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Take a good look at this were of our boys len bes on re Fight- 
ing their way to Tokio—island by island, foot by foot. All risk their lives and their 
future — Why? So that you can sit back and take it easy? 


NOT BY A LONG SHOT! They expect you to back them to the limit — To 


buy more bonds and to see that war equipment and supplies reach them in time. 


CAN YOU TELL THE MARINES THAT YOU'LL NEVER LET THEM DOWN? 





Fi remen’s Insurance Company of Newark, N. J. Milwaukee Mechanics’ Insurance Company 

FIRE -MARINE Len SURETY — ren ee 
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BUY MORE BONDS--AND KEEP THEM 








Official! U. S. Marine Corps Photo 








o 6, Colif. 

































































“Johnny-on-the-Spot” 
when your client 
needs a specialist 





PoweER-PLANT Insurance problems require the services 
of an engineering specialist. That is why so many far- 
sighted agents and brokers use Hartford Steam Boiler 
for their Boiler and Machinery accounts. Their as- 
sureds gain; and they gain—in good-will and renewals. 


In Boiler and Machinery Insurance the selection of 
the company is of first importance—both to the assured 
and to the agent. The engineering problems are highly 
technical. And when emergencies arise—as they will— 
the insurance company should have the facilities for 
giving help quickly to the agent and his client. 

Hartford Steam Boiler not only knows the problems 
of boiler and machinery safety and operation, but its field 
staff of specialists—whose work is solely power-plant 
protection—is the largest of its kind. Its 
knowledge is based on experience ac- 
quired by the Company in 79 years of 





concentration on this one specialized line. 


The Hartford Steam Boiler Inspection 
and Insurance Company e Hartford, Conn. 


For Power-plant Insurance, It pays to Choose the Leader 
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Closing Bid Prices 
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Furnished through the courtesy of The First Boston Corporation 
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1945 Range Janu 
High Low 31, I 


Aetna Casualty & Surety Company ....... 
Aetna Insurance Company ...........-+++. 
Aetna Life Insurance Company ........... 
Agricultural Insurance Company 
American Alliance Ins. Company 
American Casualty Company ............. 





American Equitable Assurance Company.. 17% 1 
American Home Fire Assurance Company. 11 ll 
American Insurance Company (Newark) .. 164 1 
American Re-Insurance Company .......-. 55% 

American Reserve Insurance Company ... 20% 3 
American Surety Company ............... 63 63 
Automobile Insurance Company .......... 3914 38 
saltimore American Insurance Company.. 74 7 
Sankers & Shippers Insurance Company.. 79% 7 
Boston Insurance Company ........... ... 630 627 
Camden Fire Insurance Association ...... 20% 20' 
Carolina Insurance Company ............. 32 ag 
City of New York Insurance Company ... 21 21 
Connecticut General Life Ins. Co. ........ 63 60% 
Continental Casualty Company ........... 47 46% 
Continental Insurance Company .......... 48% 47 
Eagle Fire Insurance Company ........... 1% 1% 
Employers’ Group Associates ............. 32% 324 
Employers Reinsurance Corporation ...... 60 5 
Excess Insurance Company of America ... 7% ™% 
Federal Insurance Company .............. 014 50 
Fidelity & Deposit Company of Md. ...... 160 153 
Fidelity-Phenix Fire Insurance Co. ...... 5214 52 
Fire Association of Philadelphia ......... 73% 73 
Fireman’s Fund Insurance Company ..... 8814 884 
Firemen’s Insurance Co. (Newark)........ 13% 13% 
Franklin Fire Insurance Company ........ 2514 24 
General Reinsurance Corporation ......... 5314 53 
Gibraltar Fire & Marine Ins. Co. ......... 19 19 
Glens Falls Insurance Company .......... 451% 455 
Globe & Republic Insurance Company ... 83, 83, 
Globe & Rutgers Fire Insurance Co. ...... 2414 2444 
Great American Insurance Company ...... 30% 30 
Hanover Fire Insurance Company ........ 2856 27% 
Hartford Fire Insurance Company ....... 107 106 
Hartford Steam Boiler Inspect. & Ins. Co. 41% 40 
Home Insurance Company ................ 2914 285% 
Homestead Fire Insurance Company ..... 14% 14% 
Insurance Company of North America ... 88% 86% 
Jersey Insurance Company of New York.. 38 37% 
Lincoln National Life Insurance Co. ..... 461% 461% 
Maryland Casualty Company ............. 84 7% 
Mass. Bonding & Insurance Company .... 73% 73% 
Merchants Fire Assurance Corp. .......... 48%, 47% 
Merchants & Mfrs. Fire Insurance Co. .... 6% 6% 
Monarch Fire Insurance Conipany ........ 4% 4 
National Casualty Company .............. 2914 2844 
National Fire Insurance Company ........ 59% 58 
National Liberty Insurance Company .... 7% Ty 
National Union Fire Insurance Company.. 180 180 
New Amsterdam Casualty Company ...... 275% 26% 
New Brunswick Fire Insurance Company. 29% 28% 
New Hampshire Fire Insurance Company. 46 444 
New York Fire Insurance Company ...... 334 13% 
Northern Insurance Company ............ 8514 85 
North River Insurance Company ......... 24 24 
Northeastern Insurance Co. of Hartford .. 61% 6 
Northwestern National Insurance Co. ..... 135 134 
Ohio Casualty Insurance Company (The). 26% 26% 
Pacific Fire Insurance Company .......... 9814 9814 
Pacific Indemnity Company ............... 50%, } 
Paul Revere Fire Insurance Company .... 23 22 
Phoenix Insurance Company ............. 8914 8944 
Preferred Accident Insurance Company 13% 13% 
Providence Washington Insurance Co. .... 34% 34 
Reinsurance Corporation of New York ... 43; 414 
Republic Insurance Company—Dallas .... 28 28 
Rhode Island Insurance Company ........ 6% 6% 
St. Paul Fire & Marine Insurance Co. .... 73% 73% 
Seaboard Surety Company ................ 4814 46% 
Security Insurance Co. (New Haven) ..... 35 34% 
Springfield Fire & Marine Ins. Co. ....... 124% 122% 
Standard Accident Insurance Company ... 35% 35% 
Travelers Insurance Company ............ 580 550 
U. S. Fidelity & Guaranty Company ..... 3934 3956 
U. S. Fire Insurance Company ........... 51 50 
U. B. GUAPRMeS COMMENT <n ccccccccqeces 75% 74 
Westchester Fire Insurance Company .... 34%, 34% 
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3 HOURS 
LATER 


A 
Delayed Alarm 
and a 
Conflagration 


PROTECT 


BUSINESS and INCOME 
HOMES — LIVES 


INSTALL .... 


A FIRE ALARM BOX THE GAMEWELL COMPANY 


AT EVERY FIRE HAZARD NEWTON UPPER FALLS 64, MASSACHUSETTS 


In Canada: Northern Electric Co. Ltd., Montreal 








AGENTS- 


HERE’S A NEW APPROACH 
TO A GREAT MARKET 


With a view to helping agents cultivate the 
vast field of prospective corporate surety bonds, 
now being written by personal sureties, the 
Western Surety Company presents a three point 
program of successful sales aids for attacking 
outmoded personal suretyship. 


We offer: 

1. A program for reminding approv- 
ing officers of the dangers of personal 
suretyship. 

2. A new mailing piece, imprinted 
with the agent’s name and address, 
beamed to the personal surety himeelf. 

3. Reasonable premium charge. 


We feel that Number 1 is the point of at- 
tack that has been most neglected and we be- 
lieve that personal surety bonds will soon be 
discontinued, if this program is followed. 





YES-THATS © 
'1T-1 SIGNED 


Man is a contradictory be- 
ing, with one hand he signs 
an application for life in- 
surance to protect his loved 
ones and with the other 
hand signs a bond for a 
Friend (signing away his 
loved one’s protection). 


Ma 4, 
fat q 
il 


The above is taken directly from the new 
four page folder, entitled “So You’re Going To 
Sign Your Friend’s Bond!”. This is an excellent 
mailing piece for a direct attack upon the per- 
sonal surety himself. This is intended for the 
attack before the personal surety writes the 
bond. Number 1 attacks after the bond is 
signed. 


Agents are invited to write for samples of 
the program and folder, described and devel- 
oped as part of our program of success through 
helping agents to succeed. 


WESTERN SURETY COMPANY 


One of America’s Oldest Bonding Companies 
Western Surety Bldg. 175 W. Jackson Blvd. 
Sioux Falls, S. Dakota Chicago 4, Illinois 





BEST’S STOCK INDEX 
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* Based on Standard & Poor’s daily stock price indexes of 50 industrial, 
20 railroad and 20 public utility stocks combined. 


Casualty Fire 

1943 1944 1945 1943 1944 1945 

gan, 3h... 326.7 356.8 377.8 185.7 189.4 2032 
> ae 327.5 352.4 189.0 189.5 
Mar. 31...... 330.6 348.6 193.8 190.8 
Ape. BO...... 331.2 344.7 193.5 188.4 
a ft PRO 338.1 349.3 197.2 191.0 
June 30...... 347.5 347.9 201.1 = 192.1 
Cee 355.8 350.6 199.9 193.0 
nn, Oe 356.1 351.1 201.8 197.6 
Sept. 30...... 363.0 350.4 203.8 192.9 
ee ae 359.2 354.1 202.0 197.7 
Nev. 30...... B46.0 3619 191.6 196.2 


MOST impressive market movement in fire and 

casualty insurance shares took place during the 
month of January. Only ten of the seventy stocks 
included in our Index failed to follow the general 
trend. The index of fifty fire stocks moved upward 
to 203.2 only fractionally under that recorded in Sep- 
tember, 1943, the high point of recent years. Casualty 
stocks developed a rise of more than 14 points, placing 
the Index at 377.8 and marking the third consecutive 
month of sustained strength. 

The casualty stocks were paced by the Aetna Cas- 
ualty and Surety which jumped from 132% to 152% 
within the month on news of a one for one stock divi- 
dend. Preferred Accident was in demand resulting in 
13.3% appreciation. The Excess was equally strong. 
Dismissal of the long pending suit of certain common 
stockholders of the Maryland Casualty against the 
company and R.F.C. produced only a slight reaction 
in the stock. 

Among the fire stocks all of the Corroon & Reynolds 
issues were outstanding, advancing on the average ap- 
proximately 15%. The Home and many of its ass0- 
ciated companies, particularly the Baltimore American 
and National Liberty, made good gains. Fire Associa- 
tion, proposing one for five stock dividend, was bid up 
from 64% to 73, a gain of 8% points or mure than 


13%. 


BEST'S FIRE AND CASUALTY NEWS 
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A Kidde portable extin- 
guisher quickly smothers fire 
in a motor- generator set, 
without danger of shock or 
damage to insulation. 
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Casualty 
3, placing 
neccina Even a small blaze in electrical 
equipment — or flammable liquids 


i, a —may quickly flare into a serious 
on rr fire...unless the right extinguisher 
altiog gets to work fast. 

su 


Ordinary water-type extinguishers 
cannot stop these tough Class C and 
Class B fires. But a Kidde portable 
—approved by both Underwriters’ 
and Factory Mutual Laboratories— 
chokes them off quickly and safely. 

If a blaze breaks out in electrical 
equipment, non-conduct- 
ing carbon dioxide keeps 
the operator safe from the 
danger of shock, while it 
swirls around corners and 
penetrates crevices to extin- 
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alter Kidde & Company, Inc. 


guish every flicker of flame. Dry 
and inert, the gas does not damage 
the equipment or rot the insulation. 

When liquids catch fire, a cloud 
of carbon dioxide gas from the 
Kidde nozzle forms a thick blanket 
that smothers the flames... then 
evaporates to leave valuable 
materials uncontaminated. 

Safe, clean, fast — Kidde extin- 
guishing equipment is ready to take 
on the job of guarding every tough- 

fire area in your plant. 
Check the accompanying 
list of hazardous locations 
—then ask a Kidde repre- 
sentative to show you how 
best to protect them. 


7140 Cedar Street, 



















KIDDE EQUIPMENT HITS THE HOT SPOTS 
to put tough fires out! 


MG Sets 
Process Rooms 
Ovens 
Spreaders 
Motors 
Storage Rooms 
Mixers 
Coaters 
Transformers 
Dip Tanks 
Agitators 
Washing Trays 
Control Panels 


* 


coastaiiailll 








New York 6, N. Y,. 


With apologies to The Bard, that is no 
question. The owner of a business can 
have no doubts as to the advisability of 
bonding employees if he plans to conduct 
his business on a practical, efficient, 
modern basis. Bonding has become as 
much an adjunct of the present day com- 
mercial firm as has the typewriter or add- 
ing machine. 

During this war much has been said 
and written about morale. It is a vital 
factor in the performance of our armed 
forces both on sea and land. This ephe- 
meral attribute is of equal concern in a 
business. Give a man a sense of import- 
ance, of making a valuable contribution 


To Bond or Not to Bond?r 


= f 
7 mand 





to the success of the institution and his 
feeling of well-being increases immeasur- 
ably and with it his enthusiasm and 
efficiency. 

Bonding will accomplish this end as 
nothing else will. The man realizes that 
he will not be bonded unless his surety 
company trusts him, nor will he be 
bonded if he is of no importance in the 
firm. The Navy calls a ship manned by a 
high morale crew a “happy ship” and 
knows that it will successfully combat 
any mishap. With high morale employees 
bound together with businesslike ties, a 
firm will be ready, too, for any emergen- 


cies it may have to face. 


All Forms of Fidelity, Surety and Forgery Bonds 


THE TRAVELERS INDEMNITY COMPANY 


HARTFORD, CONNECTICUT 
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MONTHLY 
FIRE LOSSES 


IRE losses in the United States, 

as estimated by the National 
Board of Fire Underwriters, 
amounted to $423,538,000 in 1944, 
an increase of 11% over those for 
1943 and the highest for any year 
since the total of $442,143,000 re- 
corded in 1932. 

Last year’s staggering fire loss 
figures were climaxed by losses of 
$48,694,000 in December, the high- 
est total for any month since March, 
1932. The December total was 2% 
higher than December, 1943 losses 
of $47,716,000 and 44% above losses 
of $33,847,000 in November, 1944, 
The changed conditions that now 
prevail in the fire loss field are better 
illustrated by a review of the ex- 
perience over the five year period 
1940 thru 1944 which shows a 20% 
increase over the previous five year 
period 1935 thru 1939. 

A comparative table of monthly 
fire losses for the years 1944 and 
1943 follows: 


1944 1943 

Semmery 3... $38,572,000 $27,733,000 
February ..... 38,280,000 33,175,000 
Biarch ........ 39,084,000 39,214,000 
aes 34,746,000 34,241,000 
eee ee 32,815,000 29,297,000 
ere 30,555,000 26,854,000 
eee 32,706,000 25,016,000 
Oe ee 30,618,000 29,193,000 
September .... 31,448,000 26,488,000 
Gectober ...... 32,173,000 29,661,000 
November .... 33,847,000 31,647,000 
December ..... 48,694,000 47,716,000 

SOB i cdo 0 $423,538,000 $380,235,000 


STATE REGULATION UPHELD 


OLLOWING the decision of the 

United States Supreme Court in 
the S.E.U.A. case, which held insur- 
ance to be commerce, the First Na- 
tional Benefit Association of Arizona 
asked the United States District 
Court in Los Angeles for an injunc- 
tion to stop California Insurance 
Commissioner Garrison from inter- 
fering with its business on the 
grounds that interstate commerce is 
exempt from state regulation. The 
suit sought $1,200,000 damages for 
alleged injury to its business follow- 
ing conviction of one of its agents 
on a charge of selling insurance with- 
out a license and for a non-admitted 
insurer. The suit has been dismissed 
by the United States District Court 
and the defendant granted costs. A 
somewhat similar action was re- 
cently instituted in the Supreme 
Court of the State of New York by 
another very small Arizona non- 
profit organization. 









ee 
which print postage for business mail ... now devoted to war production. 









and I like it fine. Had two furloughs in London, 
saw the sights, learned a lot... Couldn't be ina 
better outfit. Cant complain about quarters or 
chow. The people here have been swell, do their best 
to make us feel at home... But honest to God, what 
I wouldn't give to see Main Street Saturday night, 










or the old bunch in the drug store, or eat Sunday 
dinner with the family! ... Been away so long I 
oughtn’t to miss home so much, but I do... And 
es letters four, five weeks old leave you kinda flat. 
ro? os Wish more people would get hep to V-Mail... 
Re Letters that get here quick would help a lot...” 


Rp ae V-Mail flies . . . special service for overseas 
servicemen . .. skips the long voyage on slow 


ships, saves needed cargo space. The letter on 









a V-Mail form is speedily and automatically 
processed into film strips, carried by fast planes, 




















reproduced near its destination point, delivered 
ome fast, personal and private . . . Because letters 4 
;, mean so much, always write on V-Mail forms... 
available now at stationery, drug, department 
and variety stores. Or we will send a packet of 
six with our compliments. Address below. . . 


riginators of Metered Mail, world’s largest manufacturers of Postage Meters, 





YOUR LATIN AMERICAN 
INTERESTS SHOULD BE 


THROUGH LATIN AMERICAN SPECIALISTS 


There are specialists for every type of insurance. 
Correspondingly there are specialists on insurance 
for every area. Latin America is one of those areas 
where local conditions and regulations make the 
services of on-the-spot specialists in insurance in- 
valuable. 

ULTRAMAR, specializing in Latin American in- 
surance, is a reliable and thoroughly experienced 
international organization. Through its offices, 
agencies and correspondents throughout the hemi- 
sphere, it serves as Foreign Managers for top-rank- 
ing U. S. and Latin American insurance companies 
providing almost every kind of coverage. 

There are three basic advantages to dealing with 
ULTRAMAR: 1—Prompt, time-saving settlement. 
2—Convenient, direct adjustment under uniform 
conditions and terms. 3—Payment in either U. S. 
or local currency, as desired. 

Queries are invited from individuals, insurance 
companies, agents, brokers, and business houses 
anywhere in the Americas. Address whichever of- 
fice is most convenient to you. 


IN HAVANA: 


Oficinas de Ultramar S. A., Edificio 
La Metropolitana, Habana, Cuba. 
Phone: M-9869. 


IN NEW YORK: 


Oficinas de Ultramar S. A. of New 
York, 80 John Street, New York 7, 
N. Y. Phone: WHitehall 3-9690. 


IN MEXICO CITY: 


Oficinas de Ultramar de Mexico 
S. A., Isabel La Cat6lica, No. 45, 
Mexico, D. F. Phone: Mex. L-1063. 


INTERNATIONAL 
INSURANCE 





COMPANY DEVELOPMEN 


A SUMMARY of the insurance company developmen 
throughout the United States and Canada in recent mont 
appears hereafter. This summary includes notices of examin, 
tions conducted, and also new, licensed and retired companieg 
= 


ALABAMA { 


Licensed 5 : 
Midwestern Fire & Marine Ins. Co............. St. Louis, May 
Withdrew “7 
Vigilant Insurance Company................New York, N. & 
ARIZONA 
Licensed 
New Amsterdam Casualty Company 
Western Fire Insurance Company 
ARKANSAS 
Licensed 
Allemannia Fire Insurance Co Pittsburgh, Pa 
Caledonia American Insurance Co...........New York, N. ¥ 
Carolina Casualty Insurance Co Burlington, N. € 
Emmco Casualty Insurance Co.............- South Bend, Ind. 
Emmco Insurance Company...............-.South Bend, Ind 
Keystone Mutual Casualty Co Pittsburgh, Pa, 
CONNECTICUT 
Licensed 
Planet Insurance Company 
FLORIDA 
New Companies 
Ali Flovida Sevety Company... ...0cceccecsasvier Miami, Fla. 
Growers Mutual Insurance Co Dade City, Fla. 
Licensed 
Shelby Mutual Casualty Co Shelby, Ohio 
GEORGIA 
Licensed 
Central Surety Fire Corporation Kansas City, Mo. 
New York Central Mutual Fire Ins. Co....... Edmeston, N. Y. 
Shelby Mutual Casualty Co Shelby, Ohio 
IDAHO 
Licensed 
New Amsterdam Casualty Company 
INDIANA 
New Company 
Secured Casualty Insurance Company 
Licensed 
Northwest Casualty Company.................. Seattle, Wash. 
Planet Insurance Company Detroit, Mich. 


| 
} 


Baltimore, Mé 
Fort Scott, Kang 


Detroit, Mich, 


3altimore, Md. 


Indianapolis, Ind, 


Licensed 
Wm. Penn Fire Insurance Company 
MARYLAND 
Examined 
Baltimore Equitable Society Baltimore, Md. 
Grangers Mutual Insurance Co............. Middletown, Md. 
MASSACHUSETTS 
Licensed 
American Casualty Company 
Western National Indemnity Company..... 
MISSOURI 
Licensed 
American Health Insurance Corporation 
Examined 
St. Louis Fire & Marine Insurance Co..........St. Louis, Mo. 
Washington Fire & Marine Insurance Co.......St. Louis, Mo. 
NEVADA 
Licensed 
New Amsterdam Casualty Company 
OHIO 
Licensed 
Planet Insurance Company 
Examined 
Ohio Hardware Mutual Insurance Co 
PENNSYLVANIA 
Licensed 
United National Indemnity Company........ New York, N. Y. 
(Continued on page 74) 


Philadelphia, Pa. 


Reading, Pa. 
San Francisco, Cal. 


3altimore, Md. 


Baltimore, Md. 


Detroit, Mich. 


Coshocton, Ohio 


BEST'S FIRE AND CASUALTY NEWS 
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We are just old-fashioned enough to believe that, basically, 
lis. Ind. human nature has not changed . . . That the moral effect of a 
wall Fidelity Bond and the signing of an individual application by 
ce asf. i 
it, Mich, each employee still have a restraining influence .. . That a 
thorough investigation of an employee’s past is an important 
hia, Pa. _ part of the service of an experienced Bonding Company to the 
_ employer. 
ore, Md. P y 
wn, Md. 


Our organization has had more than sixty years experience in 
Dishonesty Insurance and in dealing with defaulters . . . Our 


y P. ° . oae.4 ra Ps 
ing, = service facilities blanket the North American continent. 
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Dependable 
AMERICAN SURETY COMPANY 


100 BROADWAY « NEW YORK 






NEW YORK CASUALTY COMPANY 


AGENTS AND BROKERS EVERYWHERE 





One of a series of advertisements reaching your prospects in Business, General and Banking publications. 












-»-and what might have been a 
developed into a major disaster. 


BECAUSE SOMEONE had closed a post indicator valve 
shutting off the water that would have supplied the 
automatic sprinkler system—this Cedar Rapids, Iowa, 
plant was completely destroyed on October 15, 1944, 
with a loss estimated at $250,000.00. 

At the time of the fire it was believed that the valve 
was open. The valve had previously been sealed open 
by an insurance inspector but, as was disastrously 
demonstrated, the seals were ineffective as a check 
on the opening and closing of the valve and did not 
provide the close supervision required for maximum 
safety. 

Many things can and do happen between inspections 
to impair the effectiveness of sprinkler systems. That 
is why thousands of conricerns throughout the United 
States safeguard their sprinkler equipment with 









































minor outbreak 


A.D.T. Sprinkler Supervisory and Waterflow Alarm 
Service. Closed shut-off valves, low water levels in 
gravity and pressure tanks, low air pressures, danger 
of frozen water supplies and other abnormal condi- 
tions are immediately and automatically reported to 
the A.D.T. Central Station which initiates prompt 
corrective action. Waterflow alarms caused by fires 
or serious leaks are transmitted to fire departments 
and other protective agencies. 

There is no more effective fire protection than an 
automatic sprinkler system when it is safeguarded by 
A.D.T. against the hazards of the human element. 
Let us tell you how you can apply this service to ef- 
fect substantial economies while obtaining increased 
protection. * * * 

Write for illustrated booklet giving complete details. 


A. D.T. SPRINKLER SUPERVISORY AND WATERFLOW ALARM SERVICE 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO. 155 Sixth Avenue, New York, N. Y. 


iN All 


CENTRAL STATIONS 





PRINCIPAL CITIES OF THE UNITED 

















AGAINST FIRE-BURGLARY- HOLDUP 


A NATION -WIBet ORGANIZATION 
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xxx The Senate has just passed a new compromise 
insurance bill providing a suspension (except for acts 
of boycott, coercion and intimidation) to June 1, 1947 
of the Sherman Act and to January 1, 1948 of the 
Clayton Act “for the purpose of enabling adjustments 
to be made and legislation to be adopted by the several 


” 


states and Congress.”” A brief outline of developments 
leading up to the acceptance by the Senate Judiciary 
Committee of this measure and its prompt passage 
is included in the editorial Federal Legislation, on 
page 17. 


) kek Each year we include a tabulation of the retire- 
ments, the organization of new companies, changes in 
title, contributions to surplus or changes in capital 
that were made during the preceding year. The year 
1944 was relatively quiet with 22 companies retiring 
from business, 32 new companies entering the fire and 
casualty field and 19 changing their names. Capital 
changes or contributions to surplus were made by 40 
companies. The complete tabulation appears on page 
19. 


xxx The Supreme Court decision in the S.E.U.A. 
case brings up the question of legislation to create 
or to supplement existing control of insurance rates 
in many states. The problem is sufficiently complex 
so that grave danger exists that improper or unwork- 
able legislation may be hastily passed. With so many 
state legislatures in session this year, it is an appropriate 
time to consider carefully the principles which should 
be incorporated in any state rate regulatory legisla- 
tion. As a guide post, particularly to legislation de- 
signed to control casualty insurance rates, we recom- 
mend the article State Rate Regulation, on page 23. 


**x*x This year several states will consider establishing 
state funds for the writing of workmen’s compensation 
insurance. Advocates of state funds point to the dis- 
crepancy in cost between state workmen’s compensa- 
tion insurance funds and private insurance companies, 
but until now very little has been available concerning 
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the actual cost to the employer under monopolistic 
state funds. The outline of a special study into this 
problem appears on page 27 under the title True Cost 
of State Workmen's Compensation. 


**x* Much has been written and a great deal more 
has been said on the subject of the personal property 
floater policy. Much of what has been both written and 
said has been not only incorrect but has been mislead- 
ing to the point of piling confusion upon confusion, 
according to the author of Personal Property Floater, 
on page 31. 


*** Insurance agents, finance companies and banks 
are all laying plans to participate in the postwar boom 
in automobile sales. A plan which affords a logical 
opportunity for banks and insurance men to work to- 
gether for their mutual benefit is one which enables 
the purchaser to get a cash commitment from his local 
bank so that he may shop around and trade where he 
pleases and may close the deal for both car and insur- 
ance with “spot cash.”” It places him in a position iden- 
tical with any business concern which uses its individual 
credit to take cash discounts and other advantages of 
cash buying. This technique is outlined under the title 
“Spot Cash” Auto Purchase Plan, on page 37. 


*** As an insurance agent, you have talked about 
co-insurance and public liability and things like that, 
but have you ever made a prospect see that insurance is 
a warm home, a car, an income when it is needed most 
and so on? You can’t eat co-insurance or go home to co- 
insurance and ride around in co-insurance. In short, 
the advice of one litthe woman is “Go After the 
Women,” on page 41. An agent who is looking for 
10 reasons to sell additional policies should refer to 
Property Damage Claims, on page 59. 


*x*x* The composite set of answers to the 1944 Chart- 
ered Property Casualty Underwriters examinations 
given by the American Institute is devoted to Part 
I V—Law, and appears on page 45. Our regular monthly 
column under the title The Judge Says is devoted to 
two cases—the first, a claim under an automobile con- 
tract because of injury arising out of the use of a bus, 
and the second, a question of liability due to injury 
caused by the faulty operation of a “magic eye” door. 


*x*x* Readers accustomed to the use of the List of Ad- 
vertisers and the complete Cumulative Index of all 
major articles and company developments will under- 
stand that still another regular feature of Best’s INsurR- 
ANCE NEws has become a war casualty. In the interest 
of paper conservation under paper consumption quotas, 
it was found necessary to omit from this issue the usual 
Cumulative Index and List of Advertisers. 
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A powerful cultural and educational 
force for building America was set in motion when 
Benjamin Franklin established the country’s first 
public library in Philadelphia, in 1731. 

There are now 6,880 public libraries in the 
United States, with over 114 million volumes 
and a yearly circulation of nearly 450 million 
books. These institutions supplement the work 
of our schools and colleges and they contain such 
a variety of books as to satisfy the desires of all 
levels of our literate population. It augurs well 
for the future of America that home use of 
public library books has doubled in the past 
sixteen years. 

Annual expenditure on public libraries (mostly 
through local taxation) is $55,000,000. In small 
population centers, however, some 35 million 
people are without public library service. The 
American Library Association, in conjunction 
with state planning committees, hopes to correct 
that condition and there is reason to believe that 
a greatly extended system of public libraries will 
be one feature of a well-ordered post war world. 


Public 


Libraries 









i 


PROTECTING AMERICA 


Carlyle wrote: “All that mankind has done, thought, 
gained, or been is lying as in magic preservation in the 
pages of books.” These records, and the buildings and 
equipment to make them available, may be safeguarded 
by one of mankind’s achievements—insurance protection 
backed by loss-prevention engineering service. In addition 
to offering complete underwriting facilities, the Royal- 
Liverpool Group has developed a 
unique worksheet to assist libraries 
in determining the insurable value 
of library contents and equipment. 
Full particulars on request. 








You can help the war effort by making 
some of your unused books available 
to men and women in theArmed Forces. 
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momentum in passing from the 78th to the 79th 

Congress, and in the first weeks of the new session, 
the margin of difference in positions was narrowed 
and defined. At first, the negotiations revolved around 
a Senate bill introduced by Senator O’Mahoney, repre- 
sentative of administration views, a new compromise 
industry measure offered by Commissioners Newell R. 
Johnson and C. F. J. Harrington and introduced by 
Senators McCarran and Ferguson, and the ori iginal 
Bailey-Walter Bill, reintroduced in the House. 

The compromise industry bill was promptly passed by 
the Senate on January 25th, after being favorably 
reported out by the Senate Judiciary Committee. The 
measure now goes to the House. 

Early in January President Roosevelt indicated his 
administration’s serious interest in the proposed legis- 
lation by addressing a personal letter to Senator George 
L. Radcliffe in response to the Senator’s request for 
a statement of the position of the administration with 
regard to moratorium for the insurance business and 
an indication of its attitude toward state regulation and 
taxation of insurance. 


T: 1E pursuit of remedial legislation appeared to gain 


Roosevelt's Letter 


President Roosevelt said, “. . . I can assure you that 
this administration is not sponsoring federal legisla- 
tion to regulate insurance or to interfere with the con- 
tinued regulation and taxation by the states of the busi- 
ness of insurance. ... There is no valid reason for 
giving any special exemption from the anti-trust laws 
to the business of insurance. . . . The anti-trust laws 
do not conflict with affirmative regulation of insurance 
by the states such as agreed insurance rates if they are 
affirmatively approved by state officials. . . . Senator 
O’Mahoney introduced a bill in the last Congress which 
would have provided for a moratorium from the Sher- 
man Act, except for acts of boycott, coercion or intimi- 
dation, until March 1, 1946 . . . I would favor legis- 
lation of this general character . . .” 

Senator O’Mahoney’s new bill followed closely the 
proposal which he and Senator Hatch introduced at the 
last session of Congress and differed from the latest 
industry bill, reviewed below, particularly in providing 
for suspension of the Sherman and Clayton Acts only 
until March 1, 1946. However, the O’Mahoney pro- 
posal goes further than other proposals in that it would 
specifically exempt insurance companies from action 
under the anti-trust acts for cooperatively making or 
using rates, policies or rules expressly approved by 
proper state authorities. 

In quick reaction, a new compromise industry bill 
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was submitted to the Senate Judiciary Committee. It 
provides a suspension (except for acts of boycott, 
coercion or intimidation) to June 1, 1947 of the Sher- 
man Act, and to January 1, 1948 of the Clayton Act, 
and provides that such suspensions were “For the pur- 
pose of enabling adjustments to be made and legisla- 
tion to be adopted by the several states and Congress. 

” It was presented over the signatures of repre- 
sentatives of most industry groups, acting in concert 
with Commissioners Johnson and Harrington, except 
the Life Insurance Association of America. The latter 
organization has, nevertheless, cooperated in industry 
deliberations, and its position was set forth in a state- 
ment by Leroy A. Lincoln that his association endorsed 
“legislation suggested by the Insurance Commissioners 
last fall, or any changes not inconsistent with the basic 
principles thereof, ” and that their position, consistently 
maintained, “is in accord with the position taken by 
President Roosevelt in his letter of January 2, 1945.” 
Mr. Lincoln emphasized the “urgent necessity” for en- 
actment of some such legislation. 

Within the Senate Judiciary Committee, therefore, 
the issue was the narrow differences between the 
O’Mahoney and industry proposals, principally as to 
suspension periods, but a new factor was the House 
attitude. The lower body of Congress, which in 1944 
had passed the Walter Bill, did not bend as quickly to 
the administration viewpoint, and the reintroduction in 
that chamber of the Walter Bill was a potential chal- 
lenge to the success of compromise efforts. It appeared 
that the House would require some persuasion and that 
the effort would require the whole-hearted support of 
all branches of the industry. 


Premium Tax Question 


Optimistically, the announcement of the industry’s 
new compromise bill states: “A Congressional declara- 
tion that the taxation of insurance is to be left to the 
several states will be reassuring to those companies 
which, without such assurance, would be under the 
necessity of protesting tax payments to many of the 
states becauses of the recognized differences in tax 
treatment between domestic and foreign companies. 
States having February Ist tax payments due are North 
Carolina, South Carolina, Tennessee, and Kentucky.” 
Undoubtedly, the measure would provide the broadest 
possible Congressional sanction of state tax laws, but 
serious doubt would remain, according to authorities, 
as to discriminatory statutes imposing greater taxes on 
foreign than on domestic companies. By Supreme Court 
decree, insurance is commerce, and there is good ground 
to believe that discriminatory taxes would be held an 
undue burden on interstate commerce. 
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OCEAN CARGO 


RMR EEE: 


Who We rere 


Appleton & Cox, Inc. is the Ocean and Inland 
Marine Department of the following companies: 


WESTCHESTER FIRE INSURANCE COMPANY 
THE INDEMNITY MARINE ASSURANCE COMPANY LIMITED 
ROYAL EXCHANGE ASSURANCE 
UNITED STATES FIRE INSURANCE COMPANY 
AGRICULTURAL INSURANCE COMPANY 
THE NORTH RIVER INSURANCE COMPANY 


WESTERN ASSURANCE COMPANY 
(United States Marine Department) 


SEABOARD FIRE & MARINE INSURANCE COMPANY 
EMPIRE STATE INSURANCE COMPANY 
STANDARD INSURANCE COMPANY OF NEW YORK 
THE ALLEMANNIA FIRE INSURANCE CO. OF PITTSBURGH 


Also the United States Inland Marine Department 
of the following Companies: 
THE CENTURY INSURANCE COMPANY LIMITED 
THE PACIFIC COAST FIRE INSURANCE COMPANY 


If you represent any of the above companies you 
are entitled to the full facilities of our organization, 
without any additional appointment or any change 
in your agency status. 





A SERVICE Za? MEANS something! 


AWou You Seneget 


Just as though it were a department located 
at the Home Office of your company, the 
Appleton & Cox organization writes ocean 
and inland marine risks originating with 
the agents of the companies listed here, whose 
marine business we manage. 

Policies are issued and written by us in 
the company you represent and premiums 
are paid direct to us. 

Claims under our policies are reported 
directly to and paid by Appleton & Cox, Inc., 
at its head office or nearest branch. We main- 
tain an efficient worldwide ocean and inland 
marine loss settling organization, with a 
reputation for prompt and fair payment of 
losses. 

Appleton & Cox, Inc. maintains headquar- 
ters at 111 John Street, New York 7, N. Y., 
with branch offices located as follows: 


ATLANTA, GEORGIA 
10 Pryor Street 
BOSTON, MASSACHUSETTS 
141 Milk Street 
CHICAGO, ILLINOIS 
A-2136 Insurance Exchange Bldg. 
COLUMBUS, OHIO 
12 No. Third Street 
DETROIT, MICHIGAN 
National Bank Bldg. 
KANSAS CITY, MISSOURI 
916 Walnut Street Bldg. 
LOS ANGELES, CALIFORNIA 
530 West 6th Street 
PITTSBURGH, PENNSYLVANIA 
608 McGee Building 
SAN FRANCISCO, CALIFORNIA 
520 California Street 


In addition regional general agencies are strategically located throughout the country. These, 
added to our own representatives traveling in the field, permit prompt and efficient service to your 
ocean and inland marine needs, and has the additional advantage of contact with local conditions. 

This organization — pioneers in the field — has developed through its long record of close 
contact, a highly specialized ocean and inland marine insurance service for agents and brokers, with 
the latest underwriting methods based on its many years of experience. 

Today Appleton & Cox, Inc., after 73 years of steady growth, occupies a leading position in 
the American ocean and inland marine insurance market. Your inquiries are invited. 


Appleton & Cox 


INCORPORATED 


I] John Street, New York 
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° All Classes of Ocean and Inland Marine Insurance 
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COMPANY 


V ERY few people outside of the insurance business 





realize that there are literally hundreds of insur- 
ance companies, and even few people within the 
business realize how many changes take place each year: 
retirements, the organization of new companies, changes 
in title, contributions to surplus, or changes in capital. 


The year 1944 was relatively quiet yet, twenty-two 
retired from business, thirty-two new companies entered 
the business and nineteen changed their names. Capi- 
tal changes or contributions to surplus were made in 
forty companies including eighteen changes due to 


NEW COMPANIES 


Stock Fire and Casualty Companies 


All Florida Surety Company, Miami, Fla.: Licensed in No- 
vember by the Florida Insurance Department with capital of 
$100,000. : 

American Aviation & General Insurance Company, Reading, 
Pa.: Licensed by Pennsylvania Insurance Department on June 
8, 1944. Sponsored by American Casualty Company which 
contributed initial yesources of $600,000 ($300,000 capital and 
$300,000 surplus), the new company writes general fire, inland 
marine, automobile and aviation lines. 

American Health Insurance Corporation, Baltimore, Md.: 
Formed under sponsorship of Commercial Credit Company as 
an affiliate of American Credit Indemnity Company to write 
surgical expense indemnities on a group basis. It is chartered 
under the laws of Maryland with capital of -$300,000 and sur- 
plus of $300,000. 

Automotive Insurance Corporation, Los Angeles, Cal.: Li- 
censed September 13 with a capital of $150,000 and a surplus 
of $120,000 to write automobile, public liability and common 
carrier liability insurance. 

Blue Ridge Insurance Company, Spartanburg, S. C.: Formed 
under sponsorship of the Manufacturers & Jobbers Finance 
Corp., commercial financing concern at Shelby, N. C., this 
company was licensed with initial resources of $100,000 (capi- 
tal $50,000 and surplus $50,000). It is planned to increase the 
capital structure to $300,000 in 1945. Business is confined 
principally to fire and automobile lines in North and South 
Carolina. 

California Compensation Insurance Company, San Francisco, 
Cal.: Licensed June 1 by the California Insurance Department 
with capital of $187,500, succeeding the Limited Mutual 
Compensation Insurance Company. 

Combined American Insurance Company, Dallas, Texas: 
Licensed February 10 as a stock insurance company to succeed 
the American Casualty Company of Dallas, an assessment acci- 
dent and health association. 

Guaranty Deposit Insurance Corporation, Columbia, S. C.: 
Licensed April 3 by the South Carolina Insurance Department 
with capital of $5,000 and surplus of $95,000. 

Imperial Surety Company, Bartow, Fla.: Licensed January 
1 by the Florida Insurance Department as a limited surety com- 
pany with capital of $10,000. 

Kentucky Fire & Marine Insurance Company, Louisville, 
Ky.: Licensed September 7 with paid-in capital of $50,000 
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CHANGES 


transfer of funds from surplus to capital by stock 
dividends. 

A majority of the retirements were accomplished 
through reinsurance or merger, and there were rela- 
tively few forced receiverships. 

Over $20,000,000 of new money was paid-in during 
1944 by stockholders, either through the organization 
of new companies or in augmenting the funds of exist- 
ing companies. Stock dividends totaling nearly $5,000,- 
000 in some cases re-established capital which had been 
transferred to surplus in the depression years. 

Following is the complete tabulation of changes: 


Sponsored by officials of E. S. Tachan & Sons, the company 
absorbed the Louisville Fire & Marine Insurance Company on 
September 2 

Olympic Insurance Company, Los Angeles, Cal.: Licensed 
December 29 with paid-in capital of $100,000 and paid-in sur- 
plus of $200,000 with authority to write automobile physical 
damage insurance only. The company is under the manage- 
ment of officials of the Pacific Finance Corporation of Cali- 
fornia which owns the entire outstanding capital stock. 

Physicians Life and Casualty Company, St. Louis, Mo.: 
Licensed in January by the Missouri Insurance Department 
with a capital of $25,000. This company reinsured the Phy- 
sicians Life and Casualty Insurance Company, Springfield, 
Mo., an assessment Company. 

Planet Insurance Company, Detroit Mich.: Licensed Octo- 
ber 31 with paid-in capital of $1,000,000 and paid-in surplus 
of $1,500,000. Formed by the Standard Accident Insurance 
Company, it acts as a fire running mate of that organization. 

Public National Insurance Corporation, Miami Beach, Fla.: 
Chartered November 20 under the laws of Florida with capital 
of $200,000 and surplus of $100,000. Company was formed by 
interests associated with Tobin & Baker, Inc., local agents in 
Miami Beach. All business written will be fully reinsured 
during* the early stages of development. 

The Standard Insurance Company, Tulsa, Okla.: Licensed 
September 22 with a capital of $250,000 and surplus of $62,500 
to write general casualty lines. 

State Farm Casualty Company, Bloomington, IIl.: Licensed 
July 28 with capital of $300,000 and surplus of $300,000 to 
write vehicle and liability lines. This company was organized 
by interests closely affiliated with the State Farm Insurance 
Companies. 

Sunshine State Surety Corporation, Miami, Fla.: Licensed 
October 20 with capital of $10,000 and surplus of $250 to 
transact a limited surety business, writing bail bonds. 

Superior Insurance Company, Dallas, Texas: Licensed April 
13 with capital of $250,000 and surplus of $33,000, succeeding 
Superior Lloyds of America, Dallas, Texas. 

United National Indemnity Company, Hartford, Conn.: Li- 

censed May 11 by the New York Insurance Department with 
capital of $1,500,000, surplus of $1,500,000 and a contingent 
reserve of $1,000,000 as a casualty affiliate of the National 
Fire Group, Hartford, Conn. 
’ Washington Physicians Service Corporation, Olympia, Wash.: 
Licensed July. 18 with capital of $123,060 and surplus of $30,- 
758 to transact accident and health insurance, class 4 under 
Washington law. 


(Continued on the next page) 

















COMPANY CHANGES—Continued 
Mutual and Assessment Companies 


Atlantic Mutual Indemnity Company, New York, N. Y.: 
Licensed September 29 by the New York Insurance Depart- 
ment, to operate as an affiliate of the Atlantic Mutual Insurance 
Company. 

Detroit Mutual Accident Insurance Company, Detroit, Mich.: 
Licensed June 7 to write disability or death by accident and 
disability by sickness, and providing a funeral benefit not ex- 
ceeding $200, separate or in connection with accident and sick- 
ness indemnity. 

General Mutual Insurance Company, Houston, Texas: Li- 
censed October 5 by the Texas Insurance Department to write 
bodily injury and property damage liability on automobiles. 
It is under the same management as Lloyds Casualty Insurer. 

Growers Mutual Insurance Company, Dade City, Fla.: Li- 
censed in December. 

Michigan Mutual Live Stock Insurance Company, Lansing, 
Mich.: Licensed August 18 by the Michigan Insurance De- 
partment. 

‘National Hospitalization, Inc., Baltimore, Md.: Licensed 
August 29 by the Maryland Insurance Department to write 
accident, health, hospitalization and medical expense indemnity. 

Nebraska Surgical Plan, Omaha, Neb.: Licensed October 
19 as an assessment company. Organized for the purpose of 
providing surgical benefit payments for its members and their 
dependents. 

Professional and Business Men’s Mutual Insurance Company, 
Denver, Col.: Licensed March 27 by the Colorado Insurance 
Department. 

St. Paul Casualty Company, St. Paul, Minn.: This com- 
pany, which was placed in the hands of Newell R. Johnson, 
Commissioner of Insurance of Minnesota, as receiver on April 
16, 1942, was re-licensed on August 7 

Tennessee Farm Mutual Reinsurance Company, Columbia, 
Tenn.: Licensed as state mutual on July 12, with paid-in guar- 
antee capital of $25,000. Writes direct insurance on farm 
property in addition to reinsurance of domestic county mutual 
fire companies. 

United Medical Service, Inc., New York, N. Y.: Formed 
through the merger of Community Medical Care, Inc. and 
Medical Expense Fund of New York, Inc. on June 9 


Lloyds and Reciprocals 


Aeronautic & Automotive Inter-Insurance Exchange, Kan- 
kakee, Ill.: Licensed August 1 by the Illinois Insurance De- 
partment to write full coverage automibile insurance, Aero- 
—_ and Automobile Insurance Agency, Inc., is attorney- 
in-fact. 

Employers Casualty Underwriters, Detroit, Mich.: Author- 
ized March 1 by the Michigan Insurdnce Department to write 
workmen’s compensation, employers liability and public lia- 
bility insurance. Frank Morrison, Inc., is attorney-in-fact. 

Universal Lloyds, Dallas, Texas: Licensed September 29 
with a guaranty fund of $80,000. H. H. Nichols, L. L. Nichols, 
J. B. Nichols and Leonard Nichols are the attorneys-in-fact. 


CHANGES IN TITLE 
Stock Fire and Casualty Companies 


Beneficial Casualty Insurance Company, Los Angeles, Cal.: 
In February this company changed its name to Beneficial 
Standard Life Insurance Company and entered the life insur- 
ance field. 

Commercial Indemnity Insurance Company, Indianapolis, 
Ind.: Effective April 1, this company changed its name to 
Capitol Indemnity Insurance Company. 

Fidelity & Columbia Insurance Company, Louisville, Ky.: 
— title Citizens Fidelity Insurance Company on Octo- 

“eS 

National Automobile Insurance Company, Los Angeles, Cal.: 
Effective January 1, 1945, this company adopted the title of 
National Automobile and Casualty Insurance Company. 

Security Indemnity Insurance Company, Columbia, S. C.: 
Changed its name to The Guardian Life and Hospital Aid 
Insurance Company of South Carolina and moved the home 
office to Greenville, S. C. 
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Tennessee Automobile Insurance Company and Odin Fire 
& Marine Company, Knoxville, Tenn.: Name changed to 
Tennessee Odin Insurance Company. 


Mutual and Assessment Companies 


Blair County Mutual Fire Insurance Company, Altoona, Pa.: 
Name changed to Pennsylvania Threshermen & Farmers’ Mu- 
tual Fire Insurance Company and home office moved to Harris- 
burg. The guaranty fund was contributed by Pennsylvania 
Threshermen & Farmers’ Mutual Casualty Insurance Company 
and it is now operated as a fire subsidiary of that company. 

Hamilton County Mutual Fire Insurance Company, Cincinnati, 
Ohio: Eliminated the word “Fire” from its title in 1944. 

Iowa Hardware Mutual Casualty Association, Mason City, 
Iowa: On January 28 this association changed its name to 
lowa Hardware Mutual Casualty Company. 

Michigan Hospital Benefit Association, Detroit, Mich.: On 
March 29 adopted general mutual form of organization to 
write disability insurance and changed its name to American 
Hospital-Medical Benefit—A Mutual Not-For-Profit Associa- 
tion. 

Missouri State Insurance Company, St. Louis, Mo.: Adopted 
title Independent Mutual Fire Insurance Company as of April 
4. 


Mount Joy Township Mutual Fire Insurance Company, 
Elizabethtown, Pa.: Revised title to Mount Joy Mutual In- 
surance Company on January 10. 

Perkiomen Valley Mutual Fire Insurance Company, College- 
ville, Pa.: Shortened title to Perkiomen Mutual Insurance 
Company in January, 1945. 

Public Service Mutual Casualty Company, New York, N. Y.: 
Effective July 19, the name of this company was changed to 
Public Service Mutual Insurance Company. 

Reserve Mutual Casualty Company, Kansas City, Mo.: Name 
changed to Old American Mutual Casualty Company on De- 
cember 6. 

Reserve Mutual Fire Insurance Company, Kansas City, Mo.: 
Adopted title Old American Mutual Fire Insurance Company 
as of December 6. 

St. Paul Casualty Company, St. Paul, Minn.: Changed its 
name to Security Casualty Company. The company was re- 
organized and relicensed August 7 

Union Mutual Fire and Storm Insurance Company, Norris- 
town, Pa.: Title shortened to Union Mutual Insurance Com- 
pany and charter broadened to include inland marine lines. 

Woodmen Central Health Company, Lincoln, Neb.: On 
April 12 this company amended its articles of incorporation 
to permit the writing of life insurance, and changed its name 
to Woodmen Central Assurance Company. 


CHANGES IN CAPITAL 


Stock Fire and Casualty Companies 


American Aviation & General Insurance Company, Reading, 
Pa.: Paid-in capital and paid-in surplus were increased from 
$300,000 to $500,000 each on September 29 through contribution 
of $400,000 of additional funds by the American Casualty 
Company, owner of the entire capital stock. 

American Casualty Company, Reading, Pa.: Capital in- 
creased to $1,500,000 and surplus to $1,600,000 by the issuance 
of an additional 100,000 shares of capital stock, par value $, 
at $11 per share. 

American Equitable Assurance Company of New York, New 
York, N. Y.: Capital increased from $1,000,000 to $1, 500,000 
through absorption of Knickerbocker Insurance Company of 
New York. 

Colonial Insurance Company, Los Angeles, Cal.: Increased 
its capital to $150,000 and added $50,000 to surplus through 
the sale of 5,000 additional shares, $10 par value, at $20. 

Capital increased again on September 28 to $200,000 and 
$50,000 added to surplus through the sale of 5,000 shares. 

Continental Casualty, Chicago, Ill.: Capital increased from 
$2,500,000 to $5,000,000 in December by change in par value 
_ $5 to $10 per share, and transfer of $2,500,000 from sur- 
plus. 

(Continued on page 73) 
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Insure Adequately — Stop Accidents 


From the miles of production lines once again performing 
the American miracle there flows a flood of might and 
armor for our armies and navies the world over. 


Fire Insurance protection and service, Accident Prevention 
and Insurance, a/ Insurance is part of this American mir- 
acle. Our part is usually unseen, unsung; it is not as easily 
understood as the tank’s, plane’s, or gun’s part. 


Delay from shortage in coverage or from accident is just 
as costly as delay from any other cause. Accidents — 


Tiga traffic, home, industrial, and farm — kill 97,000 and per- 
—— - manently disable 350,000 in one year. 
STOP 


ACCIDENTS Experienced insurance men know that adequate and proper 
coverage and effective prevention activities are always a 
necessity, and in wartime a must. 


te Malton Fv Group 


NATIONAL FIRE INSURANCE COMPANY OF HARTFORD FRANKLIN NATIONAL INSURANCE COMPANY OF NEW YORK 
MECHANICS AND TRADERS INSURANCE COMPANY TRANSCONTINENTAL INSURANCE COMPANY 
UNITED NATIONAL INDEMNITY COMPANY 





EXECUTIVE AND ADMINISTRATIVE OFFICE: HARTFORD, CONNECTICUT 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
175 WEST JACKSON BLVD., CHICAGO 4, ILL. 234 BUSH ST., SAN FRANCISCO 20, CALIF. 
MEMBER THE ASSOCIATED AVIATION UNDERWRITERS 


This message published in cooperation with the War Advertising Council’s “Stop Accidents” campaign. 








Che ae EB. every aircraft worker in 1939, 


twenty-six workers today...7000 planes 
rolling off the production line monthly 
... this is the aviation industry’s re- 


markable wartime record. 





In keeping with our tradition of 


“Serving the Leaders,” we are provid- 






ing the insurance protection so essential 
_’.to the progress of this great industry. 


FIDELITY 
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HOLD-UP 


<= 


UNITED STATES mH 


ELEVATOR AND 


GLARAVTRE COMPANY == 


NEW YORK CITY NN S 
FIDELITY SURETY CASUALTY i f 
Aviation Insurance through Associated Aviation Underwriters AUTOMOBILE LIABILITY 
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BLANKET BONDS FOR 
FINANCIAL INSTITUTIONS AVIATION MERCANTILE BURGLARY FORGERY 
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EGISLATION to create or to 
5 supplement existing control of 

casualty insurance rates is under 
consideration at current sessions of 
many state legislatures. Now is an 
appr ypriate time to consider princi- 
ples which should be incorporated 
in any such state legislation. 


Legal Phases 


On June 5, 1944 the Supreme 
Court of the United States, in the 
case of United States vs. South East- 
ern Underwriters Association, et al, 
reversed its oft-repeated pronounce- 
ment that insurance is not commerce. 
The immediate effects of this de- 
cision were: First, to subject in- 
surance to diverse existing federal 
statutes, in some instances in direct 
conflict with state statutes; second, 
to subject insurance to such further 
Yfederal regulatory acts as Congress 
may at any time see fit to enact; 
and, third, to throw into the realm 
of doubt and uncertainty many state 
regulatory laws. 

Whatever differences of opinion 
may once have existed over the rela- 
tive merits of federal regulation as 
opposed to state regulation, the view 
is now all but unanimous that regu- 
lation of insurance by the states 
should continue. This view is based 
in part upon objection to further 
weakening of state power and 
further concentrating power in the 
federal government; but the most 
compelling reason is that differences 
in industrial, agricultural and other 
economic conditions make it wholly 
impracticable to regulate insurance 
from one source and force it into a 
sommon mould. Furthermore, the 
system of state regulation, created 
by trial and error over a period of 
seventy-five years’ reliance upon 
previous decisions of the Supreme 
Court, is too valuable to the public 
to be lost if it can be preserved. 

Of paramount importance in de- 
termining principles which should 
govern state legislation to control 
murance rates is an appraisal of the 


FOR FEBRUARY, 1945 











by E. W. SAWYER 


Attorney, 
National Bureau of Casualty and Surety Underwriters 


legal effect of the change of status 
of insurance from intrastate com- 
merce to interstate commerce. Ob- 
viously all principles must be recon- 
ciled with the delicate balances be- 
tween federal and state power; 
otherwise, it cannot be expected that 
state legislation will survive. 


9 : ay hg wd ~ 





The legal phases of the change in 
status, in so far as insurance rates 
are concerned, are relatively simple ; 
the difficulties lie principally in 
reconciliation of principles which 
establish effective state regulation 
with limited state power to regulate 
interstate commerce. 

Federal Control of Interstate 
Commerce. The decision of the Su- 
preme Court definitely establishes 
the status of insurance as commerce. 


In so far as insurance is interstate 
in character it is subject to existing 
federal law and to such further 
regulatory acts as Congress may, at 
any time, see fit to enact. Because 
the states delegated to the federal 
government the power to regulate 
commerce between the states, the 
change of status means that the right 
to control insurance now rests in the 
federal government and not in the 
states, to the extent that insurance 
is interstate commerce or affects in- 
terstate commerce. Because this 
establishment of power to control is 
fixed by the Constitution, it is not 
within the power of the Congress 
to enlarge the powers of the states. 

State Control of Interstate Com- 
merce. The states have never sur- 
rendered to the federal government 
their powers to regulate local con- 
ditions to protect the welfare of their 
citizens. State legislation to control 
local matters has generally been held 
valid in its application to interstate 
commerce if (1) it does not con- 
travene existing federal law, and 
(2) it does not invade the national 
interest by unduly burdening inter- 
state transactions. 

Existing Federal Law. There is 
no federal law specifically control- 
ling the cost of insurance. There are 
federal statutes of general applica- 
tion which affect the cost of insur- 
ance; or perhaps it would be more 
accurate to say that these laws af- 
fect the manner in which the cost 
is determined and applied. The anti- 
trust statutes are an example. The 
Sherman law forbids collaboration 
of insurance companies in rate-mak- 

(Continued on the next page) 
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State Regulation—Continued 


ing in the manner in which the great 
majority of states require collabora- 
tion to some degree. 

Possible Congressional Relief. s 
stated above, it is not within the 
power of Congress to enlarge the 
right of a state to regulate insur- 
ance. Congress could, however, give 
relief to the insurance business and 
to the states, with respect to collab- 


oration among insurers in rate- 
making, by exempting from the 


application of existing federal stat- 
utes practices required by the peculi- 
arities of insurance. After bitter 
experience with statutes which for- 
bade collaboration among insurers, 
the great majority of states now re- 
quire collaboration for one or more 
types of casualty insurance. The 
cost of insurance, being necessarily 
determined before losses are paid, 
must be estimated from past experi- 
ence. The broader the record of 
past experience, the more accurate 
will be the estimate of future losses. 
Hence, the adoption by states of the 
combined records of many insurers. 

Congress could help by a declara- 
tion of (1) its intent that states 
should continue to control or (2) its 
permission to the states to control 
rates. While neither of these steps 
could enlarge state powers, either 
would help clarify the present t.n- 
certainty. Or Congress could sub- 
ject insurance to the application of 
state laws, a procedure which has 
frequently been upheld as proper 
regulation by Congress. 

Desirable as some relief from 
Congress may be, the principles fol- 
lowed in creating state regulation 
should be determined without re- 
liance upon such relief. The reasons 
are, first, no such relief may be given 
and, second, such relief, if given, is 
subject to change at any time, Con- 
sequently, principles adopted for 
state regulation should be reconciled 
with the legal phases above men- 
tioned and should permit state regu- 
lation which will be not only effective 
but within the limited powers of the 
states. The major aim of state regu- 
lation should be, therefore, regula- 
tion so satisfactory in practice as to 
minimize conditions which could in- 
duce Congress, at any time here- 
after, to establish federal control. 

Summary of Legal Phases. From 
the foregoing analysis of the legal 
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situation, it is apparent that there 
are two wholly distinct legal prob- 
lems to be met and overcome, and 
that principles adopted for state 
regulation of insurance rates must 
be reconciled with, the situations 
created by these problems : First, be- 
cause there are now in effect certain 
federal statutes, such as the anti- 
trust laws, which can apply to in- 
surance and insurance rate-making 
practices, state legislation must re- 
move the conflict between federal 
and state law on the matters em- 
braced by these federal statutes ; and, 
second, because state regulation of 





CORWIN S. SHANK 


Corwin S. Shank, who has served the 


Northwestern Mutual Fire Association as 
general counsel since its founding 44 years 
ago, has been named chairman of the board 
to succeed J. H. Edwards. Succeeding Mr. 
Shank as general counsel, and vice chairman 
of its board, is Alfred E. Rode, who has 
served during the past several years as 
assistant general counsel. All other North- 
western directors and officers were re- 
elected. 

R. R. Forbes, assistant vice president, and 
for many years in charge of the company's 
lumber business, was elevated to vice presi- 
dent. Jo D. Cook was elected assistant gen- 
eral counsel. Ruth Richards, the first woman 
in the history of the organization to receive 
an official title, was promoted to assistant 
secretary of the Northwest Casualty Com- 
pany. W. E. Schnoberger, manager of the 
accounting department, was advanced to 
an assistant secretaryship in the North- 


western. 


interstate commerce may not, even 
in the absence of federal law, un 
duly burden interstate commerce 
state legislation must be confined tg 
proper accommodation of local ing 
terest without undue invasion of the 
national interest; or, stated differ 
ently, state regulation must not un 
necessarily or unduly burden inter 
state insurance. 
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Practical Phases 


Following the foregoing summary 
and statement of legal problems, # 
may be helpful to consider briefly 
what may legally be done by the 
states, first, to remove the conflicf 
between existing federal statutes an@l 
state statutes, relative to collabora 
tion between insurers in rate-mak 
ing, and, second, to permit adequate 
state regulation without unnecessary 
or undue invasion of the nationa 
interest. 


Federal Anti-trust Statutes. Tne 
the case of Parker vs. Brown, 317 
U. S. 341, (Reviewed in Best’s Ine 
SURANCE News for August undef 
the title Insurance and the Sherman 
Act) the Supreme Court stated tha 
the Sherman Act does not apply te 
a state, as such, and was not ine 
tended to restrain state action of 
official action directed by a state. If 
is generally believed that state legiss 
lation can be properly drawn to give 
power of approval and disapproval 
to a state officer which will, whether 
or not Congress modifies the applica 
tion of federal statutes to insurance, 
take state approved rates outside the 
scope of existing federal statutes 
applicable to insurance premiums. 


State Statutes. The principles 
which have, for many years and in 
many states, governed regulation of 
insurance rates are that rates must 
be adequate to protect solvency of 
insurers, reasonable for the public 
to pay and not unfairly discrimina- 
tory in their application. Protection fmployec 
of citizens of a state (1) against un- gents. W 
bridled competition in insurance \New Jive 


Irs A SII 
record of 
wars. An 

Amon, 





cost which could well lead to loss flivi 

through insolvency of an insurer, ering 
(2) against charges for insurance fame. 
higher than conditions warrant and | Since 
(3) against inequitable discrimina- ent witt 
tion in insurance charges, are mat- bo wond, 


ters which seem clearly to be within 
the power of a state. Regulation | 
(Continued on page 42) \ 
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““Unforeseen events ... need not change and shape the course of man’s affairs” 
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MaryLanpD advertise- 
ments like this are helping 
you sell dishonesty insur- 
ance. Appearing in national 
magazines, they dramatize 
to businessmen the increas- 
ing danger of losses due to 
employee dishonesty. 








iums. HOMEWORK FOR BUSINESSMEN 


aciples 

and in 

ion of jis A SIMPLE MATTER of history —the 
must lecord of what happens to business after 

icy of , 

‘pall wars. And what does the record show? 

‘onions Among other things, it shows that 

tection fmployees have to make many adjust- 

nst un- gents. Wartime jobs must be forsaken. 

urance \New livelihoods must be secured. Mode 

to loss bf li . 

seine pt living must be re-scaled to amount of 

urance fcome. 

nt and | Since these adjustments are coinci- 

imina- ent with lowered civilian morale, it is 


e mat- ho wonder that postwar history shows 
within 
ulation 


NEWS 


an alarming increase in business losses 
due to employee dishonesty. And it is 
the employee in a position of trust who 
has the greatest opportunity to go wrong. 

Precisely because of this, The Mary- 
land offers a program that will be of 
interest to every business, large or small. 
It is The Maryland’s program for post- 


ee 
PROGRAM FOR 
POSTWAR SECURITY 


against Employee Dishonesty 
— — 


war security against employee dis- 
honesty. 

Briefly, this program gives you com- 
plete security against losses that occur 
due to the dishonesty of any of your em- 
ployees, no matter what their work, no 
matter who they may be. It is a far- 
sighted program, an economical pro- 
gram—and it is available now. Ask any 
Maryland agent or broker for full infor- 
mation. Maryland Casualty Company, 
Baltimore 3, Md. 


THE MARYLAND 


RYLAND ADVERTISEMENTS APPEAR REGULARLY IN TIME—BUSINESS WEEK—NEWSWEEK—U.S. NEWS 





Every successful agent knows how audits 
build sales. But in the past many audit 
booklets have been too complicated, too 
dry, to hold a client’s interest. Now, how- 
ever, U.S. F. & G. offers an entirely new 
idea in audit books . . . one that’s a 


“natural” for sales! 


An exclusive, copyrighted feature of 
U.S.F. & G. and F.& G. Fire Corpora- 
tion, this new book illustrates each hazard 


with a striking photograph . . . explains 


U.S K«G. 


UNITED STATES FIDELITY & GUARANTY CoO. 
affiliate: i 


Mere to the How V.S.¥.&(. 





Personal Insuranee Audit Book! 
SIMPLIFIED - EYE-APPEALING - SALES-STIMULATING 


each coverage in a single concise, simply- 
worded sentence. Reading it, seeing the 


pictures, your clients sell themselves! 


This new Personal Insurance Audit Book 
will be featured in part of U.S.F. & G.’s 
widespread national advertising, and all 
requests for copies of the audit will be 
sent to our local agent. Tie in with this 
campaign! Use the new Personal Insur- 
ance Audit Book on every call. It’s the 


proven way to bigger sales! 





FIDELITY & GUARANTY FIRE CORPORATION 


HOME OFFICES: BALTIMORE 3, MD. 


Consult your insurance agent or broker 





as you would your doctor or lawyer 
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M I GETTING my money’s 
A worth?” This is what the em- 

ployer asks of a system of 
workmen’s compensation insurance. 
The worker looks at the matter from 
a different angle. What he wants 
to know is, “Am I receiving my 
full share of benefits?” Workmen’s 
compensation, if it is to fulfill the 
purpose for which it is intended, 
must provide a satisfactory answer 
to both of these questions. 

The cost of workmen’s compen- 
sation insurance involves, there- 
fore, not only the cost of producing 
sufficient revenue to meet all claims 
and expenses and its fair distri- 
bution among various industries and 
employers, but of setting up ap- 
propriate machinery to assure the 
attainment of the main objectives 
of workmen’s compensation insur- 
ance. 

Among these objectives are the 
feduction of industrial accidents, the 
prompt and equitable payment of 
compensation benefits, and the 
proper medical treatment and re- 
habilitation of injured workmen. 
All these factors are inextricably 
bound up with the subject of cost 
and complicate an accurate com- 
parison of the true cost of work- 
men’s compensation insurance to 
both employer and employee in the 
Various states. Thus it is not sur- 
prising that a great many people do 
fot understand the reason for the 
liscrepancy in cost between state 
workmen’s compensation funds and 
msurance companies. 





























Private Carriers Preferred 








We all know that the primary 
irpose of workmen’s compensa- 
fon is to compensate the worker 
& his dependents for injuries sus- 
ined in and arising out of em- 
byment. Workmen’s compensa- 
bn laws have existed in this coun- 
y for 34 years. Forty-seven states 
ve enacted workmen’s compen- 
tion laws with benefits differing 
Mording to the laws of each state. 
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STATE 
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by FRANK L 





an 


ANG 


Association of Casualty and Surety Executives 





This article is the result of field trips; 
correspondence; surveys in several states 
having monopolistic state funds; reviews of 
numerous state and legislative reports, text- 
books, rate manuals, dissertations; and 
countless personal interviews with insurance 
commissioners, industrial commissioners, em- 
ployers and labor officials. It is taken from 
material being prepared by the Association 
of Casualty A Surety Executives outlining 
the pros and cons of private competitive 
insurance coverages and services vs. state 
funds. 

Mr. Lang graduated in Business Adminis- 
tration from Tulane University and received 
a Master's Degree in the same field from 
Ohio State. His background includes insur- 
ance as well as research work and before 
accepting his present position he supervised 
all statistical work for the life, fire and cas- 
ualty insurance companies of the Ohio Farm 
Bureau. Our readers will recall his nation- 
wide survey of automobile financial respon- 
sibility laws which was summarized last year 
in the April, May and June issues of Best's 
Insurance News. 


Insurance companies provide work- 
men’s compensation insurance in 40 
states and compete with state funds 
in 11 of them. Seven states have 
adopted monopolistic state funds. It 
is most significant that all of them 
were ‘created in the early days of 
workmen’s compensation when little 
was known about the operation of 
such laws and the best methods of 
making them successful. No state 
has created a monopolistic state 
fund since 1919, although agita- 
tion favoring them has been con- 
stant, and bills providing for them 
have been introduced into the 
legislatures of most of the impor- 
tant industrial states. 


Some Fundamental Considerations 


Before taking up the subject of 
cost, it is important to have clearly 
in mind the fundamental differ- 
ence between the benefits which 
the worker receives and the cost 
which the employer, and ultimately 
the consumer, pays so that the in- 
jured employee may be compensated 
and the law administered. 

On the one hand, the benefits 
the worker is to receive for an in- 
jury are specifically provided by 
the law of his state, and are as much 
outside his province as they are 
outside the province of the carrier 
which insures him. On the other 
hand, sufficient funds have to be 
accumulated to meet these benefits 
and to set up the proper machinery 
so that they are paid promptly, 

(Continued on the next page) 
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Workmen's Compensation—Cont'd 

regularly and fully. Premium rates 
have to take into consideration, 
therefore, a number of factors other 
than funds for mere claim payments. 


What Is Net Cost? 


Proponents of monopolistic state 
funds have claimed that a larger 
percentage of the premium dollar 
is returned in benefits under the 
monopolistic system than in states 
where private carriers operate. 
That this reasoning is unsound was 
recognized as early as 1929 by Pro- 
fessor David McCahan of the Uni- 
versity of Pennsylvania, who, in a 
comprehensive study on the subject 
of state insurance, said: 

“They [proponents of 
funds] deplore legislation which 
limits expenses but in the same 
breath point with pride to the dif- 
ference between their expense ratios 
and those of competitive funds and 
private companies. In these com- 
parisons they appear to see only the 
immediate saving in cost and over- 
look the fact (1) that by requiring 
frequent, elaborate and sworn fe- 


state 


ports of payrolls as well as full 


paper proofs of claims, they are 
passing on to employers and em- 
ployees the expense of services 
rendered by agents, inspectors, au- 
ditors and adjusters of private 
carriers, and (2) that services which 
would have been made possible by 
a larger expense are just as vital 
and in many cases much more con- 
structive than the ones they are ren- 
dering.” ? 


Additional Cost in Ohio 


In connection with Professor 
McCahan’s first point (1) above, 
it is an old story that the cost of 
workmen’s compensation insurance 
in Ohio is not limited to premiums 
paid to the Ohio monopolistic state 
fund, but that the larger employers 
engage service organizations or con- 
sulting actuaries to help them in ac- 
cident prevention work, checking 
upon merit rating and processing the 
settlement of claims. These service 
operators contract with the employer 
on a fee basis, adding a cost of 


1 David McCahan, 
the United States, 
(1929), pp. 134-135. 


State 


Univ. of Pa. Press 
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Insurance in 


between 5 and 25% of the premiums 
paid to the fund 

Richard Fondiller, in his official 
“Actuarial Audit” of December 22, 
1938, made for the Industrial Com- 
mission of Ohio, says: 

“A number of service organiza- 
tions operating in the state adver- 
tise themselves as consulting actu- 
aries. The only service these 
organizations furnish which can be 
said to have any relation to the 
Actuarial Division of the Fund has 
to do with checking merit rating 





Workmen’s compensation cost incurred 
in addition to premiums paid to West 
Virginia State Fund by West Virginia 
Coal Mining Operators—(Class A-1) 
1943-1944 (year ending June 30) 
1943-1944 Additional Costs 
Workmen's 
Company Compensation Amount Percent- 
Gross age 
Premiums 
$ 311,205 
179/969 
166,599 8,330 
165,704 14,913 
156,240 23,4: 15 
152,578 5,25 10 
125,981 8: 11 
78,061 10 
70,667 5 
64,524 
62,499 
58,605 
52,315 
45,531 
31,719 
31,361 
30,520 
25,468 
20,775 
17,849 
16,696 
16,663 
12,619 


"$1,894,148 
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3,407 
$235,104 


| NRdHOd 


put 
bo 


Total... 


Total State ones Compensation 
Premiums Class A-1; $7,484,239 (as re- 
ported on page tet annual report of 
State Compensation Commission) 
Additional Cost assumed by all Coal 
Operators on the basis of the 23 
reporting companies—$928,898 





1In a survey conducted among a few 
representative Pennsylvania employers 
operating in Ohio, it was found that, 
with one exception, every firm of those 
interviewed availed itself of the services 
of a consulting actuarial firm or service 
bureau, paying for those services an av- 
erage of 10% of the total annual pre- 
miums. 

Manufacturers said they found it dif- 
ficult to administer their workmen’s 
compensation problems in Ohio without 
the aid of such service organizations. 


experience calculations, purely 
clerical operation. None of the @& 
ecutives or subordinates of they 
service bureaus are members @ 
any of the nationally recogniggd 
actuarial societies. . . . 

“The service of the State Fuypg 
should be improved to the exteg 
that in due time it will lead to the 
elimination of service bureaus.” 

It is important to know 
practically all key employees a; 
these service companies were fop 
merly employed by the workmen 
compensation fund, but are now & 
gaged in this highly — specialiagd 
“private practice.” 





Additional Cost in West Virginig 


In a recent survey, coal companies 
operating in West Virginia were 
requested to state whether they were 
obliged to add employees to their 
payrolls to assist in handling the 
routine details of workmen’s com 
pensation—details ordinarily _ per 
formed by private insurance cr 
riers. Answers were received from 
23 companies having a total of 
27,480 employees and contributing 
25.3% of the premiums paid to the 
state fund by West Virginia em 
ployers classified as “coal mining 
(class A-1) of the West Virginia 
Fund.” The workmen’s compensa- 
tion premiums paid by these com- 
panies, the additional cost incurred 
by them in the handling of routine 
and extra details and the percentage 
of the latter figure to the former are 
shown on the accompanying table. 
The companies are arranged accord- 
ing to size. 

Notice that every one of the coal 
operators incurred additional ex- 
pense in assuming the details of 
workmen’s compensation, adding 
between 1 and 26% to the regular 
compensation premiums paid to the 
fund. The total additional work- 
men’s compensation cost incurred 
by these 23 companies during 
1943-44 was thus $235,104; if this 
figure were to be projected for the # 
entire mining industry in West Vir-| 
ginia, it would mean a total of $928 
898 in addition to the $7,484, 239, 
which the industry had already paid | 
out in premiums for the year ending | 
June 30, 1944—an additional cost | 
of 12%. Of course it must be real- | 
ized that any generalization 1s| 

(Continued on page 68) 
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|An advertisement similar to this appears in NEWS WEEK, December 25, 1944 
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“Early New England House Raising”, 
from the painting by Rodney Thomson 
(courtesy of Ginn § Company.) 
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ae vei BUILD 
~ Insurance Companies | 's 
New Dork — e/ EXPERTLY 
1 work- a 


cae As the building of a house requires careful 
during Member Companies—Providing planning and effort, so does the formulation 
; if this! practically every form of insurance except life of an adequate insurance program call 


~ ae 
ae Great American for expert knowledge and comprehensive 
facilities. 





rf $928; Great American Indemnity 

ree ‘| American Alliance The Great American Group of Insurance 
r ending | American National Companies, which writes practically all 
nal cost County Fire forms of insurance except life, stands ready 
be real} Detroit Fire & Marine to assist you with your insurance problems. 


ition 18 


. Massachusetts Fire & Marine Inquire of one of its 16,000 conveniently 


| North Carolina Home located agents—or your own broker. There 
TY WEN Rochester American is no obligation. 


INSURE YOUR COUNTRY’S SAFETY—BUY WAR BONDS AND STAMPS 
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= FOR A BUSINESS | j 
4 a 
... AND YOU CAN SUPPLY IT : 
Fs d 
4 Ss 
Do many merchants in yourcom- a ¢lumsy, inefficient, expensive 0 
munity spread their insurance practice. f 
around among numerous customers? ; This month the Security Insurance - 
Obviously if neither Joe, Jim nor Bill Companies are helping their agents $ 
knows what insurance the others ,'to correct this situation by offering f 
write, no one of them feels responsl- Fy a plan for getting more mercantile S 
ble for seeing that a merchant's in-,’ business. v 
4 0 
surance program is foolproof. / Ten times a year the Security > 
Not only does insurance cost mqre Insurance Companies present to 1 
this way, but almost invariably thére their agents a practical sales pro- t 
are duplications, lack of coycur- motion plan, each in a different ; 
rence, and great bigloopholesin the _field. And this is only one-of the ‘ 

insurance coverage that can’ : many services that this pro- 
cost the merchant ten times his ~ =o, gressive multiple-line group, t 
premiums. If you state yoir -@]EUREIEM. and its experienced, active f 
case properly, the merchgnts oNdOtaieiy. field staff, offer to selected : 
you know won't tolerate such “anyins¥* local agencies. 9 
y} n 
~ a 
: s z . 
a 
Security Insurance Companies ; 


SECURITY INSURANCE COMPANY OF NEW HAVEN 
THE EAST & WEST INSURANCE COMPANY OF NEW HAVEN 
NEW HAVEN UNDERWRITERS 
THE CONNECTICUT INDEMNITY COMPANY ' 
1841 — SECURITY, THE NATION’S WATCHWORD *—=1945 
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PERSONAL PROPERTY FLOATER 


by HAROLD L. WAYNE 


Secretary, Inland Marine Underwriters Association 


UCH has been written and 
M a great deal more has been 
said on the subject of the 
Personal Property Floater Policy. 
Much of what has been both written 
and said has been not only incorrect, 
but has been misleading to the point 
of piling confusion upon confusion. 
Perhaps before I boldly plunge 
into the present-day situation, it 
would not be amiss if I were to 
review briefly the past history of 
this policy. 


Origin of the Policy 


Today’s Personal __ Property 
Floater grew out of the desire of an 
assured to obtain on substantially 
all of his personal property, both 
while it remained within his resi- 
dence and while away from it, the 
same kind of coverage afforded him 
on his personal effects while away 
from his domicile under what was 
known as the Personal Effects 
Floater. Just as ocean marine in- 
surance was by many centuries the 
forerunner of all modern insurance, 
so has inland marine insurance 
within our own times been the lab- 
oratory of the business in which 
the new has been conceived or tried. 
Thus, in this inland marine labora- 
tory there was tried the experiment 
of writing an all risk floater on the 
personal property of an assured both 
while in and out of his residence. 

The writer does not know whether 
the original experiment was success- 
ful from an underwriting stand- 
point, but out of that beginning grew 
the Personal Property Floater Pol- 
icy as we know it today. That begin- 
ning occurred over twenty years 
ago. There is a school of thought 
in our business which feels now 
and always has felt that it was un- 
fortunate the experiment ever was 
made; first, because there is an in- 
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herent danger in the Personal Prop- 
erty Floater Policy which in the now 
foreseeable future is going to make 
the form probably the most difficult 
to underwrite profitably in the en- 
tire realm of the business; second, 
because since its real development 
some fifteen years ago it has been 
a constant troublemaker within the 
business, albeit quite unjustifiably 
so. 
The history and development of 
the Personal Property Floater 
Policy is closely associated with the 
Inland Marine Underwriters Associ- 
ation. Within the membership of 
the association are not only, without 
exception, all of the pioneers of the 
Personal Property Floater form, 
but at least 98% of the experienced 
underwriters of the class, that is 
to say, men who have been trained 
for many years in the all risk busi- 
ness with companies who are really 
in that business and who have de- 
veloped this and other forms 
through their knowledge and ex- 
perience. 


The Importance of Experience 


I have laid so much stress upon 
this matter of expefience because 
there unfortunately crept into the 
casualty field a few years ago the 
idea that the Personal Property 
Floater Policy was causing a great 
loss of household burglary business 
to the casualty companies. We knew 
this was not so for many demon- 
strable reasons, but we were never 
able to convince our casualty 
friends. The result was that a very 
few of the casualty companies de- 
cided to retaliate by themselves en- 
tering the Personal Property Floater 
field, which, of course, was entirely 
foreign to them and to their under- 
writers. Unfortunately for all con- 
cerned, some of those companies, 


as well as some other newcomers 
in the business, were not satisfied 
to lean upon the experience of those 
who had written the form for years. 
Rather, they embarked upon broad- 
ened coverage of a character in 
which they were totally inexperi- 
enced. 


Potentially Dangerous 


1 stated at the outset that from 
an underwriting standpoint the 
Personal Property Floater Policy 
was a dangerous form. Its claims’ 
possibilities, if the policy is not care- 
fully underwritten and is issued to 
the wrong type of assured, are ‘tre- 
mendous. The policy cannot be sold 
for less than today’s rates or mini- 
mum premium, and it is doubtful 
that it can be sold much longer at 
even those rates and premium. It 
has been termed a rich man’s policy. 
While that’s not true, nevertheless, 
it is not a policy which can be sold 
indiscriminately. To repeat over and 
over again, it must be underwritten. 
Sold the way ordinary household 
fire policies or burglary policies are 
sold, would, if a company put 
enough of it on its books, bankrupt 
it. And here is the simple proof. 
The coverage is so broad there is 
no assured who, if he wished to mis- 
use the policy by filing each and 
every claim recoverable thereunder, 
could not recover his full premium 
and more each year. 

Every reader can prove this fact 
for himself by carefully recalling 
all of his own losses and damages 
during the past twelve months to 
his own property and the property 
of those members of his family re- 
siding with him and who are also 
covered. Of course, it is not con- 
templated that all of such claims 
will be filed, and the careful under- 

(Continued on the next page) 
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Personal Property Floater—Cont'd 


writer obtains the assured who will 
not use his policy for such purpose, 
but there, nevertheless, are the po- 
tentialities. Moreover, the under- 
writer, who fails to make certain 
the assured’s estimate of values is 
properly developed so that the cur- 
rent rates may be applied to at least 
80% of the total value of the as- 
sured’s property, is by that omission 
alone inviting disaster to himself 
and his company. 


Policy in Two Parts 


The Personal Property Floater 
Policy naturally divides itself into 
two parts. The first is the basic 
coverage. The second provides for 
optional coverage on _ scheduled 
jewelry and furs and certain other 
types of property which readily lend 
themselves to insurance on a sched- 
uled basis, such as fine arts. The 
inherent day in and day out danger 
of the form lies in the basic cover- 
age. The exclusions and limitations 
are few. Within this basic portion 
of the policy, there has been granted 
the much discussed $250 coverage 
on unscheduled jewelry and furs. 





A CLAIM IN CHEHALIS? 


+ « « and you need an adjuster or 
investigator? You'll find a cap- 
able and thoroughly experienced 
one—recommended by insurance 
companies for satisfactory service 
and carefully investigated before 
listing—in BEST'S DIRECTORY 
OF ADJUSTERS AND INVESTI- 
GATORS. 


This work is prepared in coopera- 
tion with the insurance companies. 
Covers the United States, Canada 
and a partial list for Cuba, Mexico 
and Central and South American 
countries. Also, complete list of 
claim department managers of in- 
surance companies. 


BEST'S DIRECTORY OF AD- 
JUSTERS AND INVESTIGATORS 
is the official directory of the 
National Association of Inde- 
pendent Insurance Adjusters. 


ALFRED M. BEST COMPANY, INC., 
75 FULTON STREET = NEW YORK, N. Y. 














ke 


This coverage was originally put in 
the policy primarily to take care of 
milady’s miscellaneous furs and cos- 
tume jewelry. It was considered 
both ample and sufficient for that 
purpose particularly so since a 
ready means was provided through 
scheduling for coverage on all other 
articles ot jewelry and furs. 

With respect to the scheduled 
portion of the policy, as experienced 
underwriters know, the risk assumed 
is entirely different and the under- 
writing must necessarily be so. On 
insurance of jewelry and furs partic- 
ularly, underwriters who have been 
in the business for decades know 
through experience that the only 
way it can be successfully under- 
written is on a scheduled basis with 
premium obtained upon the full 
amount at risk. Even so, it is a 
sort of feast or famine class, and 
signs of a famine are in the offing. 
Necessarily, the underwriting ex- 
perience on the scheduled portion of 
the policy is and must be generally 
better than on the basic portion of 
the policy to care for the inevitable 
jolts on the former. 


Loss Ratio Rising 


The very great bulk of the Per- 
sonal Property Floater business is 
written by members of the 1.M.U.A. 
While 1944 figures will not be avail- 
able for some time, I know there 
was a substantial increase in the 
earned loss ratio during 1944 on 
the basic portion of the policy, and 
I know also that in 1943 the earned 
loss ratio of the I.M.U.A. com- 
panies stood at 50.04%, exclusive 
of claims’ expense which may well 
increase this figure to close to 60%. 
It must be borne in mind that this 
earned loss ratio represents the com- 
bined experience of underwriters 
known for their underwriting record 
and their experience in the business. 
It is an earned loss ratio which will 
not only be up for 1944, but which 
was incurred on a form with a $250 
limit on unscheduled jewelry, 
watches and furs, as well as the 
other standard limitations and ex- 
clusions. 

Of course, the unthinking and in- 
experienced competitors of I.M.U.A. 
companies were not aware of the 
way this business was running and 
it would naturally take them some 
little time to learn. Mind you, this 


record is quite contrary to the gen- 
eral belief which prevailed with re- 
spect to Personal Property Float- 
ers. The form is already so broad 
and the exclusions and limitations 
so few that there was little for such 
competitors to work on. A few 
tried slight reductions in rates ; some 
the payment of excess commissions, 
and finally, one or two began to 
“play around” with the limitations 
and exclusions. Gradually, a few 
more joined in and we found the 
$250 limitation on jewelry, watches 
and furs increased by stages to 
$1,000 and in some instances to as 
much as $2,500. I daresay in some 
cases such coverage was increased 
to whatever amount was necessary 
to secure a particular policy. 


Innovations Seriously Considered 


Members of the I.M.U.A., as a 
result of this competition, were re- 
ported to be seriously considering 
the broadening of their own poli- 
cies to meet it. What the writer 
wishes to emphasize, as strongly as 
he is capable of doing, is that there 
is not a single Personal Property 
Floater Policy being written today 
by any company which contains any 
coverage or any extension of limit 
which has not been seriously con- 
sidered over a period of many years 
by the companies who are members 
of that association. There is noth- 
ing new in the question of increas- 
ing the jewelry and fur coverage 
beyond the $250 limit. I.M.U.A. 
companies have considered the mat- 
ter for years. The same is like- 
wise true on all of the other points. 

The only question in the minds 
of those companies is whether or 
not the policy can be broadened in 
important respects at present rates. 
At the moment, the record would 
appear to indicate it cannot. Con- 
comitant with any increase in the 
coverage on unscheduled jewelry and 
furs is a diminution of premiums 
on scheduled jewelry and furs. This 
means not only a decrease in such 
premiums on the scheduled property 
and consequent increase in the loss 
ratio thereon, but an increase in the 
loss ratio on the basic portion of 
the policy, and an over-all increase 
in the loss ratio which will cause 
either materially higher rates, or 
the gradual withdrawal of the form 
from the market. 
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UNUSUAL PREMIUM 
GROWTH REPORTED 


CCIDENT and health pre- 

miums of The Travelers Com- 
panies in 1944 were over 31% 
greater than in 1943, according to 
advance figures issued by that or- 
ganization. The indicated volume 
for 1944 is $45,100,000, compared 
with $31,000,000 for the preceding 
year. The companies’ announce- 
ment stated that while premiums on 
most forms of insurance showed 
growth, “extraordinary increases” 
were reported for group life, acci- 
dent and health. 
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GROUP SURGICAL COVER 
OFFERED SEPARATELY 


sore contract affording sur- 
gical coverage only has been 
offered by the Standard Accident 
Insurance Company, Detroit, Mich- 
igan, in a recent announcement to 
its agents. Under group manual 
rates and rules, the company’s Regu- 
lar Group Surgical coverage has 
been made available, and may also 
be purchased in combination with 
medical coverage on non-surgical 
hospitalized cases. Payment for ex- 
traction of teeth may be covered by 
a rider to the surgical schedule, for 
a small additional monthly premium. 

The new program would enable 
‘the writing of group surgical cov- 
‘erage as a supplement to “Blue 
Cross” non-profit hospital service 
contracts. The “Blue Cross” plans. 
which now provide hospital service 
benefits to large numbers of em- 
ployed persons and their dependents. 
are often unable to supply surgical 
and medical expense coverage for 
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lack of a carrier, and the new 
Standard Accident plan appears to 
provide a means for such business 
to be written. 

Concurrently, the company also 
announced broadening of group hos- 
pital and surgical plans, without 
additional premium. Included are 
provisions for ambulance service ex- 
pense, payment of ten times the hos- 
pital daily benefit for childbirth 
other than in a hospital, payment of 
three days’ benefit for nursing serv- 
ice where unable to arrange admit- 
tance to hospital, and additional 
maternity and first aid benefits. 


x * * 


AIRCRAFT PILOT RATES CUT, 
POLICY BROADENED 


ERO INSURANCE UNDER- 

WRITERS has announced a 
new personal accident policy for air- 
craft pilots, providing greater cov- 
erage at lower cost. The “Aero 
Age” policy, which provides 24 hour 
coverage for air crews has been ex- 
tended to provide weekly indemnity 
benefits for life. For a pilot, a 
$5,000 policy with $25 weekly in- 
demnity for life now costs $47, 
against former cost of $82.50. 
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OHIO RULING AFFECTS 
HOSPITAL PLANS 


ROVISIONS of hospital serv- 

ice plan contracts which grant 
lesser benefits to subscribers for care 
in non-cooperating than in cooperat- 
ing hospitals are void, according to 
a ruling of Attorney-General 
Thomas J. Herbert of Ohio. 

The operations of hospital service 
plans are usually based upon con- 


tracts with cooperating hospitals, 
which afford service to subscribers, 
but cash benefits are almost always 
allowed for care in non-cooperating 
hospitals on a lower basis (New 
York City and New Jersey plans are 
exceptions). The attorney-general’s 
ruling, submitted at request of 
Superintendent of Insurance J. Roth 
Crabbe (since retired), states that 
“.. . a subscriber who selects a 
non-participating non-profit hospital 
in this state shall be entitled to and 
accorded all benefits contained in the 
service plan contract,’ and implies 
that a license could not be issued to 
a hospital plan offering lesser bene- 
fits in non-cooperating hospitals, 
since such an illegal provision would 
not meet the law’s requirement that 
the service contract be “fair and 
reasonable.” 


x *k * 


PURDUE OFFERS 
SHORT A & H COURSE 


ONE-WEEK course in acci- 
dent and health insurance is an- 
nounced by Purdue University, for 
the week beginning February 12, 
1945. Morning, afternoon and some 
evening sessions will be held during 
the week. 

The project has been undertaken 
by the university at the request of 
the National Association of Acci- 
dent and Health Underwriters, ex- 
tended through the Indianapolis As- 
sociation. 

The announcement states: “Pur- 
due University is interested in 
courses in insurance only insofar as 
they will help the insurance man to 
become more professional. The Uni- 
versity is an educational institution. 
and our emphasis in these insurance 
short courses is distinctly educa- 
tional.” 
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post-war prospects!” 


This matter of automobiles—estimates in- 
dicate there’s a straight deficit of 8,500,000 
right now, and that in the first two or three 
years after the war no less than 15,000,000 
new and used car sales can be expected. 
Most of them will involve insurance. Many 
of them will be financed by means of 
direct loans from local banks. 


Practically all of your customers will be 








er, 


post-war automobile purchasers. To help 
introduce them to the direct plan of financ- 
ing and keep this automobile insurance 
with your agency, American tells the story. 
Write now for your copy of “The Local 
Bank, The Local Agent, and Automobile 
Financing.” 

Remember—American Insurance Group 
knows how! 


Newark 1, New Jersey 


The American Insurance Company « Bankers Indemnity Insurance Company + The Columbia Fire Insurance Company + Dixie Fire Insurance Company « The Jersey Fire Underwriters 
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Insurance is needed on boats of every description. WESTERN DEPARTMENT logic 
Insurance Exchange Bidg., Chicago 4, Ill. insur 
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’ Tra . SOUTHERN DEPARTMENT 
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of AMERICA 


e 116 JOHN STREET NEW YORK 
ALL CLASSES OF OCEAN AND INLAND MARINE INSURANCE 
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"SPOT CASH” 


Auto Purchase Plan 


HE relative position of the ac- 

tual consumer 1n some torms ot 

consumer credit operation gets 
pretty far out of focus. In the in- 
direct method of finance, the dealer 
or the merchant finances the pur- 
chaser. The finance company comes 
along to finance the dealer, who 
finances the purchaser. And then 
the bank, as a wholesaler, finances 
the finance company that finances 
the dealer, who finances the pur- 
chaser. | ask you—just where does 
the consumer have much say along 
the line in the formulation and setup 
of these remote finance operations 
where, not one organization, but a 
number have an interest ? 


Individual Credit 


The “Spot Cash” Auto Purchase 
Plan is a technique under which the 
purchaser is enabled to get a cash 
commitment from his local bank, so 
that he may shop around and trade 
where he pleases—and can close the 
deal for both car and _ insurance 
with “spot cash.” It places him in 
a position identical with any busi- 
ness concern which uses its indi- 
vidual credit to take cash discounts 
and other advantages of cash buy- 
ing. 

The customer or buyer will pay 
back the advance made by the bank 
on terms agreed upon—usually in 
regular periodic, monthly instal- 
ments. Of course, under present 
Regulation W, the down payment 
and the instalment terms are regu- 
lated uniformly—for both buyer and 
lender. This plan affords a most 
logical opportunity for banks and 
insurance men to work together for 
their mutual benefit. 


Objections Raised 


What are some of the darts 
thrown out against this “spot cash” 
auto purchase plan through the co- 
operative efforts of banks and insur- 
ance agents ? 

It is said that the credit package 
should be at the source of the sale. 

We will not refute the practica- 
bility of being able to charge it or 
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sign up on the budget plan, if we 
were talking about relatively low- 
priced merchandise. But it might be 
well to remember that the unit of the 
auto sale runs from several hundred 
into the thousand dollar brackets 
and, oftentimes, amounts to a very 
substantial portion of a buyer’s total 
income. Prudence might dictate to 
the thrifty that a deal of a large 
amount in relation to ability to pay 
should have considered reflection, 
unless it is to be admitted that high- 
pressure salesmanship at a time of 
low customer resistance is economi- 
cally sound selling. However, when 
I have seen the speed and dispatch 
of closing deals under the “spot 
cash” plan, and when I see that the 
time element is not out of line with 
credit facilities available at the point 
of sale, it strikes me that this point 
raised by the critic is more or less 
a straw man. 


Question of Habit 


It is said that people are creatures 
of habit and that the finance way is 
the popular way. 

It is true that the pathway of the 
pioneer becomes the highway of the 
people. But in our modern life— 
particularly with an automobile— 
what fun we get out of exploring 
new routes. But I might ask—why 
shouldn’t the indirect finance plan 
have become so thoroughly ingrained 
in the consciousness of our Ameri- 
can public, when an equal amount 
of brains and talent and merchandis- 
ing skill has not been put into any 
other way? 

Then, again, we might examine 
the habit argument by wondering 
whose habits we may be talking 
about. When car selling has reached 
a point where a dealer would prefer 
to sell a car on a time payment basis, 
rather than on a “spot cash” basis, 
one wonders whose habits might be 
at stake. It is true that bad habits 
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have a way of taking hold, and they 
are hard to break ; but the auto buyer 
is the man of good habits—the fel- 
low we brag about in terms of per- 
formance. I am not so sure but what 
it may be relatively easy to stream- 
line the “spot cash” habit of grand- 
dad's days by affording the customer 
the advantages of modern credit 
technique. And this plan can become 
another superhighway. 


"Kick-backs" 


It is said that banks will not have 
the ability to pay bonuses to dealers 
or to legally share in the commis- 
sions on insurance. 

I am aware of the mathematics 
and the legality of this proposition. 
3ut I would like to submit that one 
of the most important appeals of the 
plan which I am discussing depends, 
in large measure, on the voluntary 
relinquishment of any indirect profit 
motive by way of splits or “kick- 
backs.” 

May I bore you with some figures 
to prove that this policy is essentially 
one of enlightened self-interest for 
both bank and insurance interests ? 


The Proof in Figures 


I have referred publically to some 
volume figures of our own bank. I 
have cited a $21,000,000 volume, of 
which $8,000,000 was originated by 
the insurance men. I have estimated 
that $5,000,000 came into the bank 
indirectly influenced by the adver- 
tising and energy in which both 
bank and insurance men had a part. 
The remaining $8,000,000 came to 
us without knowledge of the cooper- 
ative relationship between the bank 


and the insurance fraternity. The 
(Continued on the next page) 
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insurance premiums on this over-all 
total were approximately $1,000,000. 
And, if the net to the agent or 
broker was 25 per cent, there was a 
net-net profit of $250,000 for the 
fellows who produced the $8,000,000 
of business directly and who had a 
part in the generation of $5,000,000 
more. 


Gains for the Bank 


Let us make a hypothetical cal- 
culation something like this: Sup- 
pose there were no bank-agent ar- 
rangement in the air and that all the 
business which we could have done 
in the same period of time had been 
$8,000,000. And suppose I had set 
up some left-handed insurance ar- 
rangement where I could have par- 
ticipated in the insurance on the $8,- 
000,000 volume. I find that I could 
have made approximately $83,000 
of insurance profit on a 25 per cent 
commission basis. That, added to the 
loan charge, would have produced 
$604,000 of revenue. 


But what total revenue was pro- 
duced? It was $1,360,000—or $750,- 
000 more of gross—by casting no 
envious eyes on a possible take of 
$83,000, or on the larger production, 
all of which went to the insurance 
agents or brokers, of $250,000. 


Gains for the Agent 


May I also bore you again and 
speculate on splits the other way— 
that is, where the producing agent 
wants a subsidy for steering in busi- 
ness. 


Using the same set of figures— 
certainly, the agent wouldn't expect 
any cut on the $8,000,000 produced 
directly by the bank. It is likely that 
the $5,000,000 indirectly produced 
would have been non-existent for 
these calculations. So, there would 
be only $8,000,000 to reckon on for 
the purposes of a “kick-back.” But 
how much should the cut be?—™% 
of 1 per cent would produce $40,- 
000; 1 per cent would produce $80,- 
000; 2 per cent would produce 
$160,000, a tidy sum. But, you see, 
by a “hands-off” policy, a net was 
produced on the all-over business 
for the insurance fraternity of $250,- 


000. 
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So here is proof that both banks 
and agents acquire a far greater 
volume of net when each shoemaker 
sticks to his last, and makes his 
profit exclusively on his own special- 
ized expertness. 


Over-pluses to Customer 


Broadly speaking, this direct 
“spot cash” auto purchase plan 
should set up its own standards. It 
should not aim to play the game 
under the other fellows’ rules. If 
there are enough margins on either 
side of the fence to use as grease, 
it would be infinitely more construc- 
tive to pass these oyer-pluses on to 
the customer. And, if you have fol- 
lowed the evolution of our rates in 
Chicago, you will see that that is 
exactly what we did. 

Open public statements that we 
do not participate directly or indi- 
rectly in insurance premiums, and 
our low rate structure are the im- 
pelling reasons why the public came 
to the doors of the bank, or to the 
offices of an insurance man. I will 
leave it to the critic of our plan to 
worry about reserves and “kick- 
backs” and other charges, which 
have made many an old-time buyer 
on the instalment plan scratch his 
head. Yes, as many a dealer can bear 
witness, charges for financing and 
insurance, which are jockeyed and 
which add to the cost in the total 
package, have put many a buyer on 
guard; and often he has taken a 
place on the other end of a “caveat 
emptor” practice in trying to out- 
smart the dealer in trading. 


Advertising Advantages 


It is said that this bank-agent plan 
requires a lot of advertising and that 
it is hard to get up momentum. 

We have been led to believe that 
advertising has been one of the de- 
vices used to reduce the cost of dis- 
tribution and effect a lower price on 
merchandise and services to the cus- 
tomer. But if there may be a debate 
on advertising in relation to ultimate 
cost, will you reflect on the fact that 
banks are talking from the house- 
tops about mass banking, public re- 
lations, and bringing banking service 
down to the man on the street. 

Where can you find a subject 
which is more of a “natural” to 
arrest the attention of the man and 


woman on the street? The owner. 
ship of an automobile is one of the 
most desired “firsts.” A fair and 
square proposition, which shows 
how the masses may acquire funds 
to purchase an automobile, enables 
a bank to arrest interest and to open 
its doors to all other departmental 
activities. This gives a bank an op 
portunity to build up, not just a 
exclusive idea about finance, nor fg ) 
convey that the bank is just anothg | 
place to borrow money, but it affords 
the opportunity for the banker 
bring his services down to the stregt 
in such a way that the individual 
may establish a full and rounded-out 
banking connection. The insuranee 
man, too, may capitalize on the uni- 
versal yen of auto ownership to 
gather prospects for other substan- 
tial lines. 


Credit Blind Spot 


The Industrial National Bank of 
Chicago and its predecessor, the Per- 
sonal Loan and Savings Bank, en- 
tered this direct plan with no con- 
sciousness of its being a thing apart. 
We thought we saw a blind spot in 
credit available to a certain level of 
people, who were frugal and who 
were of an independent type of 
mind. We observed, day by day, in- 
dividuals who resist regimentation 
—who dislike their financial plans 
being dished up cut and dried. They 
do not fancy insurance as standard 
equipment. They prefer to choose 
it, out in the free and open market. 


We, of course, saw that the insur- 
ance agent was on a spot. His gen- 
eral agency handled master policies 
for finance companies and, fre- 
quently, this took away from him his 
individual clientele. He saw his per 
sonal client, who looked to him for 
insurance counsel, make an excep- 
tion in the case of his automobile 
and the renewal of the insurance 
after it was free of lien. This 
aroused the sporting instinct of the 
man on the firing line. He resented 
being pushed to the sidelines, and 
he fought back. 


Finance Company Competition 


Rumor has it that “something new 
has been added—or, perhaps, more 
correctly stated, something old is 

(Continued on page 66) 
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IF DISASTER STRIRES- 


Reinsurance Lessens the Shock! 


A careless moment... an icy road... so 

unforeseen are the things that can destroy 

irreplaceable manpower and equipment. 
Would a chauffeur’s off-day mean huge 
losses for you? Or do your present rein- 

surance contracts prepare you for costly 
disasters? Our experience and facilities can 
be more valuable than ever to you now that 

war and its attending circumstances have 


complicated your reinsurance problems. 


™ EACESS 


INSURANCE COMPANY OF AMERICA 
NINETY-NINE JOHN ST., NEW YORK CITY 


Casualty, Fidelity & Surety Reinsurance 
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“Go After the Women, 


GOT the shock of my life last 

night. You know how it is. A 

hard, tiring day at the office ; then 
home, and peace. That’s the theory. 
ae 
Remember that guy who wrote 
a book about women? If anybody 
should write a book about women 
it’s me. And yet I’ve got the best 
wife in the world. This guy I’m 
telling you about—Ruskin’s his 
name, I believe—calls woman the 
“balm of distress” and things like 
that. He gets lightheaded in one 
place and quotes a poem, “Even 
the light harebell raised its head, 
elastic from her airy tread.” I’ve 
got a hunch the guy lived and died 
a bachelor. 

Well, anyway, believe you me 
there’s no airy tread when my little 
woman gets an idea her lord and 
master is slipping. Like last night. 


Purchasing Power Control 


“Horace Shallow,” she starts, be- 
fore I even have time to ask where 
the kids are. “Horace, who con- 
trols at least eighty per cent of the 
purchasing power in the United 
States ?” 

How do you like that! Can you 
blame me for being thrown for a 
loss, as you might say? Here I am, 
a good husband and father, home 
from a hard day’s work, ready for 
a smile and some cheerful conversa- 
tion and a chance to forget the cold, 
hard world of competition, and my 
balm of distress opens up with a 
question like that. 

Try as I will to think of a snappy 
comeback my feelings are so jarred 
I sit speechless. My silence is duck 
soup to the little woman. “Just be- 
fore Pearl Harbor,”’ she goes on, 
“forty-one per cent of all the auto- 
mobiles were bought by women, 
either direct or through their in- 
fluence.” 

“So what ?” I blurt out, feeling I'd 
better watch my step. 

“So what?” she repeats sweetly. 
“I’m just trying to help you, 
Horace.” 

“Now look here.” I adopt a sooth- 
ing tone. “You just take care of 
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the house and kids, and leave the 
business end of this partnership to 
me.” 

She doesn’t even hear me. “I 
learned a lot this afternoon, Horace. 
I was over at Jane Smith’s and we 
were talking about buying things 
for Christmas, when who should 
come to the door but an insurance 
agent. Just for a gag we invited him 
in. What he told us made me—ne, 
mind you, an insurance man’s wife 
just crazy to find out if we’ve got 
the proper kind of insurance to take 
care of us if anything happens.” 


Personal insurance 


Funny thing about that is that 
it’s been in my mind for some time 
to bring our insurance up to date. 
You know the old saying about a 
shoemaker never having time to 
mend his own shoes? That’s how 
it is with me. And while I’m trying 
to figure out the best way to say it 
so she'll understand she says: 

“Of course I’m not really wor- 
ried; I know you wouldn’t neglect 
your own family’s interest and so 
I know our insurance is O.K. What 
I mean is this: That man this after- 
noon got us both so excited about 
the awful things that might happen 
to our family, our homes, our auto- 
mobiles and even our bank accounts 
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”’ She Says 


that we were ready to sign up for 
any kind of insurance that would 
guarantee payment by an insurance 
company in case anything did hap- 
pen. Jane is going to get after Jim 
as soon as he comes home tonight. 
I’m lucky, because I’ve got you to 
take care of things. And you're a 
smart man,” she adds, “‘and so I 
know we're all right.”” I begin to 
relax a little. 

“Do you get the point, Horace? 
Go after the women!” 

“What?” I burble, not quite sure 
what turn the conversation is taking. 

“Horace, in all the years I’ve 
known you you’ve never made me 
see just what insurance does for 
people. You've talked about coin- 
surance, public liability, and things 
like that, but you’ve never made 
me see that insurance is a warm 
home, a car, an income when it’s 
needed most, and so on. But you 
can’t eat coinsurance, or come home 
to coinsurance, or ride around in 
coinsurance. If I were selling insur- 
ance I’d talk to women. 


Appeal to Home Instincts 


“Every woman on earth,” she 
goes on, now properly wound up, 
“will fight for her family and home. 
And that includes all the women 
who earn their own living. Show 
a woman how her future can be 
wrecked and you'll turn her into 
the fastest-working salesman you 
ever met. Appeal to her home in- 
stincts and you'll have any woman 
asking for insurance.” 

Maybe that guy Ruskin had the 
right idea about women after all. 
My wife’s a smart woman; I’ve 
had it in mind for some time to 
tell her how happy I am that my 
children have such an _ intelligent 
mother, as well as father. But I 
know I'll do well to take her mind 
off insurance until I’ve had time 
to bring our coverages up to date 
first thing in the morning, so I say 
tactfully, “That was an excellent 
dinner, my dear. In your own field 
you're queen of ’em all. But in 
everything that has to do with 
business—just trust old Horace.” 
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State Regulation—Continued 


for these purposes is not inimical 
to the national interest; in fact, it is 
in the national as well as the local 
interest. Consequently, so far as 
adequate state regulation is confined 
to these objectives, there is every 
reason for confidence that, in the 
absence of further ‘federal action 
with which such state regulation 
would conflict, it would be held 
valid. 

But state regulation, although 
limited in its objectives to the fore- 
going standards, could easily invite 
challenge if it required unnecessary 
or unduly burdensome procedures 
and practices. So far as is possible 
state legislation should permit pro- 
cedures and practices which are in 
common use throughout the country. 
For example, state statutes should 
permit but not require (1) uniform 
coverage for the many types of 
casualty insurance, and (2) uniform 
policy forms, and insurers should 
be allowed to use rating plans and 
statistical plans which do not differ 


unnecessarily among the states. If 
conditions, legal or otherwise, require 
differing state practices those con- 
ditions should be removed. The 
nearer state regulation can come to 
permitting the development and use 
of national practices which would be 
permissible under federal regulation, 
the less incentive there will be for 
challenge of state power and the 
manner in which it is exercised. 


Broad Discretionary Power 


This means that state statutes 
should be confined largely to state- 
ment of principles and standards, 
and that provisions either fixing pro- 
cedures or requiring the supervising 
officer to enforce specific practices 
should be avoided. Within the prin- 
ciples and standards stated the super- 
vising official should be given broad 
discretionary power. He _ should 
also be given authority to consult 
and collaborate with other states to 
the end that state requirements can 
accommodate national interests as 
well as local interests. 





out, too. 
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THE ONE-ARMED PAPERHANGER 


. .. doesn’t have a thing on the insurance 
man who is continually confronted with new 
and difficult problems as he watches his 
agency personnel continue to diminish. 


Many aggressive agents are learning how 
valuable “St. Paul” field men are in helping 
them solve their problems and write new 
and unusual risks. You are invited to find 


An affiliation with the "St. Paul" Group affords much more than 
prestige .. . it affords an exceedingly pleasant and profitable 
business association with Companies that are recognized leaders 
in streamlined coverages and well known for their financial sta- 
bility and prompt payment of just claims. 
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Insurers. Requirements of differ- 
ent kinds of insurers differ in many 
respects. Standards and practices 
established under state regulation 
must accommodate differing require- 
ments of stock insurers, mutual in- 
surers, participating stock insurers, 
state funds in some states, recipro- 
cals and inter-insurance exchanges, 
Furthermore, standards and prac- 
tices must recognize and accommo- 
date differing requirements of local 
insurers and insurers operating na- 
tionally, and insurers which wish to 
function through rating organiza- 
tions and insurers which prefer to 
operate independently. 

If every insurer is permitted free- 
dom, subject to approval within the 
standards suggested, in making and 
filing its own rates and rating plans, 
and if the supervising staté official 
is given broad discretionary power 
to act within established standards, 
there is no reason to believe that 
the requirements of every type of 
carrier, whether operating locally 
or nationally, could not be accom- 
modated in so far as its proposals 
can be supported as compliance with 
the standards established for all in- 
surers. Complete freedom in de- 
velopment and improvement of rat- 
ing plans by independent companies 
would be permitted and opportunity 
to support such plans as meeting 
the established standards would be 
assured. 

Rating Organizations. In order 
to aid the state official in collection 
of statistics and establishment of 
some uniformity in practices, rating 
organizations are necessary. State 
regulation should permit the licens- 
ing of rating organizations, whether 
located within or outside the state. 
While all insurers should be per- 
mitted to be members of or sub- 
scribers to the services of rating 
organizations, no insurer should be 
required to do so. Because it is de- 
sirable to establish, so far as pos- 
sible, national uniformity in prac- 
tices, it should be made easy for all 
insurers to be members of or sub- 
scribers to rating organizations 
without giving up differences in 
rates to be used. 

To make it easy for any insurer 
to become a member or subscriber 
of a rating organization, provision 
should be made for use of reason- 
able deviations, with approval of 
the state, from rates of a rating or- 
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ganization. Likewise, provision 
should be made whereby a single 
member or a minority of members 
can appeal from action by a rating 
organization. 

Rating organizations of local 
nature now exist in several states. 
They function for specific purposes, 
usually the making of rates for 
workmen's compensation or auto- 
mobile insurance. While it is not 
imperative that local rating organi- 
zations cease to function, it is im- 
portant that the standards suggested 
above be made applicable to all 
casualty rates including rates made 
by such local organizations. A state 
official whose discretionary powers 
are broad with respect to all types 
of casualty insurance except work- 
men’s compensation or automobile 
liability or both, is badly handi- 
capped in meeting problems arising 
out of the necessity of accommo- 
dating national interests as well as 
local interests. 

Whether statutory requirement of 
membership in a local bureau or rat- 
ing organization is a proper exercise 
of state power or an undue burden 
on interstate insurance, is a question 
no one can answer until the Supreme 
Court has passed upon it. All that 
can be said at present is that further 
expansion of the principle is not 
advisable. Furthermore, there is 
probably a greater tendency in a 
local bureau to establish state prac- 
tices which, though desirable locally, 
are not necessary for adequate state 
regulation and invite resistance by 
insurers operating nationally, the 
type of state regulation which, if it 
should become too burdensome 
could lead to a demand for federal 
control. 


Principles for State Regulation of 
Casualty Insurance Rates 


From the foregoing discussion it 
is possible to state briefly certain 
principles which should govern the 
preparation of state legislation: 


1. Regulation must adequately 
protect the public. Rightly or 


wrongly, there is strong belief in 
some quarters that state regulation 
in the past has been more in the 
interest of insurers and insurance 
producers than in the interest of 
the public. The paramount principle 
should be, therefore, adequate public 
protection. 


} 
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in the arts of war. 


ONE OF AMERICA'S OLDEST AND 





competent hands 





America entrusts its military leadership to those who are trained 

And, by the same token, insurance agents 

’ entrust their business futures to companies experienced in agency 
production, claims and underwriting problems. 
Through Standard’s new running mate, the Planet Insurance 
Company, fire and marine insurance will shortly be available in 
many states in addition to the company’s nationwide service 
on casualty insurance and bonds 
agents and brokers of this experienced institution. 


A Standard field man will gladly show you how we can serve 
your agency, or write the Home Office for details. 
service has satisfied since 1884. 


STANDARD ACCIDENT INSURANCE COMPANY 


LARGEST CASUALTY & BONDING COMPANIES 


- and its Fire and Marine affiliate PLANET INSURANCE COMPANY 


HOME OFFICES, DETROIT 32, MICHIGAN 


a better opportunity for 


Standard 








2. Regulation must permit con- 
tinued collaboration of insurers in 
rate-making. Because collaboration 
is now required by law to some de- 
gree immost states, conflicts between 
state law and federal law must be 
removed by subjecting rates to state 
approval or disapproval. 

3. Regulation must permit de- 
velopment and use of procedures and 


practices on a national basis when- 
ever possible. Because every differ- 
ing state procedure or practice is a 
potential threat to state control as 
an unnecessary or undue burden on 
interstate commerce, such differ- 
ences should be kept at a minimum. 

4. Regulation should permit every 
insurer an opportunity to propose 

(Continued on the next page) 
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and be heard upon any plan it wishes 
to use. So long as proposals must be 
tested by and must meet standards 
applicable to all, complete freedom 
for suggestions of improvement in 
casualty insurance should be per- 
mitted. 

5. Regulation should encourage 
but not require uniformity in prac- 
tices. There is a broad field within 
which uniform practices are desir- 
able and should be encouraged in 
the interest of effective administra- 
tion, without stifling initiative. 

6. Regulation should permit op- 
eration of national rate-making or- 
ganizations. Rating organizations 
operating nationally can more read- 
ily accommodate local and national 
interests than can local organiza- 
tions. 

7. Regulation should permit but 
not compel membership in or sub- 
scription to the services of rating 





BRANCH MANAGER 


A well known Casualty Company has 
an opening for an above the average 
man with a good record as a Casualty 
Branch Manager. This is definitely a 
post war position that carries a mini- 
mum salary of $7500 a year. 


FERGASON PERSONNEL 
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organizations. ‘Lhe services per- 
formed by a rating organization in 
making and supporting rate filings 
should be available to all insurers 
which wish to take advantage of 
such services. 

8. Regulation should permit de- 
viation by members of and sub- 
scribers to rating organizations. An 
insurer which is not a member of 
or a subscriber to a rating organiza- 
tion may file and seek approval of 
its own rates. So far as 1s practi- 
cable members and _ subscribers 
should have the privilege of filing 
and seeking approval of deviations 
from the rates of the rating organi- 
zation of which it is a member or 
subscriber. 

9. Regulation should establish 
standards which accommodate re- 
quirements of all types of insurers. 
lf state regulation is to function 
smoothly, each type of carrier must 
be free to propose and seek approval 
of practices in rate-making ; other- 
wise continuous competitive contro- 
versy may lead to demand for fed- 
eral regulation. 

10. Regulation should be limited 
to establishment of standards, with 
broad discretionary power vested in 
the supervising official. Casualty 
insurance changes rapidly. It is im- 
possible to anticipate needs. De- 
tailed requirements in a statute may 
prevent desirable changes as con- 
ditions change or as casualty insur- 
ance expands and develops. 

11. Regulation should encourage 
development and use of national 
practices. In no other wayscan dif- 
ferent state practices and require- 
ments be kept at a minimum and 
reasons for challenge of state au- 
thority avoided. 

12. Regulation should encourage 
collaboration among states to ac- 
commodate national and local 1n- 
terests. There are many matters 
which can be adequately and equi- 
tably regulated only if treatment by 
the states follows a reasonably uni- 
form pattern. An instance is the 
approval by a state of rates appli- 
cable to that part of the operations 
of an interstate risk which is within 
its jurisdiction. By collaboration 
among the states rates and rating 
plans can be approved in each state 
which will result in equitable treat- 
ment of the risk as a unit, a result 
which otherwise would be possible 
only under federal control. 


Conclusion 


It is impossible for one who has 
made a study of the many delicate 
problems involved not to appreciate 
the difficulties inherent in preparing 
state legislation which satisfactorily 
incorporates the principles above 
stated. Yet all of those principles 
should, I believe, be incorporated 
if state regulation is to have a satis. 
factory basis for survival against all 
onslaughts directed at it. Drafting 
such legislation is not a matter for 
laymen or for lawyers who have 
not made a thorough study of con- 
flicting federal and state law and 
of the delicate balances between 
federal and state control of interstate 
commerce. Rather, it is a matter 
on which the casualty insurance in- 
dustry should be asked to collabo- 
rate. Ill advised legislation, how- 
ever well intentioned, might defeat 
the very purpose of its enactment. 

At the request of a few states in 
which immediate enactment of rate- 
regulatory legislation is now under 
consideration, suggestions prepared 
by the Association of Casualty and 
Surety Executives and the National 
Association of Mutual Casualty 
Companies have been offered for 
consideration. These suggestions 
which represent the views of a very 
substantial part of the casualty in- 
surance industry, embrace many, if 
not all, of the principles herein men- 


tioned. Under state _ legislation 
which incorporates the industry 


views I believe that all of the ob- 
jectives mentioned above can be 
attained by a state supervising 
official with vision and ability. 


FIRE RATE REDUCTION 


NEW schedule of fire insurance 

rates in New Mexico, providing 
for savings of approximately $185, 
000 per year in premiums, became 
effective on January 1. Promul- 
gated by the Mountain States In- 
spection Bureau and approved by 
the Superintendent of Insurance 01 
New Mexico, the principal classes 
of risks benefiting from the change 
are public buildings, fire protected 
dwelling property and fire protected 
unsprinklered, brick, adobe and 
frame mercantile properties. 
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EXAMINATION QUESTIONS AND ANSWERS 


QUESTION 1 


Within certain himits a litigant 
may choose the type of remedy he 
seeks and the court in which the 
case is to be heard. 

(a) Identify the several kinds of 
remedies which may be sought 
through the courts and describe the 
characteristics of the cases appro- 
priate to each. 

(b) What factors other than the 
type of remedy sought enter into 
the determination of the specific 
court that may handle any given 
case? 


Answer 


(a) The several kinds of remedies 
which may be sought through the 
courts fall roughly into two broad 
categories, namely, suits at Jaw and 
suits in equity. 

Suits or actions at law are brought 
in courts of law, usually for the pur- 
pose of obtaining money damages. 
Familiar examples are suits for 
breach of contract and actions in 
tort, whereby the plaintiff seeks 
money damages because of the de- 
fendant’s breach of contract or be- 
cause of the defendant’s wrongful 
act injuring the plaintiff’s person, 
property, or reputation. 

There are other forms of legal 
actions or suits at law, such as re- 
plevin which is a suit to get back 
personal property wrongfully held 
by the defendant, and ejectment, 
which is a suit to oust the defendant 
who is wrongfully in possession of 
real estate. 

Equitable actions or suits are 
brought in courts of equity or chan- 
cery, usually for the purpose of ob- 
taining some form of compulsory 
action. Examples are suits for spe- 
cific performance and injunctions. 
By a decree of specific performance 
the equity judge or chancellor orders 
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PART IV—LAW 


the defendant to perform and carry 
out his contract, and by an injunc- 
tion the chancellor may require a 
defendant to refrain from a certain 
course of conduct. 

Examples of other forms of equi- 
table remedies are reformation, 
whereby the court orders a contract 
or deed rectified when a mistake 
has been made in the execution or 
drawing up of the instrument, and 
rescission, whereby the court orders 
that a given contract or document 
be cancelled. 

Remedies in equity are designed 
to afford an injured party relief in 
those cases where the remedy at law 
is not adequate. In those situations 
where the aggrieved party cannot be 
made whole in money damages, he 
resorts to the more appropriate re- 
lief afforded by courts of equity. 
For example, if one contracts to sell 





DEAN'S NOTE 


This composite set of answers to the June 
1944 Chartered Property Casualty Under- 
writer examinations given by the American 
Institute for Property and Liability Under- 
writers, Inc., has been prepared from the 
papers of the examinees. Editing was nec- 
essary to assemble each composite answer 
and present it in condensed form. How- 
ever, the content in some cases is more 
complete than was required for a high 
grade and answers have been given to all 
the questions even though the candidate 
had a choice. 

It should also be mentioned that although 
these answers have been taken from meri- 
torious papers, they are not necessarily per- 
fect. Many of the questions involved judg- 
ment on the part of the candidate and no 
hard and fast solution could be required. 
Credit was given for the reasonableness of 
the answer and the evidence of intelligent 
application of a candidate's knowledge. 

Candidates are cautioned not to rely on 
this set of questions and answers as a 
method of direct preparation for the C. P. 
C. U. examinations. They may be useful 
as a guide to the type of -questions asked 
and the content of answers desired by the 
Institute, but they cannot be a substitute 
for thorough study and mastery of the sub- 
ject matter of the Institute's curriculum. 


a rare and irreplaceable painting to 
another and later breaks his con- 
tract, the purchaser may sue in 
equity to obtain a decree of specific 
performance. 

(b) The factors, other than the 
type of remedy sought, to be con- 
sidered in determining the specific 
court which may entertain a given 
case, pertain to the matter of juris- 
diction. These factors are the fol- 
lowing : 

(1) The type of suit involved: It 
must be determined whether the type 
of suit involved is within the com- 
petence of the court. For example, 
bankruptcy proceedings may be 
brought only in the federal district 
courts; certain types of tax cases 
may be brought only in certain 
tribunals especially designated for 
the purpose. 

(2) The amount involved: A 
court may be empowered to enter- 
tain actions only where the amount 
sought is a certain figure or less. 
For example, a justice of the peace 
or magistrate usually is empowered 
to hear only certain suits where the 
amount sought is a specified limited 
figure, such as $100 or less. Similar 
jurisdictional limitations based on 
amount commonly prevail with re- 
spect to other tribunals. 

(3) The person or property in- 
volved: A court must have jurisdic- 
tion over the person of the defend- 
ant or over the property involved. 
Thus, in a “personal action,” such 
as a suit to recover damages for 
breach of contract or for tort, it is 
necessary for the court to acquire 
jurisdiction over the person of the 
defendant, by showing that the de- 
fendant has consented to the suit. 
or has been properly served with 
process, or is domiciled within the 
area covered by the court. In suits 
aimed at seizure of property, such 
as admiralty proceedings to libel a 

(Continued on page 48) 
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Canadian Government (Statutory Deposit in Canada) Pe 359,926.43 
State, County and Municipal ; 7,765,603.22 
Torat Bonps ......... eee 6M woke eae ee © $17,279,365.42 
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LIABILITIES 
Loss REservE: Liability and Compensation (Schedule P Basis) ....$ 7,133,675.10 
Loss Reserve: Other Classes, Including Investigation Expense ..... 1,882,867.02 
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OER DOR TIMEARNED PRRMIUIMD «ono ccc cc ceccescsvetcscccdesacinetesesee 4,757,255.55 
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RESERVE FOR MISCELLANEOUS BILLs ...... Satidleve ke rallgtes tetanus eel ania ie anaohe ee Riera 10,000.00 
ee TE. PAGE DO POUORAL, TASES «onc cc cece ecsees dbewccseeseeensen 383,964.13 
POUNDS TISLD UNDER TBINSURANCE TREATIES ....5. 5c occ cc cccicaececessioeccesive 419,813.21 
VOLUNTARY SPECIAL RESERVE ....... SST Seapine PRE he ete Ce EN. Seen S Pave Me he 1,598,669.52 
ES PON ty oa et os lay ted NE eee en $2,000,000.00 
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Voluntary Special Reserve would be increased to ...... 2,382,595.14 


Securities carried at $1,610,237.90 in the above statement are deposited for purposes required by law. 
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CCESSIBILITY . . . The importance 
of geography in Casualty under- 
writing suggests our reason for main- 
taining offices on the East Coast, the 
West Coast and in the Mid-continent. 
Staffed by men who understand the 
specific needs of these areas, these 
offices are close at hand with authority 
for every occasion. The practical value 
of this “neighborhood service’’ is evi- 
dent almost daily. 
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C.P.C.U. Answers—Continued 
vessel or other forms of attachment 
proceedings, it must be shown that 
the court has jurisdiction over the 
property in question. 

(4) Original v. appellate juris- 
diction : It is necessary to determine 
whether an original suit is being in- 
stituted or whether an appeal in such 
suit is being brought. A suit is 
started in a court of first instance, 
whereas appeals are brought in a 
higher court of appellate jurisdic- 
tion. 

(5) Territorial jurisdiction: 
Courts are obviously limited with 
respect to territorial considerations. 
A court's jurisdiction can cover only 
a certain amount of territory. 
Within each state is a judicial sys- 
tem and a pattern of courts. Against 
this stands the federal system of 
courts located throughout the coun- 
try. 


QUESTION 2 


(a) On April 6th “A,” an insur- 
ance agent, received a letter from 
“B” requesting a $5,000 fire policy 
dated April 5th issued to cover his 
residence. The policy is promptly 


prepared as requested and on April 
6th “A” gives the policy to his mes- 
senger to deliver to “B’s” office. 
When the messenger arrives at the 
office “B” is absent so he returns 
the policy to “A.” That might “B’s” 
dwelling is destroyed by fire. Are 
the statements above sufficient to 
prove “offer and acceptance’ of a 
contract? State fully the tests you 
have applied in order to arrive at a 
conclusion. 

(b) Suppose that the policy men- 
tioned in Part (a) of this question 
had been delivered to “B” on April 
6th. He did not pay the premium 
at that time or any time prior to 
April 15th when the property was 
destroyed by fire. Could the insur- 
ance company have the contract de- 
clared ineffective on the ground that 
there was not valid consideration? 
Give reasons for your answer. 


Answer 


(a) The statements given are suf- 
ficient to prove offer and acceptance 
of a contract. 

A contract depends upon the mu- 
tual expressed intention of the par- 
ties. Offer and acceptance are the 
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manner in which this mutual inten- 
tion of the parties is expressed and 
communicated. In this case it was 
clearly the intention of the parties 
to enter into a contract of fire ip. 
surance and there is abundant eyj- 
dence indicating the mutual expres. 
sion of this intention. 

“B” applied for a fire policy in 
accordance with certain terms. This 
constituted the offer. The policy 
thus requested was prepared and 
given to a messenger, who took it 
to “B’s” office for the purpose of 
delivering it to “B.” 
constitute the acceptance of “B’s” 
offer, for these acts are clear ex- 








These acts | 


ternal evidence of the insurer’s jn- | 


tention to accept the risk and enter 
into the contract. 

The fact that “B”’ was not pres- 
ent when the messenger called, with 
the result that the policy was not 
physically delivered to “B,” is not 
controlling. Physical delivery of the 
policy to the insured is not required. 
The intention of the insurer to ac- 


cept the risk and enter into the con- | 


tract, if adequately proved by other 
evidence, is what counts. Here the 
preparation of the policy requested 
by “B” and the attempt to deliver 
it to “B,” as shown by the facts pre- 
sented, suffice to constitute an ac- 
ceptance of “B’s” offer. 

(b) The fact that “B” did not pay 
the premium prior to the fire did not 
show lack of valid consideration and 
would not entitle the insurance com- 
pany to have the contract declared 
ineffective on that ground. 

The policy was “delivered” in a 
legal sense to “B” on April 6 and 
the fire tuok place on April 15. Only 
nine days had elapsed between the 
date of delivery and the date of the 
fire. The contract became effective 
and the risk attached on April 6. 
The company’s claim for the pre- 
mium against “B” and “B’s” obli- 
gation to pay the same, from April 
6, were ample and sufficient con- 
sideration. 

Custom and usage also must be 
considered. It has been a settled 
practice in the field of fire insurance 
to extend credit to the insured for 
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the premium. The usual and ordi- | 


nary fire policy does not require 
prepayment of the premium as a con- 
dition precedent to the insurer’s be- 
coming bound. 

The insured becomes obligated to 
pay the premium as soon as the risk 
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inten- | attached. It is a well established 
ed and} rule of contract law that an obliga- 
it was} tion or promise to pay may consti- 
parties | tute adequate and valid considera- 
ire in- | tion. 
nt evi- 
“Xpres- QUESTION 5 
licy in “C,” “D” and “E” are general 
~ This partners operating an insurance 
policy . agency. It has been agreed among 
d and * them that “C” is to devote his efforts 
ook it primarily to the sale of life insur- 
ose of | ance and that “D” will concentrate 
e acts | on production of fire and casualty 
B’s” | insurance, while “E” has complete 
ar ex- | charge of the office. “D" does not 
r’s in- | like “E’s” old fashioned methods, so 
l enter | without consulting “C” or “E” he 
signs a contract with “F” for the in- 
| pres- | stallation of some modern and ex- 
1, with | pensive office equipment. 
as not (a) Does “‘F” have any legal 
is not | rights against the partnership? 
of the | Why? 
juired. (b) How would you determine 
to ac- | the respective rights and liabilities 
e con- | of the partners among themselves? 
Other | Explain. 
re the | (c) Would “F's” legal claim have 
uested | been any different if “C,” “D” and 
deliver | “E” had been incorporated and each 
ts pre- , owned an equal amount of the stock? 
an ac- {| Why? 
+ pay Answer 
id not 
on and (a) “F” does have legal ‘rights 
> com- | against the partnership for the fol- 
clared | lowing reasons: 
a In a general partnership each part- 
_in@ | ner is considered in law to be a 
6 and | general agent with respect to the 
. Only | firm. The partnership is bound by 
en the | contracts made on its behalf by a 
of the | partner with third persons, so long 
fective | as such contracts fall within the 
ril 6. | normal scope of the partnership 
© pre- | business. The partnership agreement 
obli- may impose restrictions on a part- 
April | ner’s authority to act for and bind 
- con- | the firm, but such restrictions are 
of no effect against innocent third 
ist be | parties who are unaware of them. 
settled } The purchase of office equipment 
irance is an act falling within the normal 
d for | scope of the business of operating 
ordi- | an insurance agency. It is true that 
squire | “D” had no power to make such a 
a con- | purchase by reason of the agreement 
’s be- among the three partners, since un- 
| der that agreement “E” was in com- 
ted to | plete charge of the office and “D” 
e risk was limited to concentrating on pro- 
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duction of casualty and fire insur- 
ance. However, “F,” an innocent 
third party having no knowledge of 
these matters, is not bound by such 
a private restriction on “D’s” au- 
thority to bind the firm. 

(b) The respective: rights and 
liabilities of the partners among 
themselves would be determined by 
reference to the partnership agree- 


ment. The partnership agreement is 
the firm “Bible”; it serves as the 
measure of the respective rights and 
liabilities of the partners among 
themselves. 

In this case, “D,” in making the 
contract to purchase office equip- 
ment from “F,” acted in violation 
of the partnership agreement and 

(Continued on the next page) 


49 





C.P.C.U. Answers—Continued 
legally bound the firm to that con- 
tract, as seen above. For this viola- 
tion of the partnership agreement 
“D” is liable and his co-partners 
may hold him to account. 

(c) “F’s” legal claim would have 
been different if “C,” “D” and “E” 
had been incorporated and each 
owned an equal amount of the stock 
of the corporation. In this event, 
“FE” would have only a_ personal 
claim against “D,” but he would 
have none against the corporation. 


“F” would have no claim against 
the corporation, since a stockholder, 
as such, has no power or authority 
to act for and bind the corporation 
of which he is a member. The cor- 
poration is a separate legal entity. 
The management of the business is 
vested in the board of directors and 
and the executive officers appointed 
by the board of directors. The board 
of directors is elected by the stock- 
holders. A stockholder may be one 
of the directors or one of the execu- 
tive officers appointed by the direc- 
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security benefits up to $5000 or more for freedom from 
expense of (1) Hospitalization (2) Sickness (3) Accidents 
(4) Surgical Operations. Unlimited as to number of 
disabilities covered first year or any year thereafter. 
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tional board, and in such case acts 
for the corporation to the extent of 
the legal authority conferred upon 
him. However, the mere fact that 
a person holds stock in a corpora- 
tion does not, in and of itself, give 
him authority to act as agent to bind 
the corporation. 


QUESTION 4 


“G” is a prominent general agent 
for the “H” Insurance Company 
Merchant “K” offers “G” $100 to 
examine his insurance contracts and 
make recommendations for an 
changes he thinks necessary. “G's 
report recommends additional insur. 
ance involving $250 in commissions 
At “K’s” request “G” then obtains 
the insurance through the “H” In. 
surance Company. Later “K’’ ob- 
jects to paying the $100 fee on th 
legal grounds that an agent cannot 
act for both parties to a transaction 

(a) From a legal standpoint 
identify each of the several ways 
in which an agency may be created. 

(b) Explain the qualifications that 
usually apply to the legal objection 
that “K” has raised. 

(c) Assume that “K” had paid 
the $100 fee and the insurance pre- 
minum on the additional insurance. 
Just before the policy expires “K” 
discovers that “G” had misstated 
the need for the additional insur- 
ance. “G” is insolvent. State with 
reasons the factors you would con- 
sider in order to determine whether 
or not “K” has any legal right of 
action against the insurance com- 
pany for the return of the premium. 


Answer 


(a) The various ways in which 
agency may be created are the fol- 
lowing : 

(1) One party may expressly au- 
thorize another, in writing or orally, 
to act on his behalf. For example, 
“A” may execute a power of at- 
torney expressly conferring upon 
“B” authority to perform prescribed 
acts on behalf of “A.” 

(2) In cases where one has pur- 
ported to act for another, either 
without authority or in excess of 
his authority, the person for whom 
he purported to act in the transac- 
tion may give his consent and 
thereby become bound, to the same 
extent as if he had originally au- 
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thorized the act in question. This 
consent is called ratification. It may 
be express, or it may be implied from 
one’s conduct or silence in certain 
cases. 

(3) By his words or conduct one 
may hold out another as his agent. 
Innocent third parties who are mis- 
led into dealing with such an “ap- 
parent” agent are protected. The 
person creating such appearance of 
authority by his words or conduct 
is “estopped” and becomes bound to 
innocent third parties for the acts 
thus performed by the apparent 
agent within the scope of the latter’s 
apparent authority. 

(4) In some cases necessity is 
held to confer upon an agent certain 
powers. For instance, some courts 
hold that in the case of a train 
wreck, the acts of the conductor, 
with respect to employing doctors 
and otherwise taking care of the 
seriously injured passengers who re- 
quire immediate treatment, are bind- 
ing upon his employer. 

(b) An agent may properly act 
for both parties to a transaction in 
those cases where both parties, with 
full knowledge of all the material 
facts, give their consent. This is a 
fundamental qualification to the gen- 
eral rule that an agent may not act 
for both parties to a transaction. 

There are situations wherein an 
agent steps aside from his agency 
and deals with a third party in an 
independent or collateral transaction. 
If such an independent and separate 
transaction does not take away from 
the principal the time which the 
agent contracted to give him, and 
does not otherwise conflict with and 
injure the interests of the principal, 
it is permissible. 

“G’s” acting for “K” in this case, 
with respect to examining “K’s” in- 
surance contracts and making recom- 
mendations for change, may be held 
to fall within the latter principle. 
This activity represented a transac- 
tion totally separate from and inde- 
pendent of “G’s” position as general 
agent for the insurance company. 

(c) The factors to be considered 
in determining whether or not “K” 
has a legal right against the insur- 
ance company for the return of the 
premium, by reason of the fact that 
“G” had misstated the need for ad- 
ditional insurance, are these: 

First. Did the misstatement con- 
cern a matter of opinion, or was it 
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a misstatement of material fact, and 
if so, was it made with intent to de- 
ceive? As a general rule, misstate- 
ments pertaining to matters of opin- 
ion do not give rise to a cause of 
action and will not be good grounds 
for setting aside a contract. On the 
other hand, a deliberate and fraudu- 
lent misstatement of material fact 
entails legal liability and will render 
a contract voidable by the aggrieved 
party. 

Second. One must consider the 
legal rule that a principal is respon- 
sible for the fraudulent acts of his 
agent. It seems that this rule is not 
applicable here. To invoke this rule 
successfully against the principal it 
must be shown that the agent was 
acting within the scope of his au- 
thority at the time of committing 


the fraudulent act or making the 
fraudulent misstatement. As stated 
in the answer to part (b), “G” was 
not acting as agent for the insurance 
company when advising “K” in this 
respect, but was engaged in a col- 
lateral transaction, completely sepa- 
rate from and independent of his 
agency. 

Third. It is necessary to consider 
the legal rule that “knowledge of the 
agent is knowledge of the principal.” 
This rule is often invoked for the 
purpose of imputing to the principal, 
in law, knowledge or notice had by 
the agent, even in those cases where 
the agent did not communicate such 
knowledge or notice to his principal. 
Hence, if it can be shown that “G” 
knew that “K” did not need the 

(Continued on the next page) 
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additional insurance, a court may 
invoke this rule of agency law and 
hold that “G’s’” knowledge was in 
legal contemplation knowledge of 
the insurance company, and thus 
order a return of the premium to 


x 
QUESTION 5 
(a) The creditors of “G” (in 


question #4) wish to commence in- 
voluntary bankruptcy proceedings. 


Indicate at least four possible “acts 
of bankruptcy,” any of which might 
constitute a basis for an attempt to 
have “G”’ declared bankrupt. 

(b and c) Insurance policies are 
issued to laundries and dry cleaners 
covering loss or damage to custom- 
ers’ property, whether or not the 
insured ts legally lable for loss. 

(1) What ts the nature of the 
legal liability of a laundry to its 
customers? Explain fully. 

(2) Indicate the nature of the 
proof that you would submit to show 
that the laundry has a valid insur- 
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able interest in a customer's prop. 
erty even though legally it cannot 
be held liable to the customer for 
the loss. 


Answer 


(a) Creditors who wish to com.- 
mence involuntary bankruptcy pro- 
ceedings for the purpose of having 
a debtor declared bankrupt must 
show that the debtor has committed 
an “act of bankruptcy.” The Chand- 
ler Act of 1938, which is the pres- 
ent Federal bankruptcy law, lists 
six such acts as follows: 

(1) The transfer, concealment, 
or removal by a debtor of any part 
of his property with intent to de- 
fraud his creditors. 

(2) The transfer by a debtor, 
while insolvent, of any portion of his 
property to one or more of his credi- 
tors, with intent to prefer such credi- 
tors over his other creditors. 

(3) A debtor’s permitting, while 
insolvent, any creditor to obtain a 
preference through legal proceedings 
and not vacating such preference at 
least five days prior to a sale or 
other disposition of the property 
affected by such preference. 

(4) A debtor’s permitting, while 
insolvent, any creditor to obtain a 
lien through legal proceedings and 
not vacating such lien within thirty 
days from the date it was obtained. 

(5) A debtor’s making a general 
assignment for the benefit of his 
creditors, or, while insolvent, having 
a receiver or trustee appointed or 
put in charge of his property. 

(6) A debtor’s admitting in writ- 
ing his inability to pay his. debts and 
his willingness to be adjudged a 
bankrupt on that ground. 

(b and c) (1) The nature of the 
legal liability of a laundry to its 
customers is found in the law of 
bailments. 

The law recognizes three types of 
bailments, with different standards 
of care applicable to each: a. A bail- 
ment for the sole benefit of the 
bailor, in which the bailee owes the 
bailor the duty of exercising only 
slight care and is liable to the bailor 
only for gross negligence ; b. a bail- 
ment for the sole benefit of the baile, 
in which the bailee owes the bailor 
the duty of exercising the highest 
degree of care and is liable to the 
bailor even for slight negligence; 
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c. a bailment for the mutual benefit 
of bailor and bailee, in which the 
bailee owes the bailor the duty of 
exercising ordinary or reasonable 
care and is liable to the bailor for 
ordinary negligence. 

The relationship between a laun- 
dry and its customers is that of a 
mutual benefit bailment. Hence, the 
laundry owes its customers the duty 
of exercising reasonable care, that 
is, that degree of care which a normal 
or reasonable person would exercise 
under the same facts and circum- 
stances. 

(2) The proof that should be sub- 
mitted to show that a laundry has 
an insurable interest in a customer’s 
property even though legally it can- 
not be held inable to the customer for 
the loss, is this: For obvious busi- 
ness reasons a laundry may wish to 
reimburse a customer for the loss, 
even though the laundry may not be 
subject to legal liability with respect 
to the loss. The success of the busi- 
ness depends upon keeping the cus- 
tomers satisfied so that they will re- 
turn and not go elsewhere. In other 
words, it is simply a matter of good 
will. Despite the fact that the laun- 
dry is not legally liable for the loss, 
evidence could be shown that good 
will is promoted and fostered by 
paying the customer’s claim and 
good will may be injured and busi- 
ness lost by refusing to make good 
the customer's loss. 

In addition it would be necessary 
for a laundry to show that its intent 
was to carry insurance for the bene- 
fit of the customer and not for itself 
alone. In the event of loss the laun- 
dry would retain only the amount 
of the laundry charges; the balance 
of the loss payment should be re- 
ceived by the laundry as agent or 
trustee for the owner of the dam- 


aged goods. 
QUESTION 6 


Through its right of subrogation 
ina fire loss settlement, an insurance 
company acquires a $5,000 mortgage 
due in three years. Several months 
later the mortgagor fails to pay $250 
in interest which is then due. Upon 
investigation the insurance company 
discovers that the mortgagor also 
owes $500 in back taxes on the mort- 
gaged property. The insurance com- 
pany immediately starts foreclosure 
proceedings and the resulting sale 
is made at $4,800. 
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(a) Is subrogation a common law 
right or is it acquired only through 
the specific terms of a contract? Ex- 
plain. 

(b) Explain the legal nature and 
purposes of “foreclosure” of a mort- 
gage. 

(c) Describe briefly the various 
possibilities that may be available to 
the insurance company to collect the 
amount that is still due it. If $6,500 


had been realized from the above 
foreclosure proceedings, could all of 
this sum be retained by the insur- 
ance company? Why? 


Answer 
(a) Subrogation is a right exist- 
ing by operation of law. As a mat- 
ter of practice contracts of surety- 
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ship and contracts of insurance will 
usually contain specific clauses con- 
ferring the right upon the surety or 
the insurer. However, the right of 
subrogation is “implied by law” and 
exists apart from and independently 
of such enabling contractual pro- 
visions. 

The courts evolved the doctrine 
of subrogation for reasons of public 
policy and on grounds of fairness 
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Needless to say, the doctrine of 
subrogation helps largely to reduce 
the moral hazard in the field of in- 
surance. 

(b) Foreclosure is a legal proceed- 
ing aimed at cutting off or Wiping 
out the mortgagor’s right to redeem 
the mortgaged property and helping 
the mortgagee collect his claim. The 
property is offered and sold at pub- 
lic sale. The proceeds received from 
the sale are turned over to the mort- 
gagee in satisfaction of the claim 
owing to him. Thus, the mortgagor's 
interest in the mortgaged property 
is cut off and the mortgagee realizes 
or “cashes in” on his security by 
receiving all or part of the claim 
due him. 

In effect the mortgage is merely 
security backing up the debt owed 
by the mortgagor to the mortgagee. 
Upon default by the mortgagor the 
mortgagee will naturally seek to col- 
lect on his claim and take advantage 
of the security he holds. Mortgage 
foreclosure proceedings are the tech- 
nique employed to achieve this end. 

(c) The insurance company has 
a claim against the mortgagor for 
the unpaid amount still due it. 

The foreclosure _ proceedings 
liquidate the security which backs 
up the debt due to the mortgagee. 
If the security thus liquidated does 
not suffice to pay off the original 
debt (plus unpaid interest and taxes, 
together with the expenses of sale), 
the mortgagor remains personally 
liable for the deficiency. For this 
deficiency the mortgagor, not neces- 
sarily the present owner of the prop- 
erty, may be sued on the bond or 
note which he gave when the debt 
was created. Such bond or note, 
which is customarily executed by 
the mortgagor when the debt is cre- 
ated and the mortgage given, con- 
stitutes the evidence of the debt ow- 
ing to the mortgagee. Likewise, the 
court may, as part of the foreclosure 
proceedings and without an inde- 
pendent suit, enter a deficiency 
judgment in favor of the mortgagee 
and against the mortgagor for any 
unpaid amounts still remaining due 
on the note or bond. 

These various possibilities which 
are available to a mortgagee are, of 
course, available to the insurance 
company for the purpose of collect- 
ing the amount still due it, since 
the insurance company has been sub- 
rogated to the mortgagee’s rights in 
this connection. 
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It should be noted that in recent 
years many states have enacted re- 
strictive legislation pertaining to de- 
ficiency judgments. This legislation 
is designed to insure the mortgagor’s 
being credited with the fair value of 
the mortgaged property at the time 
of the foreclosure. 

If $6,500 had been realized from 
the foreclosure proceedings the in- 
surance company could not retain 
this entire sum. 

In no case may the mortgagee re- 
ceive more than the amount of his 
total claim, which consists of the 
original debt, plus unpaid interest, 
together with the expenses for fore- 
closure and sale. If the security, 
which is the mortgaged property, 
brings more than the amount of such 
claim, the balance must be refunded 
to the mortgagor. This balance rep- 
resents the mortgagor’s equity. The 
rights of the insurance company 
which is subrogated to the claim of 
the mortgagee, can rise no higher 
than the mortgagee’s rights. 

Furthermore, subrogation is de- 
signed to afford the insurance com- 
pany reimbursement, not gain or 
profit. The company may not re- 
ceive and retain more than the 
amount legally due it. 


QUESTION 7 


“L,” a tinsmith, agreed to replace 
the roof of “M’s” dwelling for 
$1,000. While climbing to the roof 
“L” upset his ladder. In the result- 
ing fall it struck a carpenter who 
was repairing a window. The in- 
juries from this accident caused the 
carpenter's death a week later. 

(a) How would you determine 
whether the carpenter has the status 
of an employee or independent con- 
tractor in his relationship with 
“M”? Be specific. 

(b) What are the usual common 
law responsibilities of care that an 
employer has to an employee? 

(c) Assuming that “L” and the 
carpenter are independent contrac- 
tors, would the carpenter’s widow 
have a right of action for damages 
against “M”? If so, explain the 
basis for it. If not, why not? 


Answer 
_ (a) The “key” test to be employed 
in determining whether the carpen- 


ter is an employee or an independent 
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contractor with respect to the work 
done for “M” (the owner) is this: 
Did “M” have control over the 
method of the carpenter’s work or 
performance; did “M” have power 
of direct supervision over the car- 
penter’s means of execution? If 
“M” had such control and super- 
vision, so that he could tell the car- 
penter how to do the work, then the 


carpenter is merely an employee of 
“M” with respect to the work in 
question. If not, the carpenter would 
occupy the status of an independent 
contractor in regard to such work. 
Other tests have been set up by 
the courts and by writers in cases 
of this kind. For example: Is the 
carpenter paid in a lump sum, or is 
(Continued on the next page) 
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he paid by the day or hour or week ; 
is the work done with the carpenter’s 
own tools, or with those of the 
owner; on whose premises is the 
work performed; and so forth? 
These are all collateral or secondary 
and not necessarily controlling. The 
central and cardinal test is, as indi- 
cated above, based on whether the 


Owner retains control over the 
method of performance. 
(b) The usual common law re- 


sponsibilities of care owed by an 
employer to an employee are as fol- 
lows: 

(1) Provide safe premises. 

(2) Provide safe machinery, 
tools, and appliances. 

(3) Give warnings of danger of 
which the employer is aware and 
of which the employee is excusably 
innocent. 

(4) Employ reasonably fit, com- 
petent, and sober fellow employees. 

(5) Have reasonable rules for 
safe conduct of work. 

(c) Assuming that “L” (the tin- 
smith) and the carpenter are inde- 
pendent contractors, the carpenter’s 
widow would have no claim for 
damages against “M” (the owner) 
for the carpenter’s death, which re- 
sulted from the carpenter’s being 
struck by “L’s” ladder. 

The general principle is that one 
is not responsible for the acts of 
independent contractors doing work 


on his behalf. Since the independ- 
ent contractor is neither an employee 
nor a servant nor an agent, the rule 
which imposes liability upon a 
master for the acts of his servants 
or employees is not applicable. 

An exception is made to the fore- 
going principle in those cases where 
the work is extremely hazardous or 
inherently dangerous. It is believed, 
however, that the work done in this 
case by the tinsmith, namely, re- 
placing a roof on a dwelling, is not 
extremely hazardous or inherently 
dangerous. 


QUESTION 8 


(a) The carpenter in question #7 
had an insurance policy that prom- 
ised $15,000 for accidental death. 
Assume that his widow collected 
$35,000 damages from the persons 
held responsible for his death. Could 
the payment under the accident 
policy be protested on the grounds 
that tiris enables the widow to collect 
twice for the same accident and ts a 
violation of the principle of indem- 
nity? Explain fully. 

(b) While hanging a picture in 
his home “N” fell from a chair. His 
knees doubled under his chin caus- 
ing injury to his chest. Ten days 
later he died of lobar pneumonia. 
His wife sues to collect under an 
accidental death policy that promises 
benefits for losses caused by “acci- 
dental means.” Identify the legal 
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principle on which the suit most 
probably will be based. Can this 
principle be applied to other kinds 


of insured losses? Explain. 
Answer 


(a) The fact that the carpenter's 
widow has recovered $35,000 as 
damages in a law suit against the 
parties responsible for his death 
could not be asserted as a good rea- 
son for resisting payment to her on 
the carpenter’s insurance policy 
which promised $15,000 for acci- 
dental death. The argument that the 
widow is thus enabled to collect 
twice for the same accident and that 
the principle of indemnity is thereby 
violated is not sound. 

The principle of indemnity js 
properly applicable to items nor- 
mally measurable in terms of value 
or money, as in the case of property. 
However, in the case of an instir- 
ance policy for accidental death, a 
human life is involved and the prin- 
ciple of indemnity cannot be appro- 
priately invoked. The value of a 
human life cannot be measured in 
terms of money in the same way 
that property normally can be val- 
ued. There is no acceptable objec- 
tive standard or test which can be 
applied to gauge the worth or value 
of one’s life. 

(b) The legal principle on which 
the widow’s suit under the acci- 
dental death policy will most prob- 
ably be based is the principle of 
proximate cause. This is the legal 
principle which pertains to causal 
connection. It must be shown that a 
given factor has led, in an unbroken 
causal chain, directly and naturally 
and without intervening foregoing 
causes, to a given result. When such 
an unbroken causal pattern is shown, 
proximate causation is established. 

Thus, the widow will try to prove 
that there was accidental death by 
seeking to show that the accident in 
question (falling from the chair) 
was the proximate cause of her hus- 
band’s subsequent death. She will 
attempt to prove that the fall caused 
her husband’s knees to double under 
his chin, that this in turn caused in- 
jury to the husband’s chest, and that 
this injury in turn superinduced and 
caused the lobar pneumonia which 
set in without any intervening, in- 
dependent cause (apparently by 
causing breakage of the ribs and 
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it most ensuing injury to the lungs), and 
‘an this { that in turn this caused his death— 
r kinds | all in an unbroken chain of cause 
and effect. 
The principle of proximate cause 
can be and is commonly applied to 
; other kinds of insured losses. It is 
penters | commonly applied, for instance in 
000 as cases of fire insurance losses. The 
_ the insured must show in the case of 
/ death } uch insurance that fire, rather than 
od rea- some other excepted peril or causa- 
her on tive factor, was the proximate cause 
policy of the loss. Likewise, in connection 
. = with other forms of insured losses 
at the | the insured must satisfy the require- 
collect | ments of the principle of proximate 
nd that | causation. Here's a policy hook-on card that 
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-aused the insured has wilfully concealed mentioned change accomplished by although fire loss payments have 

under or misrepresented,” will have little the 1943 revision merely takes into been, are easily perceived. 
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C.P.C.U. Answers—Continued 


difference to the insurer whether it 
pays this sum to the insured or to 
someone else designated by him as 
the person to receive it. 

In the case of the fire insurance 
contract, however, different con- 
siderations prevail. Here the con- 
tract is “personal” in nature. A 
moral hazard is involved. The in- 
surer has the right to insist on se- 
lecting the persons with whom it 
will deal. The insured cannot force 
another party as. insured upon the 
insurer by a mere substitution ef- 
fected by assignment of the con- 
tract. The insurer may have been 
perfectly willing to deal with and 
insure the original party, but may 
have refused to deal with and insure 
the assignee. Hence, such an assign- 
ment of the contract could not be 
made without the insurer’s consent. 

The foregoing is perfectly con- 
sistent with the law concerning as- 
signment of other contracts and 
other forms of property. It is a 
settled legal principle that one can- 
not, without the consent of the other 
party to the contract, assign a per- 
sonal contract or effect an assign- 
ment which enlarges the other 
party’s obligation. On the other 
hand, it has been an established rule 
that contracts not personal in nature 
and non-personal rights in contracts 
and other forms of property may be 
assigned, even without the consent 
of the other party to the contract. 


QUESTION 10 


“R,” a financial adviser, lost from 
the trunk of his automobile a brief 
case plainly marked with his name 
and address. The case contained 
$100,000 worth of valuable papers— 
$50,000 were unendorsed stock cer- 
tificates and $50,000 were bearer 
bonds and other negotiable instru- 
ments. “R” promptly inquired about 
the cost of a lost instrument bond 
and learned a_ surety company 
charges different rates for the docu- 
ments that are in negotiable form 
as contrasted with those which are 
not. 

(a) Can the finder obtain good 
title to any or all of these documents? 
Explain. 

(b) What are the requisites of a 
negotiable instrument according to 


the uniform negotiable instruments 
law? 

(c) What legal reasons may ac- 
count for the surety company’s dtf- 
ference in rates mentioned above? 


Answer 


(a) The finder cannot obtain good 
title to the lost documents. 

A finder obtains a title good 
against the entire world except the 
true owner. A finder does not ac- 
quire a title paramount or superior 
to that of the original and true 
owner. Here the lost brief case con- 
taining the documents was plainly 
marked with the name and address 
of “R,” the financial adviser, and 
the means of tracing the rightful 
owner of these lost instruments 
would be clearly and easily avail- 
able to the finder. 

(b) The requisites of a negotiable 
instrument according to the Uni- 
form Negotiable Instruments Law 
are as follows: The instrument must 
(1) be in writing and be assigned 
by the maker or drawer; (2) con- 
tain an unconditional promise or 
order to pay a sum certain in money ; 
(3) be payable on demand or at a 
fixed or determinable future time; 
(4) contain words of negotiability 
(that is, must be payable to order 
or to bearer, such as, “pay to the 
order of John Smith,” or “pay to 
bearer,” or “pay to John Smith or 
bearer”); (5) name, or indicate 
with reasonable certainty, the 
drawee in those cases where the in- 
strument is a bill of exchange or a 
draft addressed to a drawee. 

(c) The reasons why the surety 
company, in connection with the is- 
suance of a lost instrument bond, 
charges different rates for docu- 
ments in negotiable form as con- 
trasted with documents. which are 
not negotiable, are these: 

It is a general rule of law that 
one cannot be deprived of his prop- 
erty without his consent. The finder 
of property does not acquire good 
title to such property and one can- 
not ordinarily transfer better title 
than he possesses. This general rule 
of law applies without exception to 
non-negotiable documents, such as 
unendorsed stock certificates. 

In the case of negotiable instru- 
ments a different principle prevails. 
A holder in due course of such an 


instrument may receive a better title 
than his transferor and may receive 
rights higher than those possessed 
by the transferor. Hence even 
though the finder of a negotiable 
instrument does not acquire good 
title he may under certain circum. 
stances pass good title to an innocent 
holder for value. Only a very 
limited number of defenses, known 
as “real defenses,” such as forgery 
or material alteration, may be suc- 
cessfully asserted against the in- 
nocent transferee who is a holder 
in due course. Such a holder re- 
ceives the instrument free of so- 
called “personal defenses,” such as 
fraud, lack of consideration, failure 
of consideration, and so forth. 

For these reasons, it is obvious 
that the owner of a lost negotiable 
instrument runs a far greater risk 
of losing his rights therein than does 
the owner of a lost document which 
is not negotiable. Hence, the surety 
company which has issued a lost 
instrument bond covering a negoti- 
able document runs a greater chance 
of having to make good on such a 
bond than on a lost instrument bond 
covering a non-negotiable document. 
Accordingly, the company issuing 
such a bond may naturally wish to 
charge higher rates for documents 
which are negotiable in form. 


STATE RATING BILLS 


ALIFORNIA and North Caro- 

lina have already prepared bills 
for presentation to their legislatures 
to provide for the regulation of fire 
and casualty rates, while Maryland 
has appointed a committee to study 
the situation and make recommenda- 
tions. 


NEW I.A.C. OFFICERS 


T THE recent annual meeting 

of the Insurance Advertising 
Conference, Ralph W. Smiley, su- 
perintendent of publicity of the fire 
companies in the Royal-Liverpool 
Group, was elected president ; Theo- 
dore W. Budlong of the National 
Board of Fire Underwriters was 
elected vice president and Joseph A. 
Gernhardt, advertising manager of 
the National Surety Corporation, 
was elected secretary and treasurer. 
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!PROPERTY DAMAGE 
CLAIMS 


by JOSEPH S. SOLLERS 
Assistant Superintendent, Casualty Claims Division, 
United States Fidelity and Guaranty Company 


b 
O NE day this year a Minnesota 


insured was playing with a 
dog ina restaurant. The play- 
ng seems to have gotten rough be- 
wuse the dog pushed the insured 
pto his showcase breaking the glass. 
fhe cost of installing the glass was 
12.50. 
When the children of one of our 
Vest Virginia insureds were play- 
tg with a visitor they bumped into 
im and knocked off and broke the 
tsitor’s glasses. While the glasses 
st only $5 the insured felt fortu- 
hte in having the coverage. 
The following case is particularly 
portant not because of the actual 
mount of the settlement, which was 
11.50, but because of the difficulties 
ncountered in having watches re- 
wired at this time. The insured’s 
n in some way got hold of the 
laimant’s wristwatch and while 
laying with it broke the winding 
tem. The accident occurred in 
lassachusetts. 
The children of one of our Wis- 
Insin insureds threw a lighted 
ntch in through the window of 
e house of a neighbor. The result 
hs a burned rug. However, the 
tighbor was a friendly soul and 
pught no action. The possibilities 
i damage in a case like this are 
limited. 
Another claim involving active 
fildren occurred in November in 
‘lorado when a student, who was 
king care of the insured’s children, 
tempted to put them to bed. One 
{the children accidentally struck 
te claimant, breaking her glasses. 
tie glasses were replaced at a cost 
t $7.98. 
It would appear inevitable that 
kims should be made for windows 
ioken by children, and such a case 
Mse recently in North Carolina. 
‘is damage was brought about by 
he insured’s four-year-old son 
file he was busily engaged in play 
ithe claimant’s yard. A window 
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screen was torn out and a leaded 
glass window was broken. The cost 
of repair was $3.75. 

Children are not the only domestic 
animals that cause damage to prop- 
erty. The claimant, a guest of one 
of our Nebraska insureds, laid her 
sports coat over a chair and went 
into another room. When she came 
back she found that the insured’s 
Airedale had pulled her coat from 
the davenport and torn it to pieces. 
This claim was settled for $15. 

It would seem that dogs do not 
always confine their destroying pro- 
clivities to inanimate objects. The 
pet of one of our insureds jumped 
over a fence and destroyed a neigh- 
bor’s chickens to the value of $25. 
The hungry dog and unfortunate 
chickens were domiciled in Massa- 
chusetts. 

In our next case the insured 
owned a handsome Doberman Pin- 
scher which was locked in an apart- 
ment~for long periods of time. As 
the animal had no way of getting 
out doors, considerable damage was 
done not only to the floors of the 
insured’s own apartment but to the 
ceiling of the apartment below. A 
settlement was made with the apart- 
ment-house owners. This apartment 
house was located in New Jersey. 

Dogs are not the only animals 
causing damage for which insured 
may be liable. Just recently a horse 
owned by an Illinois insured ran 
away and into the claimant’s auto- 
mobile. The damage amounted to 
$247.93. 

Another case involving damage to 
property caused by a horse occurred 
in North Carolina. While our in- 
sured was hitching his horse to a 
buggy the horse became frightened. 
Before he came to the end of his 
run the horse attempted to enter 
the claimant’s stables and: did con- 
siderable damage to the saddle and 
feed rooms. This claim was settled 
for $25. 





“Write our 

INLAND MARINE policies, 
too, inPACIFIC NATIONAL” 
....and I know why! 


Our agency is progressive. We want to 
give our clients the balanced protec- 
tion that Pacific National provides. 
That company is always out ahead. 
* For example, Pacific National not 
only writes a modern, complete Per- 
sonal Property Floater but also fur- 
nishes a colorful, dramatic folder with 
application form attached — called 
“Enjoy Peace of Mind.” My Boss gets 
plenty of new business with it. 


ABOUT THAT FOLDER: If the Per- 
sonal Property Floater is written in 
your state, request sample copy from 
our Inland Marine Department. 
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5 BASIC FACTORS 
which promote 


GREAT INDUSTRIAL GROWTH 


National development stems 
from a few fundamental 
elements. 


Vision to PLAN...CAPITAL 
for finance... MEN and 
TOOLS for the work itself... 
and INSURANCE to protect 
the entire assembly ...to (f 
eliminate the fear of loss and \ 
promote effective action. 





Central Surety agents in every 
state of the Union are contrib- 
uting, in this manner, to the 
country’s progress. 
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CAPITAL MANPOWER “TOOLS ‘ INSURANCE 






R. E. McGINNIS, President | 
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| NEW JERSEY PROPOSES 
' MULTIPLE POWERS BILL 





BROAD revision of basic reg- 
ulatory statutes, including the 
removal of restrictions on under- 
writing powers, is proposed by the 
New Jersey Department of Bank- 
ing and Insurance in bills prepared 
for introduction in the present ses- 
+ion of the New Jersey legislature. 
The proposed changes would per- 
mit any company meeting financial 
requirements to write all forms 
of insurance, except that life in- 
surance could be combined only 
with accident and health; discrim- 
inations in present laws would be 
removed as to stock and mutual com- 
panies and as to the fee for agency 
appointment by domestic or foreign 
companies. A tax bill would re- 
move domestic—foreign premium 
tax discrimination; the retaliatory 
provision would be repealed. A sep- 
arate measure has already been in- 
troduced to authorize tax payments 
under existing laws until their valid- 
ity may be determined by the courts. 
Much study has been given to 
the effects of the Supreme Court 
“commerce” decision, and the pro- 
¥posed bills are aimed at curing de- 
fects in the statutes which would 
now be open to attack. A rating 
law, requiring state approval of 
rates, was enacted in 1944, 





NO INDEX THIS MONTH 


EADERS accustomed to the use 
of the List of Advertisers and 


mB \the Complete Cumulative Index of 


all major articles and company de- 


A velopments will understand that still 


another regular feature of Best's 
INSURANCE NEws has become a war 


casualty. 
_In the interest of paper conserva- 
tion under paper consumption 


quotas, it was found necessary to 
pomit from this issue the usual cum- 
ulative index and list of advertisers. 
However, we are including a more 
complete Table of Contents on the 
title page and will run the cumula- 
te index of leading articles and 
company developments on a quar- 
terly or semi-annual basis, as paper 
quotas permit. 
+ 
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Insured car-owners are evidently good 
drivers: those who hit you invariably have 
no insurance. 
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A Small State with an Impressive Background 


Bo the first Rhode Island towns were religious sanc- 
tuaries, their “worldly goods” stressed simplicity and 
utility. By 1700, increasing prosperity brought a more luxurious 
way of life. Rhode Islanders owned many ships, some of them 
trading in the far corners of the world, and returning with rich 
cargoes. 

Although the Quakers continued to wear plain clothes, made 
of finest materials, their food was the best obtainable, their 
simple furniture made of choice woods. The other colonists 
vied with each other in costumes and elaborate living in the 
spacious houses which replaced their humble cottages. Besides 
the wealth-producing merchants, there were many skilled 
silversmiths, clock-makers, cabinet-makers, and mill operators. 
Later much of this wealth was to vanish in the Revolutionary 
War, but in the early 1700’s Rhode Island knew a golden era. 

Board tables gave way to beautifully designed ones of teak- 
wood or mahogany. Built-in bunks were replaced by great four- 
poster beds decorated with family crests and curtained with 
brocades. Spoons were hammered from pure coin silver. Other 
furnishings were in scale, with window panes and painted wall!- 
papers brought from England. 

An early merchant’s broadside advertised saltpetre, Mallacca 
rattans, spices, chintzes, “silk taffaties”, “humhums” and hand- 
kerchiefs of many strange materials. The ladies were able to 
buy fur muffs, clocked stockings, satins, silks, laces and gold 
jewelry, and for the gentlemen there were embroidered waist- 
coats, long coats, satin breeches and ornate buttons and buckles. 
All of this was a far cry from frugal Quaker beginnings. 


The Rhode Island Insurance Company also started on a simple scale, but was 
soon able to furnish its policyholders with the insurance equivalent of “humhums 
and silk taffaties”— all the newest offerings. 


RHODE ISLAND INSURANCE COMPANY 
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Automobile Insurance—lInjury Arising 


Out of Use of Bus 


The owner of a bus was engaged 
in transporting school girls from 
their homes to a private school and 
return. For a period of several days 
the bus driver had been annoyed and 
hampered in his work by some of 
his passengers squirting streams of 
water from water pistols on him 
and on the windshield of the bus. 
After repeated efforts to persuade 
his passengers to desist from thus 
annoying and bothering him, the 
bus driver resorted to more drastic 
measures. He brought the bus to a 
stop and removed a fire extinguisher 
from its holder and pointed it to 
the rear in the hope of frightening 
the offenders into better behavior. 
The fire extinguisher suddenly be- 
gan to expel its contents in a stream 
which struck one of the school girls 
in the face and eyes, thereby caus- 
ing injury. The injured girl was 
innocent of any wrongdoing. The 
bus driver did not know that the 
movement of the fire extinguisher 
would cause it to expel its contents. 
He thought that it had to be pumped 
in order to put it in operation. The 
bus was insured under a liability 
policy covering injuries “arising out 
of the use of the bus.” The insurer 
took the position that the injury to 
the girl passenger did not arise out 
of the use of the bus and denied 
liability. 

In Suburban Service Bus Co. v. 
National Mut. Cas. Co. (December, 
1944) 183 S.W. (2d) 376, the Court 
of Appeals of St. Louis held that 
the injury did arise out of the use 
of the bus and was, therefore, 
covered by the liability policy. The 
words “arising out of the use” are 
very broad and comprehensive in 
scope and would include almost any 
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act of the driver even though only 
remotely connected with the opera- 
tion of the bus. Although he re- 
sorted to unusual measures in mak- 
ing the use that he did of the fire 
extinguisher, the acts of the driver 
in attempting to prevent disorderly 
conduct and to prevent annoyances 
which interfered with the safe 
operation of the bus were neverthe- 
less regulatory in character, and in- 
cident to the use of the bus in trans- 


porting school children as_ pas- 
sengers. 
Liability Insurance—Injury Caused by 


the Faulty Operation of a "Magic 
Eye" Door 


A recent decision by the Supreme 
Court of North Carolina will be of 
interest to all liability underwriters 
although there was no insurance 
question directly involved in the 
case. Watkins v. Taylor Furnish- 
ing Co., (November, 1944) 31 S.E. 
(2d) 917. 

The plaintiff sought to recover 
damages for injuries alleged to have 
been caused by the negligence of the 
defendant in the erection, operation 
and maintenance of a “magic eye” 
door. The door apparently had been 
installed in the main entrance to the 
defendant’s store. The plaintiff’s 
injuries were caused by the door 
suddenly closing as she was crossing 
the threshold of the doorway. The 
specific acts of negligence charged 
against the defendant were that it 
installed and invited the public to 
use “a new-fangled electrically con- 
trolled door” without giving notice 
or warning of the “danger attendant 
upon using it,” or “that it would 
suddenly close and catch the body of 
a person between the door and the 


framework.” The only evidence 
offered on behalf of the plaintiff at 
the trial was that she had been in- 
jured by the sudden closing of the 
door as she was entering the store. 
There was no evidence offered that 
the door had ever suddenly closed 
before, nor was there any proof 
that it had not been properly erected 
and maintained. 

Applying the customary rule that 
the proprietor of a store is not an 
insurer of the safety of his custom- 
ers but is only required to use or- 
dinary care to protect them from in- 
jury, the Court, in the absence of 
any specific evidence of negligence 
on the part of the defendant, de- 
cided the case in favor of the de- 
fendant. Had this case arisen in 
any one of several other states, a 
different decision might have been 
rendered. While the courts in prac- 
tically every state adhere to the 
rule that ordinary care only is re- 
quired with respect to the mainte- 
nance of store premises generally, a 
different rule is applied in some 
states with respect to the degree of 
care required in the maintenance of 
appliances such as elevators and 
escalators. Thus, in several states, 
the mere proof of the faulty opera- 
tion of such an appliance will at 
least place the burden upon the de- 
fendant of showing that it was en- 
tirely free from negligence in the 
operation and maintenance of the 
appliance. In other words, the 
doctrine of res ipsa loquitur is held 
to be applicable. In other states the 
defendant is charged with the duty 
of exercising the highest degree of 
care, as distinguished from ordinary 
care, in the maintenance of such ap- 
pliances. See May Department 
Stores v. McBride, (1931) 124 Ohio 
St. 264, 178 N.E. 12. The North 


(Continued on the next page) 
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The Judge Says—Continued 


Carolina case is the first one we have 
encountered in which was involved 
the use and maintenance of an ultra- 
modern appliance such as an auto- 
matic door, the movement of which 
is controlled by light beams and a 
photo-electric cell. -Such an appli- 
ance could well be placed in the same 
category as elevators and escalators 
with respect to the degree of care 
required in their maintenance. 


NEW YORK SEEKS LARGER 
POWERS 


RINCIPAL among objectives of 

the New York Insurance Depart- 
ment in legislation proposed to the 
newly convened New York legisla- 
ture are the extension and strength- 
ening of rate regulatory powers, and 
specifically the right to prescribe 
uniform methods and forms of ac- 
counting. These proposals gained 
the status of administration meas- 
ures by direct and favorable refer- 
ence in Governor Thomas E. 
Dewey’s annual message to the 
legislature. The move for uniform 
accounting methods is based on the 
premise that experience data is un- 
reliable for rate-making unless uni- 
formly compiled. It appears of 
more than local importance, partly 
because of the large number of com- 
panies (520 writing $340,000,000 
of premiums subject to rate regula- 
tion in 1943), operating in New 
York, and partly because of the 
leadership which the state has often 
assumed in such matters. 

The proposed new rating laws 
provide for substitution of a new 
Section 184 and amendment to Sec- 
tion 187. The first would add to the 
superintendent’s present powers by 
permitting review of proposals re- 
jected by rating organizations and 
by requiring advance filing of rates. 
The second would bring inland 
marine business under the rating sec- 
tion of the law. The present devia- 
tion section is retained in Section 
184, and it is understood that al- 
though the bills would tighten rating 
controls, there is no disposition to 
make them inelastic, and full con- 
sideration would be given to the de- 
viation section of the law. 
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PROGRESS IN CIVIL 
ACTIONS 


HE two principal civil actions 

which have raised the issue of in- 
terstate commerce in insurance since 
the June decision made progress last 
month. On January 12, the appeal of 
State Farm Mutual Automobile In- 
surance Company against Morvin 
Duel, Wisconsin Insurance Commis- 
sioner, was argued in the United 
States Supreme Court. Because the 
commerce issue here raised was not 
argued in the lower court, where 
trial occurred before the “com- 
merce” decision was handed down, 
legal opinion is that Supreme Court 
rules will not permit it to be con- 
sidered. This view holds despite the 
fact that counsel for Commissioner 
Duel have filed a request that the 
court waive its rule and pass upon 
the issue, for the most likely course 
would be to remand the case to the 
lower court for consideration of the 
“commerce” question. Considerable 
progress appears to have been made 
toward settlement of the boycott and 
conspiracy action pending in Min- 
neapolis against Western Underwrit- 
ers Association, Minneapolis Under- 
writers Association and a group of 
stock companies. A compromise ap- 
pears probable, under which the un- 
derwriting groups would amend 
their rules in important respects. 


JOHNSON & HIGGINS 
ANNIVERSARY 


OHNSON & HIGGINS, the first 

organization of insurance brokers 
in America to reach the 100-year 
mark, celebrated its Centennial on 
January 19. From its modest begin- 
ning of two young partners and a 
few clerks, the business has ex- 
panded to an international organi- 
zation that is preeminent in the in- 
surance brokerage field. 

Commenting on this anniversary, 
W. H. LaBoyteaux, president of 
the organization for twenty-nine 
years, stated that its primary sig- 
nificance lies in the recognition by 
commerce and industry as well as 
by underwriters that the insurance 
broker is useful and necessary, a 
recognition which was to a great ex- 
tent denied the broker a century ago. 


The firm’s business at first was 
largely average adjusting. As com- 
merce and industry expanded and 
became increasingly complicated, 
average adjusting was supplemented 
by increased marine insurance brok- 
erage as .time went on. This was 
the beginning of the golden age of 
the American merchant marine, the 
era of the fabulous clipper ship and 
the time of the California 
Rush. 

Four great conflagrations—two 
in New York, one in Boston, and 
finally the historic Chicago fire of 
1871—gave to the general public a 
full realization of the value of fire 
insurance. There was a great in- 
crease in the volume of fire insur- 
ance in force after Mrs. O’Leary’s 
cow kicked over the lamp and this 
encouraged the organization to ex- 
pand in the field of fire insurance 
brokerage. 

Johnson & Higgins was changed 
from a partnership to a corporation 
in 1899. Willcox, Peck & Hughes, 
another New York organization 
with seven branches and a large 
business, chiefly marine, was ac- 
quired by merger in 1924. Several 
other firms have been acquired in the 
United States and Canada during 
the life of the business. 


Gold 


MICHIGAN AUTO FINAN. 
CIAL RESPONSIBILITY LAW 
BECOMES EFFECTIVE 


HE Michigan Legislature passed 

an automobile financial responsi- 
bility law to become effective in 
July, 1943. The measure has been 
fought through the Michigan Su- 
preme Court, which recently upheld 
the law, and steps had been taken to 
appeal the decision to the United 
States Supreme Court. These plans 
have now been dropped and Michi- 
gan authorities, who had been pre- 
vented by an injunction from 
enforcing the automobile financial 
responsibility law, state that enforce- 
ment will now proceed as soon as 
the necessary organization can be set 
up. A complete digest and summary 
of the Michigan Motor Vehicle 
Safety-Responsibility Law is avail- 
able in pamphlet form, suitable for 
distribution to agents or insureds, 
specially priced in quantities ot 
more than 500. 


BEST'S FIRE AND CASUALTY NEWS 


a 





‘st was 
S COm- 
ed and 
licated, 
mented 
e brok- 
iS was 
age of 
ne, the 
lip and 
1 Gold 


S—two 
mn, and 
fire of 
ublic a 
of fire 
eat in- 
insur- 
Leary’s 
nd this 
to ex- 
surance 


hanged 
oration 
Lughes, 
1Zation 
| large 
as ac- 
Several 
1 in the 
during 


NAN. 
LAW 
/E 


passed 
sponsi- 
ive in 
s been 
in Su- 
upheld 
ken to 
United 
> plans 
Michi- 
n pre- 

from 
nancial 
iforce- 
90n as 
| be set 
nmary 
J ehicle 
avail- 
le for 
sureds, 
ies of 


’ NEWS 
















































PROTECTIVE INDEMNITY COMPANY 


A NAME IDENTIFIED WITH EFFICIENT SERVICE AND PROMPT CLAIM PAYMENTS 





AUTOMOBILE 
BURGLARY 
LIABILITY 
ACCIDENT 
PLATE GLASS 
COMPENSATION 





| Prone wre 
Iypamamrey CQopapanry 


80 MAIDEN LANE, NEW YORK- EDWIN B. ACKERMAN, PRESIDEN 





"Spot Cash"—Continued 


going to be subtracted. It is com- 
mon knowledge that some finance 
companies which own their own in- 
surance subsidiaries will license their 
dealers as insurance agents. So 
let us see what may happen as a re- 
sult of this development. 

We are told that after the war the 
factory will narrow down discounts 
to the dealer, and there is reason to 
think that the dealer will not pay as 
liberal commissions to his salesmen 
for selling cars. For immediately 


after the war, the big job will be 
to get enough cars to fill the waiting 
list. However, if the dealer is an 
insurance agent, it is possible for 
him to hold out inducements to his 
salesmen to make up a higher earn- 
ing, formerly given in the form of 
commission on the car sales. That 
makes the independent insurance 
fraternity vulnerable on its cash 
business, as well as on the finance 
business; and it would seem to me 
that one of the most important sub- 
jects for your consideration is the 
manner in which you direct your 
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attention here and now to the im- 
portance of cash business, where no 
financing is involved. 


Rural Experience 


This might be an appropriate place 
to mention the opportunities afforded 
in rural districts for the “spot cash” 
auto purchase plan. Bankers in 
small communities have been in- 
tensely wrought up over government 
competition in the farm areas. They 
are now beginning to see that there 
is not much difference between gov- 
ernment competition and the taking 
out of the community desirable busi- 
ness by foreign lending organiza- 
tions. I have been keenly impressed 
with the activities of a leading mu- 
tual and to find that their operations 
with banks are largely in the coun- 
try areas. They have a working ar- 
rangement with some 2,500 to 3,000 
banks ; and, through the cooperative 
effort, the pre-war finance business 
to the banks was running somewhere 


near $4,000,000 a month. 
Joint Action Desirable 


Many banks and many insurance 
groups throughout the country are 
anxious to have a statement of prin- 
ciple and concrete steering on step- 
by-step procedure. Your national, 
state and local groups have already 
erected committees to give the sub- 
ject attention. It seems to me that 
the next step is for bankers’ or- 
ganizations — national, state and 
local—to follow your lead. If joint 
committees could sit down around 
the conference table, it would seem 
to be well within our abilities to 
reach conclusions that hit bottom. 
I do not believe that we should aspire 
to absolute uniformity. For, with 
the large number of banks and the 
thousands and thousands of insur- 
ance men, there must be room for 
the expression of individuality and 
policy considerations of both banks 
and insurance interests, which will 
best suit local conditions and the 
man on the firing line. 

Once the course is charted and 
the modus operandi in general is 
established it remains to consider the 
appropriate and effective manner in 
which to pass information on to the 
public at large. This resolves into 
the bank’s getting the story through 
to its depositors and its public fol- 
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lowing, and for the insurance man 
to acquaint his clientele,and pros- 
pects with the advantages offered. 
Here again there should be plenty 
of latitude in the choice of media 
and methods of public appeal. Co- 
operative advertising may have a 
place. Yet, it is questionable in my 
mind as to how effective such co- 
operative advertising will be in the 
long pull. 


Conclusion 


Let me conclude that here is an 
opportunity for both you and me to 
expand for ourselves a field of much 
promise. We should not delude our- 
selves into thinking that the mere 
acceptance and setting-up of ma- 
chinery for the direct method of auto 
purchase will electrify the public, 
nor scare out the finance companies 
and others, who are past masters in 
the finance business. No one has 
any vested interest in a free econ- 
omy. Let us not underrate the re- 
sourcefulness of competing forces, 
and let us not be discouraged if we 
cannot do our job one hundred per 
cent perfect. Business will not fall 
into the individual agent’s or brok- 
er’s lap without intense and pain- 
staking effort on his part. And these 
plans will not be successful, unless 
banks are fully conscious of the 
obligation of prompt and expeditious 
handling, willing to publicize their 
plans and have respect for the in- 
tegrity of the insurance man in his 
sole proprietorship in his clients’ in- 
surance affairs. And, of course, it 
is assumed that—so far as rates 
are concerned—they will hit rock- 
bottom. 

I know that the insurance men in 
Chicago are aware of the effort 
which is necessary to bring home 
the bacon. They are just awaiting 
the day when cars will be produced, 
and when they can roll up their 
sleeves and go to work; and it is 
my guess that they are going to be 
rewarded even more richly in the 
future than they were in the pre- 
war period, when the results ob- 
tained were astonishing. And there 
is no reason to believe that what 
has been done and can be done in 
that one locality cannot be dupli- 
cated over and over again all over 
the country. 








From an address before the Insurance Ad- 
vertising Conference. 
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Workmen's Compensation—Cont'd 


limited to the extent that these 23 
replying coal companies may not 
be entirely representative of the en- 
tire West Virginia coal industry. 

The author wishes to emphasize 
the limitation inherent in_ these 
figures, as a complete poll of all 
coal operators could not be obtained. 
Even so, this survey does show that 
administrative cost must be borne 
by someone. If the insurer does not 
bear that cost, the employers have 
to assume it. 


Additional Cost in Washington 


In Washington there are alto- 
gether six or more organizations 
engaged in a business of servicing 
employers in industrial insurance. 
These concerns are located in 
Seattle, Spokane and Everett. The 
bulk of the business handled by these 
companies has been in connection 
with lumber and logging risks. They 
render service on adjustment of 
claims, checking of rates which are 
the basis of assessment to the state 
fund, and to some degree engineer- 
ing service. They represent their 
clients before the Joint Board of the 
Department of Labor and Indus- 
tries in contesting cases. For their 
services they charge around 5 to 7 
percent of the premium paid to the 
fund. 


Costs Hidden in Subsidies 


Another factor which must be 
considered in connection with the 
cost of a state insurance fund is the 
inequity of state fund subsidies. 

As indicative of one form which 
these subsidies take, it is to be noted 
that monopolistic state insurance 
funds do not pay taxes to their re- 
spective states. In 1943, private 
casualty companies throughout the 
United States paid 3.4% in taxes 
on workmen’s compensation busi- 
ness alone or a total of approxi- 
mately 17 million dollars. 

A more direct form of subsidy 
is also found where monopolistic 
state funds are established. In 
Ohio, all administrative expenses 
are paid by the state. The State 
Accident Fund in Washington is 
administered by the Industrial Di- 


vision of the Department of Labor 
and Industries, and all expenses of 
this division are paid by the state, 

Moreover, rent for 
cupied by the Ohio, Washington 
and Wyoming funds and _ similar 
items of expense are not charged to 
the monopolistic funds. 


quarters oc- 


What this means, of course, js 
that a considerable portion of the 
funds’ operative expenses are borne 
not only by the employer, but by 
the entire public in the form of 
taxes. 


Cost in Relation to Service 


We come now to the second point 
made by Professor MecCahan ! and 
quoted earlier in this discussion: 
that “services which would have 
been made possible by a larger ex- 
pense are just as vital and in many 
cases much more constructive than 
the ones they are rendering.” 

The workman’s primary 
in compensation are fair benefits 
and efficient administration. On the 
face of it, it seems hardly possible 
that any insurance system can—out 
of the same insurance dollar—reduce 
the premiums paid by the employer 
and increase benefits to the worker 
at the same time. Even those in 
favor of monopolistic state funds 
admit that among the reasons for 
the poor showing of state funds are 
lack of money and inadequate pro- 
visions of general tax funds which 
result in the nar ge of inex- 
perienced personnel, delayed claim 
payments, failure to provide acci- 
dent prevention and rehabilitation 
service, and inability to maintain 
sufficient medical aid. 


needs 


What the Worker Gets 


Marshall Dawson has pointed out 
the distinction between the low cost 
of administration and the adequacy 
of benefits and services. On page 
153 of his book * he says: 

“What the workman receives and 
what the administration costs are 
wo different things. (Italics are 


1McCahan, of. cit. pp. 128, 129. 

2Marshall Dawson, Problems of 
Workmen’s Compensation Administration 
in United States and Canada, Dept. of 
Labor, 1940. 
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ours.) What he receives is pro- 
vided in the workmen’s compensa- 
tion act of his State. . . strange as 
it may seem, in one State the work- 
men may get 90% of the dollar the 
employer pays for insurance and 
still receive less than is paid the 
workman in an adjoining State 
where the injured man is said to re- 
ceive only ‘52% or less’ of the 
amount paid as insurance premium 
The benefits actually paid to the 
workman depend upon the standard 
of liberality set by the state work- 
men’s compensation law and_ the 
interpretation of the law. At pres- 
ent... it happens . . . that work- 
men who ‘get 90 percent’ in one 
State may actually receive less than 
do the workmen in the other State 
which ‘pays 52 percent or less’ of 
the dollar expended by employers 
for workmen’s compensation insur- 
ance.” 

Mr. Dawson continues : 

- . whenever low adminis- 
trative cost is considered, as a de- 
sirable goal for labor, the factor 
of ‘service’ must be scientifically 
scrutinized. If this is not done, the 
worker may lose instead of gain 
by the cheapening of the adminis- 
tration of the workmen’s compensa- 
tion act.” 


Summary 


The purpose of this discussion 
has been to show that the true cost 
of compensation insurance cannot 
be measured alone by the premium 
paid to monopolistic state funds. 
The worker who believes that under 
any given system he will receive a 
higher percentage of benefits than 
under any other, and the employer 
who believes that he will save in 
cost, should carefully examine just 
what the words “benefits” and 
“cost” cover. 

On a purely mathematical basis, 
a workmen’s compensation dollar 
can be made to look as though it 
returns a higher percentage to the 
injured worker than it actually does. 
If, under an administration system, 
the workmen’s compensation dollar 
fails to pay both the employer and 
the employee for essential services, 
it is like an inflated dollar. Its real 
value to the injured worker and his 
dependent family, as well as to the 
employer who pays for the compen- 
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sation, is so much less than it ap- 
pears to be that both will have 
actually Jost instead of gained. 


Conclusion 


The true cost of workmen’s com- 
pensation insurance cannot be 
measured alone by the premium paid 
in dollars. Certain essential services 
must be performed and paid for, 
somehow, by someone—if not out 
of the premium, then from some 
other source, such as the employer 
himself, the employee, or John Doe, 
taxpayer. 

The cost of workmen’s compen- 
sation insurance cannot be counted 
on the cash register or balance 
sheet alone; it is reflected in better 
employee morale and the increased 
production resulting from better ac- 
cident prevention, medical and re- 
habilitation services by insurance 
companies under the system of free 


and competitive private enterprise. 
—The Casualty & Surety Journal 
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always friendly. If you 
are seeking sources of 
new business and pro- 
grams for new premium 


income, write .. . 


* 


THE HANOVER 


FIRE INSURANCE CO. 


of NEW YORK 
Org. 1852 


THE FULTON 
FIRE INSURANCE CO. 


NEW YORK 
* 


HOME OFFICE: 
111 John Street, New York 8, N. Y. 


WESTERN DEPARTMENT: 
Insurance Exchange Bldg. 
Chicago 4, Ill. 


BUY ANOTHER WAR BOND 
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—and get the additional 
protection they need now 


Just get them to see... really see... 
what a whale of a bargain property in- 
surance is today. They should take the 
plunge . . . pronto! 


How get them to see? By sending 
them one of your blotters with this sort 
of message attached — 


Thanks to the systematic reduc- 
tion of fire hazards . . . and to the 
fact that only 234¢ of every pre- 
mium dollar. paid to stock fire in- 
surance companies goes for profit 

. today’s property insurance 
rates are 40% lower than in 1914. 
Result: average rate today will 
provide $5000-$6000 protection 
annually for about what you’d 
pay for a used tire (600x16). At 
these bargain rates, you just can’t 
afford to risk being under-insured 

. or can you? 


Try this idea on your clients. It 
won’t cost much—and may bring in 
business you wouldn’t otherwise get! 


FIRE ASSOCIATION GROUP, 
401 Walnut Street, Philadelphia 6, Pa. 
Branches in Atlanta, Chicago, Dallas, 
New York, San Francisco, Toronto. 







THE FEBRUARY 


ad in Fire Association Group's 
new business promoting na- 
tional advertising campaign! 
It appears in U. S. NEWS and 
NATION’S BUSINESS. 
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>| On February 15, 1898, thebattleship Maine | American War. Short as it was, this war forced 
4 was destroyed by a mysterious explosion in Havana | prices of most things up sharply. Not property } 
Harbor, Cuba. Coming at the fag end of years | insurance rates, however! These held firm... | 
4 of bad feeling between the two countries, the | and low... just as they did during World WarI, 
®)| sinking of the Maine precipitated the Spanish- | Just as they're doing today! } 
{ 1945 FEBRUARY hath 28 days “Be host-like—not hostile—to refugees!” 
E 
s 1—Th.— 1943, Soviet Army 65 miles cast of Kursk. 
s ASTRONOMICAL 2—Fr. — 1881, Christian Endcavor Socicty organized. 
{ CALCULATION S| 3—Sa.—1811, Horace Greeley, journalist, born. 
‘ 4—Su. — 1861, Southern Confederacy formed. 
ee ao. f= Last Quarter, 4:55 A. M., E.S.T. 
$I Fu.) Latitade 230" | Laritude F35° 6—Tu.—“ 1904, Russo-Japanese War began. 
* | sowmise) soneET suNnine] OuNeeT 7—W.— 1881, French began work on Panama Canal. 
Ti 2 | 8:2? | 8:27 | es | 8:33 | 8—Th.— 1902, 456 buildings destroyed in Paterson, N.J., 
wi] 11 | 6:44 | 5:45 —— aes fire—estimated property loss, $5,000,000. 
s oy +e | HH ote 5.48 | 9—Fr. — All Paterson claims against Fire Association 
26 | 6:30 | 5:57 | 6:34 | 5:53 Group companies adjusted fairly and promptly! 
> rep, | Latitude+40°] Latitude +45°} 10—Sa. — 1841, Upper and Lower Canada united. 
ei 1 |°309 | 5:18 | 7-21 | 5:07 | 11—Su. — 1943, end of Jap resistance on Guadalcanal. 
$ 6 | 7:04 | 5:24) 7:15 ae 12—M. -@ New Moon, 12:33 P.M., E. S.T. 
13 | 6:58 | 5:36 | 7:00 | 5:28 LINCOLN’S BIRTHDAY 
| 21 | 6:46 | 5:42 6:52 | 5:35 | 13—Tu.— 1924, Tut-ankh-amen’s tomb opened, Egypt. 
26 _| 6:38 tad aa . — 14—W. —St. Valentine’s Day 
gi] "= Letivede + 35° Latitude +40°] 15—Th.— 1942, Singapore unconditionally surrendered. 
1 | $42 | 934 | 940 | o-39 | 16—Fr. — Only 22g¢ of each premium dollar paid to 
7 3 |11:24 |10:36 [11:34 |/10:30 stock fire insurance companies goes for profits! 
oy S 12:8 bse 12:8 [12:28 | 17—Sa. — 1865, Charleston, S.C., devastated by fire. 
sil .° 4:07 | 2:40 4: arid 18—Su. — 1685, Ist settlement, Texas, made by La Salle. 
1 | 8:87 | Ao | a8 | o:a9 | 19—-M.— -p First Quarter, 3:38 A.M., E. S.T. 
H 15 13:55 2s 338 ii? 20—Tu.— 1938, Eden leaves Chamberlain cabinet. 
1 : : : 239 | 21—W. — 1885, Washington Monument dedicated (555 ft.) 
, 19 {11:36 [12:31 ]11:15 [12:49 ° 
$i 21 | 2:12 2:4 12:46 2:59 22—Th.— WASHINGTON’S BIRTHDAY 
so 1S 7 ; : 1879, Woolworth’s Ist five-and-ten opened 
4:52 | 5:51 | 4:34 | 6:11 4 : 
> 37 6:42 | 7:03 | 6:33 | 7:14 | 23—Fr. — 1905, first Rotary Club mecting. 
> 24—Ssa. — To avoid the penalties of shrunken coverage, 
To cbtain teen! tines of sunrise end cus- have your property insurance reviewed often! 
Fi] ct for oneiendes other me? sor ieee, | 25—Sv. — 1943, $350,000-$750,000 property loss, Maine 
i] SoS Fectas Standard Times, Goorense tho shipyard fire. Production loss uncstimated ! 
an Se oS ee a eae 1 2. — Full Moon, 7:07 P. M., E. S.T. 
time four minutes for each degree west | 27__ Tg, — 1807, Henry W. Longfellow, poct, born. 
7 sai —" 28—W. — 1847, Battle of Sacramento, Mexico. 
> OBSERVATION for February : With property insurance rates down...down 40% 
lower than in 1914... this is definitely the time for you to buy 
? all the additional protection needed to bring your insurance in line 
> with today’s property replacement prices. 
» MORAL for February: Call your Agent or Broker now! 
| — 
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Fire Association of Philadelphia | 
The Reliance Insurance Company 
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RECENT DEVELOPMENTS 
IN THE FIELD 


‘Aetna Fire Group: Early last month 
Richard M. Hooker, state agent for 
‘central New York at Syracuse, and 
Kenneth |i. Stuer, home office marine 
agency supervisor, were appointed gen- 
eral agents at the home office. At the 
same time Arthur C. Burnham of the 
reinsurance department, Charles C. Tom- 
linson of the loss department and Paul 
90. Roedel of the reporting cover de- 
sartment were promoted to the newly 
created position of superintendent of their 
respective departments. To succeed Mr. 
Hooker at Syracuse the Group trans- 
jerred state agent David S. Rounds from 
Rochester. In the eastern New York 
section, special agent Arthur C. Kenyon 
was promoted to the position of state 
agent and transferred to the western 
section at Rochester. Formerly Mr. Ken- 
yon was stationed at Albany where he 
assisted state agent Arthur K. Andrews. 
. & @ 


American Casualty: This company and 
ts wholly owned affiliate, American 
Aviation & General Insurance Company, 
have opened offices in the 60 Congress 
Street Building, Boston, to service agents 
and brokers in Massachusetts, Connecti- 
cut, Rhode Island, Maine, New Hamp- 
shire and Vermont. August H. Quigg 
has been named resident manager of 
both companies. He has been in the in- 
surance business since 1924, at first with 
the Hartford Accident and Indemnity 
Company, his latest position having been 
superintendent of the bonding department 
of Century Indemnity Company’s Boston 
office. 
xk *& 


American Mutual: Gregory T. Crisp, 
vice president and sales manager, has 
announced the appointment of casualty 
insurance specialists in the home office 
to administer the company’s new “All- 
American Plan.” Paul R. Sawyer has 
been appointed accident and health sales 
manager, C. Francis James has been ap- 
ong fire sales manager, and C. Stanley 
ich, fidelity and burglary sales man- 
ager. Other appointments include Emil 
C. Chervenak, who will serve as new 
business sales manager, and Theodore 
4, Bowman, who will be in charge of 
sales service activities. 
2-2 


American Surety: Charles J. Pollard, 
Assistant Manager of the Louisville, Ky., 
branch office of this company and the 
New York Casualty Company, has been 
appointed Manager of that office, effec- 
tive January 1, 1945. He succeeded Lewis 
Y. Johnson, who became resident vice- 
president. Effective January 2, 1945, the 
automobile, compensation and liability de- 
partments of this company and of the 
ifiliated New York Casualty Company 
were consolidated into a single unit, un- 
der the title of Casualty Insurance De- 
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partment. This move was undertaken 
because of the development of compre- 
hensive coverages, the companies stated. 
x * * 
Atlantic Mutual: Effective January 1, 
Miles Frederick York resigned as assist- 
ant manager of marine operations in New 
York for the Fireman’s Fund Insurance 
Company to become vice-president of the 
Atlantic Mutual Insurance Company and 
its afhliate, the Centennial Insurance 
Company. Atlantic Mutual is entering 
the west coast states for business and 
after April 1, Mr. York will represent 
the company’s interests in that territory 
with San Francisco as his headquarters. 
A native of California, Mr. York joined 
the marine department of Fireman’s 
Fund at its home office in San Francisco 
in 1922 and was continuously associated 
with that office until his transfer to New 
York in 1942. His principal activities in 
New York had been the supervision of 
the ocean marine underwriting depart- 
ment but he had also supervised the in- 
land marine department. 
x * 


Continental Casualty: 7. H. Walraven 
has been transferred to the home office 
as assistant superintendent of Intermedi- 
ate Division Agency, leaving the post of 
eastern supervisor of the Intermediate 
A. & H. Division. 

Walter C. Crow, assistant superintend- 
ent of the surety claim department, has 
been promoted to the position of super- 
intendent. Mr. Crow succeeds in this 
post the late E. M. Kincy. 


xk 
Glens Falls: Maurice H. Cravens now 


is special agent of this company for the 
State of Indiana excluding the Calumet 
district. He succeeded John D. Pearson 
who resigned from this capacity to be- 
come Insurance Commissioner of In- 
diana. 

x *k * 
Great Eastern: Effective January 1, 
Henry Meine, treasurer of the New 
Rochelle Agency Inc., became special 
agent of this company succeeding George 
F. Thomas who now is general ad- 
juster for the Phoenix Insurance Group 
at Hartford. The New Rochelle Agency 
Inc., has been for years the largest writ- 
ing agent of the Great Eastern and there 
has always been the closest relationship 
between the two organizations. 

xk * 


* 
Hartford Fire: Supervision of the auto- 
mobile and inland marine department, 
formerly handled by C. S. Timberlake 
who recently retired as marine vice-pres- 
ident, has been assigned to Secretary 
George S. Atkinson. Supervision of un- 
derwriting in the New England field, 
formerly in charge of vice-president 
James Wyper who also retired, now is 
handled by secretary Malcolm G. Wright. 


The London Assurance: Effective Jan- 
uary 2, Fuller & Kern were appointed 
New York City agents and metropolitan 
department managers for fire, automobile 
and allied lines. The Fuller & Kern of- 
fice is one of the foremost agencies in 
the New York Metropolitan field. This 
departure from the company’s traditional 
branch office counter in New York City 
area which it has maintained for 73 
years was taken in recognition of the 
changing methods of insurance merchan- 
dising and to give better and more com- 
plete service to the company’s many 
broker friends. The staff of the local de- 
partment has been transferred to other 
departments of the company. R. Clarence 
Mosher now is state agent of the London 
Assurance and Manhattan F. & M. for 
western Massachusetts and Rhode Island 
with headquarters at Springfield, Mass. 
He will also service London Assurance 
agents in Vermont and Connecticut. No- 
ble C. Birmingham now is Oklahoma 
state agent for the two companies. He 
will also service London Assurance 
agents in the State of Arkansas. 
x k * 


Michigan Mutual: James A. Purdy has 
been named vice-president in charge of 
engineering and industrial hygiene. He 
has been associated with the company 
since 1921 and was made director of 
safety engineering in 1924, which posi- 
tion he retains. 
* 
National Fire Group: Effective Feb- 
ruary 1, Arthur R. Roeben was trans- 
ferred to the Pacific Department of- 
fices in San Francisco. Mr. Roeben, who 
had been superintendent of the inland 
marine department at the home office, 
now has the title of agency superintend- 
ent. He will supervise underwriting in 
addition to having complete charge of 
the Pacific Department’s inland marine 
division. A new special agent in the 
Group’s eastern Pennsylvania field is W. 
L. Stephenson. He succeeded special 
agent Couch, who was transferred to the 
New England field. 
& & & 
North America Group: Edward Q. 
Field and Edward Farr, Jr., underwriters 
in the New York office of the Indemnity 
Insurance Company of North America, 
have been promoted to assistant man- 
agers. Franklin - See is manager. 
* 


Pennsylvania Casualty: A New Jersey 
State Office of the hospitalization, acci- 
dent and health department has been 
opened at 60 Park Place, Newark, N. J. 
It will be operated by State Manager 
E. D. Lister, to serve New Jersey agents 
and policyholders exclusively. 
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ATNA LIFE 





CWO 


Although introduced only a few weeks 
ago at special invitation showings before 
top government and banking officials in 
Washington and New York, requests 
are pouring in from all parts of the 
country for the new full color Atna 
educational motion pictures, “Check and 
Double Check” and “Doubtful Dollars.” 

From commercial and savings banks; 
from business firms, organizations and 
associations; from police departments, 
luncheon clubs, schools and colleges; 
from many other similar groups, re- 
quests for bookings are being received. 

Produced in cooperation with the 
United States Secret Service, Treasury 


Department, and the American Bankers 














Omath hie 


Association, “Check and Double Check” 
portrays the methods used by check 


thieves and forgers and points out how 
to avoid check losses. “Doubtful Dol- 
lars” shows how passers of counterfeit 
money operate and how to guard against 
them. For use with the films, a special 
new booklet, “Is This John Doe?” also 
is available. 

For A‘tna representatives, these two 
new educational films provide an excel- 
lent opening to new contacts and—with 
the many other tna Public Relations 
Aids already available—afford another 
opportunity for them to render an im- 
portant loss prevention service to their 


respective communities. 


AFFILIATED ATNA LIFE COMPANIES 


INSURANCE COMPANY 


AUTOMOBILE INSURANCE COMPANY 


72 


AATNA CASUALTY & SURETY COMPANY 
STANDARD FIRE INSURANCE COMPANY 


HARTFORD, CONNECTICUT 


BEST'S FIRE AND CASUALTY NEWS 
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COMPANY CHANGES—Continued sie 
nco Casualty Insurance Company, South Bend, Ind.: 
cial was increased from $300,000 to $450,000, and $75,000 
was contributed to surplus as of November 28 through the 
sale of additional stock, par value $50 per share, at $75. 
Excelsior Insurance Company of New York, Syracuse, N.F 
Capital increased from $300,000 to $330,000 in July by issuance 
of 6,000 new shares at par, $5 each. _ ; ; ieee 

Excess Insurance Company of America, New York, N. Y.: 

Capital was increased from $755,095 to $1,000,000 and $146,943 
was contributed to surplus as of September 30, through the 
sale of additional stock, of $5 par value, at $8 per share. _ 
; General Transportation Casualty and Surety Company, New 
York, N. Y.: Capital was increased from $550,000 to $800,000 
and $325,000 was contributed to surplus as of March 31, through 
the sale of additional stock, par value $10 per share, at $23. 

Globe & Rutgers Fire Insurance Company, New York, 
V. Y.: In April, 3,000 shares of First Preferred Stock were 
retired reducing the total outstanding to 14,000 shares, redemp- 
tion value $1,400,000, compared with 35,000 shares, redemption 
value $3,500,000, originally issued in 1934. ; 

Guaranty Insurance Company, Los Angeles, Cal.: Capital 
was increased from $100,000 to $150,065 by issuance of 2,040 
Class B shares and 340 Class B shares at par. : 

Hawkeye Casualty Company, Des Moines, Iowa: Capital 
was increased from $350,000 to $450,000 by the sale at par 
of $50,000 of 5% cumulative preferred and $50,000 of common 
stock. 

"one Insurance Company of Hawaii, Ltd., Honolulu, 
Hawaii: Effective February 28 capital was increased from 
$600,000 to $1,000,000 and additional surplus of $200,000 was 
contributed by the sale of 20,000 new shares at $30 each, par 
value $20. ; 

Hoosier Casualty Company, Indianapolis, Ind.: Capital was 
increased from $200,000 to $300,000 in February, by stock divi- 
dend. 

Inter Ocean Casualty Company, Cincinnati, Ohio: Capital 
was increased from $200,000 to $300,000 as of December 9 
by stock dividend. 

) Kentucky Central Life and Accident Insurance Company, 
Anchorage, Ky.: Capital was increased from $400,000 to $500,- 
000 as of December 8 by stock dividend. 

London & Lancashire Indemnity Company of America, 
Hartford, Conn.: Capital was increased from $750,000 to $1,- 
000,000 as of August 10 by stock dividend. 

Missouri Insurance Company, St. Louis, Mo.: Capital was 
increased from $200,000 to $400,000 in December by stock divi- 
dend. 

Monarch Life Insurance Company, Springfield, Mass.: Capi- 
tal was increased from $445,600 to $500,000 and $54,400 was 
contributed to surplus as of March 29 through the sale of addi- 
tional stock of $25 par value at $50 per share. Capital was 
further increased from $500,000 to $1,000,000 in September 
by stock dividend. 

National Fire & Marine Insurance Company, Elizabeth, 
N. J.: On December 20, 15,000 shares of common stock were 
issued to E. C, Jameson in discharge and satisfaction of ad- 
vances made by him totaling $750,000 ($600,000 in 1942 and 
$150,000 early in 1943). To accomplish the conversion, the 
par value of the common shares was reduced from $38 to $23.50 
each. In addition, to retain capital stock at $1,000,000, Mr. 
Jameson converted certain of his preferred stock holdings 
into common shares at the rate of two shares of common for 
each preferred as provided under the terms of the company’s 
charter. As a result, the capital account which at the end 
of 1943 consisted of 13,300 common, par $38, 2,000 6% pre- 
ferred and 2,946 4%4% preferred, both par $100, now com- 
prises 34,324.528 common, par $23.50, 1,007 6% preferred and 
926.736 444% preferred, both par $100. 

National Indemnity Company, Omaha, Neb.: Capital was 
increased from $100,000 to $125,000 in August by stock divi- 
dend, and was further increased to $150,000 through the sale 
of additional stock at par value of $100 per share. 

National Protective Insurance Company, Kansas City, Mo.: 
Capital was increased from $25,000 to $200,000 in February by 
stock dividend. 

New Jersey Manufacturers Casualty Insurance Company, 
Trenton, NI: Capital was increased from $100,000 to $600,- 
000 in June by increase in par value of share from $10 to $60 
and transfer from surplus of $500,000. 
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Penn-Liberty Insurance Company, West Chester; Pa.: Addi- 
tional surplus of $60,000 contributed in December. Capital re- 
mains unchanged at $200,000. 

Progressive Fire Insurance Company, Atlanta, Ga.: Capital 
increased from $117,520 to $161,470 by sale of additional stock 
at twice par ($20 per share). 

Provident Indemnity Life Insurance Company, Philadelphia, 
Pa.: Capital was increased from $50,000 to $100,000 in Sep- 
tember by stock dividend. 

Reliable Fire Insurance Company, Dayton, Ohio: Capital 
increased from $250,000 to $500,000 by 100% stock dividend 
in May. 

Rhode Island Insurance Company, Providence, R. I.: By 
approval of stockholders on August 29, capital was increased 
from $1,000,000 to $1,250,000 and additional surplus of $750,000 
was contributed by sale of 100,000 new shares to undisclosed 
private buyers at $10 each, par value $2.50. 

St. Louis Fire & Marine Insurance Company, St. Louis, 
Mo.: Effective May 4, capital was ipcreased from $212,500 to 
$250,000 and a further $214,500 was added to surplus. Capital 
now comprises 30,000 common, par $5, 50,000 Series A 5% 
preferred, par $1, and 10,000 Series B 6% preferred, par $5. 

St. Paul Fire & Marine Insurance Company, St. Paul, Minn.: 
By approval of stockholders on May 9 the par value of shares 
was reduced from $62.50 to $12.50 thereby increasing the num- 
ber of outstanding shares from 160,000 to 800,000. The amount 
of capital remained unchanged at $10,000,000. 

Selected Risks Fire Insurance Company, Branchville, N. J.: 
Capital increased from $150,000 to $200,000 as of July 29 by 
stock dividend. 

Standard Accident Insurance Company, Detroit, Mich.: 
Capital was increased in October from $1,759,380 to $3,518,760 
and $24,148 contributed to surplus through sale of 174,983 
additional shares at $10 par value and 955 shares at $35.28 per 
share. 

State Farm Fire Insurance Company, Bloomington, IIl.: 
Additional surplus of $200,000 was contributed by the State 
Farm Mutual Automobile Insurance Company in 1944. Capital 
stock remained unchanged at $300,000. 

United Insurance Company, Chicago, Ill.: Capital increased 
from $450,000 to $675,000 by a stock dividend. 

Unity Fire Insurance Corporation, New York, N. Y.: Capi- 
tal increased from $250,000 to $300,000 in October by transfer 
of $50,000 from surplus account. 

Universal Insurance Company, Flemington, N. J.: Capital 
increased from $400,000 to $500,000 early in 1944 by transfer 
of $100,000 from the surplus account. 

Vermont Accident Insurance Company, Rutland, Vt.: Capi- 
tal increased from $20,000 to $35,000 by sale of $15,000 addi- 
tional stock at $100 per share. Of the new stock, $5,000 was 
issued to replace a like amount retired during 1944. 

Washington Fire & Marine Insurance Company, St. Louis, 
Mo.: By sale of new shares at par, $100 each, on May 4 capital 
was raised from $250,000 to $500,000. Simultaneously the par 
value was reduced to $50 thus transferring $250,000 to surplus 
and restoring capital to $250,000. 

Wm. Penn Fire Insurance Company, Philadelphia, Pa.: 
Additional resources of $1,000,000 contributed as of October 
31 raised capital from $500,000 to $1,000,000 and also increased 
surplus by an additional $500,000. The new funds were con- 
tributed in equal parts by the Rhode Island Insurance Company 
and Louisville Fire & Marine Insurance Company, co-owners 
of the outstanding capital stock. 

Zurich Fire Insurance Company of New York, New York, 
N. Y.: Capital increased from $300,000 to $1,000,000 and an 
additional $175,000 was contributed to surplus on October 10. 
The company is a wholly owned subsidiary of the Zurich 
General Accident and Liability Insurance Company, Ltd. 


RETIREMENTS 
Stock Fire and Casualty Companies 


Commercial Fire Insurance Company, Atlanta, Ga.: Merged 
into J. M. Harrison & Company of Atlanta on December 29. 
All outstanding liability previously had been reinsured with 
National Union Fire Insurance Company, Pittsburgh, Pa. 


(Continued on the next page) 
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Imperial Surety Company, Bartow, Fla.: Dissolved in No- 
vember. 

Knickerbocker Insurance Company of New York, New York, 
N. Y.: Consolidated with American Equitable Assurance Com- 
pany a New York, effective October 1. Capital of the con- 
tinuing company now is $1,500,000, par value $5. Under the 
merger agreement stockholders of American Equitable re- 
ceived two-thirds of the new shares (200,000) the distribution 
being on a share for share basis. Knickerbocker stockholders 
received the remaining 100,000 shares, the distribution being 
one share for each two held. 

Louisville Fire & Marine Insurance Company, Louisville, 
Ky.: Absorbed by Kentucky Fire & Marine Insurance Com- 
pany, Louisville, Ky., on September 22 and the continuing 
company concurrently adopted the title “Louisville Fire & 
Marine Insurance Company.” The Kentucky Fire & Marine 
had been formed only a few weeks earlier under the sponsor- 
ship of officials of E. S. Tachan & Sons, Louisville, Ky. 

United States Liability Insurance Company, Philadelphia, 
Pa.: Dissolved by court‘order on September 27. Gregg L. Neel, 
Insurance Commissioner of Pennsylvania, is liquidator. 

Wayne Surety Company, Detroit, Mich.: Commissioner of 
Insurance of the State of Michigan appointed receiver June 1. 
Yang-Tsze Insurance Association, Limited, Sidney, Australia: 
Voluntarily retired from United States effective June 30. Busi- 
ness of the company in this country consisted of a partici- 
pation in a marine pool conducted by Platt, Fuller & Co., 
its U. S. manager. All business in force was retroceded to 
the pool and was absorbed by the other participating members. 


Mutual and Assessment Companies 


Company, Dallas, Texas: Reinsured 


American Casualty 
American Insurance Company, a new 


March 1 by Combined 
stock company. 

Citizens Mutual Insurance Company, Concord, Mass.: Ab- 
sorbed by Middlesex Mutual Fire Insurance Company, effec- 
tive June 30. 

Community Medical Care, Inc., New York, N. Y.: 
with Medical Expense Fund of New York, Inc., 
United Medical Service, Inc. 

German igs’ wed Mutual Fire Insurance Company, Warrens- 
ville, Ohio: Taken over by Ohio Insurance Division in June 
for ‘liquidation. Business reinsured in Lumbermen’s Mutual 
Insurance Company, Mansfield, Ohio. 

Hawkeye Mutual Bonding Company, Des Moines, Iowa: 
Reinsured by Hawkeye Casualty Company on February 1. 

Limited Mutual Compensation Insurance Company, San 
Francisco, Cal.: Converted to stock company under title of 
California Compensation Insurance Company. 

Medical Expense Fund of New York, Inc., New York, 
N. Y.: Merged with Community Medical Care, Inc., to form 
United Medical Service, Inc. 

Mid-Western Casualty Company, Des Moines, Iowa: Re- 
insured March 30 by the General Casualty Company of Wis- 
consin. 

Mutual Fire Insurance Company in Baltimore County, Balti- 
more, Md.: Reinsured 100% by Mutual Fire Insurance Com- 
pany of Cecil County, Elkton, Md. 

Physicians Life and Casualty Insurance Company, Spring- 


Merged 
to form 


field, Mo.: Reinsured by Physician’s Life and Casualty Com- 
pany, St. Louis, Mo. 
Policyholders Mutual Casualty Company, West Liberty, 


Towa: Reinsured on April 16 by the General Casualty Company 
of Wisconsin. 

Underwriters Mutual Indemnity Company, Columbus, Ohio: 
In voluntary liquidation. 


Lloyds and Reciprocals 


Independent Underwriters, Philadelphia, Pa.: In process of 
voluntary dissolution. All liability of subscribers was termi- 
nated as of noon December 1. 

National Lloyd’s Baltimore, Ind.: Placed in the hands of 
Hazelton A. Joyce, Deputy Insurance Commissioner of Mary- 
land, as receiver, in April. 

Superior Lloyds of America, Dallas, Texas: Converted to 
stock company under the title of Superior Insurance Company. 
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COMPANY DEVELOPMENTS—Continued 


PENNSYLVANIA 
Examined 
American Aviation & General Insurance Co....... Reading, P, 
Armstrong County Mutual Fire Ins. Co.....Worthington, Pp, 
Auto Mutual Fire Insurance Company....... Philadelphia, Pa 
Beavertown Mutual Fire Insurance Co....... Beavertown, Pa 
Business Men’s Mutual Fire Insurance Co......... Telford, Pa 
Cambria County Mutual Fire Insurance Co.....Ebensburg, P, 
Carpenter Mutual Fire Insurance Co......... ‘Curwensville, Pa 
Donegal and Conoy Mutual Fire Ins. Co.........Marietta, P, 
Farmers Mutual Fire Ins. Co. of Centre Co...Centre Hall, P; 
Fidelity Mutual Casualty Co. of Pa............ Pittsburgh, PP 
Girard Fire & Marine Insurance Co.......... Philadelphia, Pa 


Juniata Farmers Mutual Fire Ins. Co..... ..McAlisterville, Pa 
Main Beaver & Black Creek Mutual Fire & Storm Ins. Co, 
Bloomsburg, Pa 
National-Ben Franklin Fire Ins. Co........... Pittsburgh, Pa 
Pennsylvania Millers Mutual Fire Ins. Co...Wilkes-Barre, Pa 
Plumcreek Township Farmers Mutual Fire Ins. Co., 


Kittanning, Pa 
RHODE ISLAND 


Licensed 
Selected Risks Fire Insurance Co........... Branchville, N. J. 
Selected Risks Indemnity Co................ Branchville, N. J 
SOUTH CAROLINA 
; Licensed 
Coal Operators Casualty Company............ Pittsburgh, Pa. 
TENNESSEE 
Licensed 
Carolina Casualty Insurance Company...... Burlington, N. C. 
New Company 
Continental Fire & Casualty Ins. Corp........... Dallas, Texas 
Examined 
Highway Insurance Underwriters...............4 Austin, Texas 
Houston Title Guaranty Company............ Houston, Texas 
I 3 ois ats Ghul pcatdien ss wc eon acwe Houston, Texas 
Traders and General Insurance Co.............. Dallas, Texas 
UTAH ‘ 
New Company 
Pacific Coast Title Insurance Co......... Salt Lake City, Utah 
Reinsured 
Intermountain Title Guaranty Co........ Salt Lake City, Utah 
Western Mutual Association............. Salt Lake City, Utah 
WISCONSIN 
— 


State Farm Casualty Company.............. Bloomington, Ill. 
DOMINION” OF CANADA 
Licensed 
Rhode Island Insurance Company............ Providence, R. I 





CONVENTIONS AHEAD 
FEBRUARY 
In compliance with the request of the Office of War Mobilization 


and Reconversion, the following meetings have been cancelled. 


5-6 Health and Accident Underwriters Conference, mid-year 


meeting, Chicago. 
Insurance Economics Society, annual meeting, Chicago. 


National Association of Insurance Agents, mid-year meeting, 
Cincinnati. 





INVESTOR? STOCKHOLDER? INSURANCE EXECUTIVE? 


Then you need— 
BEST’S DIGEST OF INSURANCE STOCKS 








BEST'S FIRE AND CASUALTY NEWS 
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FIRE— MARINE 


CASUALTY — SURETY 


AETNA CASUALTY and Surety Company 


Hartford, Connecticut 
Stock Dividend Voted 


The board of directors of the Aetna Casualty and 
Surety Company voted on January 5 to recommend 
to stockholders that capital be increased from $3,000,000 
to $6,000,000 by transfer of $3,000,000 from the sur- 
plus account, and that the directors be authorized to 
declare a stock dividend on the basis of one additional 
share for each old share held. Stockholders will note 
upon the recommendation at their annual meeting Feb- 
ruary 13, and if approved, the directors state their in- 
tention to declare quarterly dividends at the ‘rate of 
62'%4¢ per share on the new stock. The stock dividend 
would be payable March 1, 1945 to stockholders of 
record February 17, 1945. The new dividend rate of 
$2.50 per annum on twice the number of shares com- 
pares with the present rate of $4 per annum plus $1 
extra. As to the possibility of another extra, the an- 
nouncement states: “The question of further distri- 
bution of the earnings will be considered by the directors 
near the close of the year and will be largely determined 
by the results of the year’s operations as they then ap- 
pear.” 


AMERICAN AVIATION & GENERAL Insurance 


Company, Reading, Pennsylvania 
Capital Increase 


Paid-in capital of American Aviation & General In- 
surance Company has been increased from $300,000 to 
$500,000 and paid-in surplus likewise has been increased 
from $300,000 to $500,000 through the contribution of 
$400,000 of new funds by the American Casualty Com- 
pany, Reading, Pennsylvania, owner of the entire capital 
stock. 


Territory 


Operating only since June, 1944, the American Avi- 
ation & General already is licensed in thirty-three states 
and it is expected that its operations ultimately will 
cover the entire country. The parent casualty company 
is presently licensed in forty-four states, District of 
Columbia and Territory of Alaska. 


FOR FEBRUARY, 1945 





W, 


AMERICAN MUTUAL Liability Insurance 


Company, Boston, Massachusetts 
Residential Coverage Sales Up 


An increase in 1944 of more than 50% in sales of 
residential coverages is reported by the American 
Mutual Liability Insurance Company, Boston, an- 
nouncing the results of a year-long contest. The com- 
pany states that this is the best record in its history. 


AMERICAN SURETY Campany 


NEW YORK CASUALTY Company 
New York, N. Y. 


Official Changes 


W. E. McKell, president of New York Casualty Com- 
pany, has been elected first vice president of American 
Surety Company, and A. F. Lafrentz, president of 
American Surety Company, has been elected first vice 
president of New York Casualty Company. Each suc- 
ceeds the late William M. Tomlins, Jr., who was first 
vice president of both companies. A. H. Hunt, assistant 
vice president of American Surety and assistant treas- 
urer of both companies, has been elected vice president 
of both companies, of which he will continue to be as- 
sistant treasurer. 


ATLANTIC MUTUAL Indemnity Company 
New York, N. Y. 


Underwriting Operations Begun 


Opening of its burglary insurance department was 
announced early in January by the Atlantic Mutual 
Indemnity Company, casualty affiliate of the Atlantic 
Mutual Insurance Company. The announcement marks 
the beginning of insurance operations by this company, 
which was licensed September 29, 1944, by the New 
York Insurance Department, with surplus of $1,500,000. 
Licenses have been applied for in several states on the 
Eastern Seaboard, to which area operations will at 
first be confined. The parent company’s practice of 
securing business on a commission basis through brokers 

(Continued on the next page) 
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UNITED STATES 
CASUALTY COMPANY 


Casualty 





Home Office 


60 John Street New York City 
































Every Gulf policy outstanding was 
issued by or thru a licensed agent 
(or broker) who received full agen- 


cy commissions . . . no exceptions. 





Correspondence From Local Agents Invited 


GULF 


INSURANCE CO. 


DALLAS, TEXAS 


Writing 
Fire, Automobile & Inland Marine 
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ATLANTIC MUTUAL INDEMNITY—Continued 


and agents will be followed. Facilities are being ¢& 
tablished, it is stated, for automobile liability, gener 
liability, glass and other casualty forms, to be mad 
available in the future. Policies will be issued on, 
participating basis. 

Louis R. Burbach, vice president, is in charge of 
casualty operations, under William D. Winter, president 
of both companies. J. Arthur Bogardus is vice pregi- 
dent and treasurer of both organizations. Mr. Burbach 
was with the Aetna Casualty and Surety Company for 
twenty-one years, the last six as assistant to the casualty 
underwriting vice president. Charles F. Cowley, ‘for 
eleven years New York City claims manager for Bank. 
ers Indemnity Insurance Company joined the company 





——- 


in January as claim manager. All forms of burglary, | 


robbery and theft insurance are now accepted. 


ATLANTIC SEABOARD Casualty Company 
Washington, D. C. 


Receivers Appointed 


Irvin Goldstein and Samuel Barker were appointed 
receivers for the Atlantic Seaboard Casualty Company 
on November 29, 1944. The receivers have offices in 
the National Press Building, Washington, D. C. The 
court order provided for a report by the court auditor, 
and also ordered that notice be given by publication 
for filing of claims. 


BUCKEYE UNION Casualty Company 
Columbus, Ohio 


Capital Doubled 


Capital stock of the Buckeye Union Casualty Com- 
pany was increased as of December 31, 1944, from 
$300,000 to $600,000 by stock dividend. At the end of 
1943 the company reported surplus of $873.737 and 
voluntary reserve of $100,000 above capital of $300,000. 


CASUALTY INSURANCE Company of 


California, Los Angeles, California 
Organizing 


The recently incorporated Casualty Insurance Com- 
pany of California has requested permission to sell 1,00 
shares of stock, par value $100 per share, at $200 per 
share, to provide capital of $100,000 and surplus of 
$100,000. It is reported that the company plans to 
transact only workmen’s compensation insurance origi- 
nally, but may later expand into other lines. 
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CENTRAL MANUFACTURERS’ MUTUAL 
Insurance Company, Van Wert, Ohio 


Policyholders' Dividends Reduced 


The Central Manufacturers’ Mutual Insurance Com- 
pany, one of the leading mutual fire insurance carriers 
in the United States, has adopted a new schedule of 
dividends to policyholders to apply on policies expir- 





urbach 
ny for 
asualty 
ey, for 
- Bank. 
ym pany 
irglary, 


any 


pe vinted 
ympany 
fices in 
>. The 
auditor, 
lication 


vy Com- 
+, from 
- end of 
'37 and 
300,000. 


ing on or after March 1, 1945. The new schedule pro- 
vides for a return of 20% on general fire and allied 
lines in place of the 25% heretofore paid. The dividend 
returns on automobile and marine lines continue un- 
changed at 20% and 15%, respectively. 

The lower dividend return on fire and allied lines was 
adopted by the management after carefully studying 
the increased burning costs and increased costs of opera- 
tion over the past five years with consideration being 
given to the probability of a further rise in both the 
loss and expense ratio. The imposition of federal income 
taxes on mutual companies in 1942, from which they 
previously enjoyed exemption and a continued decline 
in the rate of interest on investments, have also con- 
tributed to a lower level of surplus earnings. 


COMMERCIAL FIRE Insurance Company 
) Atlanta, Georgia 


Merged 


The Commercial Fire Insurance Company was 
merged into J. M. Harrison & Company, also of At- 
lanta, effective December 29, 1944. The Commercial 
was sponsored by officials of J. M. Harrison & Com- 
pany in 1939 and it specialized in automobile finance 
business. All outstanding business had been reinsured 
in the National Union of Pittsburgh in January, 1942, 
and all liability under its policies has now expired. 


COMMERCIAL UNION-OCEAN Group 
New York, N. Y. 


loins Aviation Group 


_ Effective January 1, the Commercial Union-Ocean 
stoup appointed the Associated Aviation Underwriters 


e Com fis the Aviation Department for all of its companies. 
ell 1,00 [This aviation group, established in 1929, is one of the 
200 pet jrioneer aviation organizations and consists of fifty 
plus of }stock fire, marine and casualty companies. Operations 
lans t fire under the joint directorship of J. Russell Parsons 
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~}of Chubb & Son and Owen C. Torrey of the Marine 


Office of America. 
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MR. AGENT — 


The facilities of an aggressive cas- 
valty insurance organization can 


sometimes be very useful to you. 


We know your problems. Agency 
men founded Bituminous. They're 
still here. They probably can help 
you—when intelligent cooperation is 


needed—in many resultful ways. 


Call our nearest Branch Office or 


General Agent. 


Workmen’s Compensation 
and 


General Liability Insurance 
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Providence Washin ton 
INSURANCE COMPANY 
Both Companies Wile 


FIRE, WINDSTORM AND ALLIED LINES - 
AUTOMOBILE - COMPREHENSIVE, FIRE, THEFT AND COLLISION 


Country Wide Brokerage Service 





Anchor Insurance Company 


Incorporated 1928 
Organized and Owned by the Providence Washington Insurance Company =~ 
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CONTINENTAL Casualty Company 


Chicago, Illinois 


Offer Aviation Cover 


The field of aviation public liability and hull insurance 
has been entered by the Continental Casualty Com- 
pany, and its fire insurance affiliate, the Transportation 
Insurance Company. Two policies have been an- 
nounced, to cover aircraft operating for private and 
industrial purposes in the United States, Canada, and 
up to 100 miles into Mexico. The public liability policy 
provides both single and double limits, plus medical 
payments coverage. The single limit provision is said 
to be an innovation. Coverage is provided for public 
liability, passenger liability and property damage, or a 
combination of all three. Any one coverage may be 
purchased, and the limit per accident will apply to all 
loss under that coverage. Purchase of two or more 
coverages sets the limit per accident as the aggregate 
limit for all loss arising out of one accident. The hull 
policy may be comprehensive or on a named peril 
basis, on either a deductible or participating basis. 
Premiums are rated on three usage classes: private 
business and pleasure, commercial (excluding instruc- 
tion) and commercial (including instruction). 
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CONTINENTAL FIRE and Casualty Insurance 


Corporation, Dallas, Texas 
New Company 


Interests associated with the Federal Underwriters 
Exchange, Dallas, Texas, have organized and placed 
in operation the Continental Fire and Casualty Insur- 
ance Corporation, with capital of $250,000 and surplus 
of $250,000. The new stock company has reinsured 
all outstanding business of Federal Underwriters Ex- 
change, said to approximate $500,000 in annual pre- 
miums. John B. Mills is president and Charles A. 
Mohrle executive vice president. The company will 
write fire and casualty lines through local agents. 


CONTINENTAL Insurance Company 
FIDELITY-PHENIX Fire Insurance Company 
New York, N. Y. 


Capital Rearrangements 

Stockholders of Continental Insurance Company and 
Fidelity-Phenix Fire Insurance Company at their an- 
nual meetings on February 21 will vote upon the recom- 
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mendations of directors for a rearrangement of the 
capital structures of the two companies. 

It is proposed to increase the amount of capital stock 
of the Continental from $5,000,000 to $20,000,000 and 
that of Fidelity-Phenix from $3,750,000 to $15,000,000 
by increasing the par value of shares from $2.50 to $10 
each, transferring the necessary amounts from the sur- 
plus accounts. The number of shares outstanding and 
the proportionate interest of stockholders are not af- 
fected by the proposed rearrangements and no tax 
liability will accrue to stockholders as a result of these 
changes. The net effect is merely the restoration of 
the capital stocks to their levels prior to June 7, 1932. 
The par values of the shares of the two companies were 
reduced from $10 to $2.50 each on that date to provide 
additional surplus out of capital funds to offset book 
losses resulting from collapse in the actual market value 
of investment holdings. 

Based on financial statement figures as of June 30, 
1944 with adjustments for the capital changes, the 
Continental will have surplus funds of nearly $75,000,- 
000 in addition to its $20,000,000 capital and Fidelity- 
Phenix will have surplus of over $60,000,000 in addition 
to its $15,000,000 capital. 


FIDELITY AND DEPOSIT Company of Maryland 


Baltimore, Maryland 
Stockholders Report 


A net income of $1,555,738 for 1944 is reported by 
Fidelity and Deposit Company in its annual statement 
to stockholders. This figure is equal to $12.96 a share, 
compared with $12.62 a share for 1943. Net premiums 
written during 1944 were $10,960,366, an increase of 
$420,192 for the year. 

After provision for reserves and the payment of 
$720,000 in dividends, the company added $835,738 to 
surplus, which stood at $11,489,506 at year-end. Based 
on convention form requirements, the surplus would be 
$14,339,679, compared with $13,152,273 the previous 
year. Assets were $33,631,020 at year-end, including 
United States Government bonds of $19,784,802. 
Federal and other taxes incurred were $1,693,553, or 
$14.11 per share. The reserve for fluctuation in market 
value of securities was increased by $312,827 to $1,- 
762,827, through appreciation in securities. 

Stockholders of the company have been asked to ap- 
prove a plan for retirement of officers and employees 
at age 65, covering all home office and branch employees 
between the ages of 30 and 65 as of December 15, 1944, 
who had completed at least one full year of continuous 
service with the company. Other employees will be 
included under the plan when they meet both of these 
requirements. The full cost of the plan will be borne 
by the company, and it will be underwritten by the 
Travelers Insurance Company. A fund of $1,250,000 
has been established to be held in trust and applied ex- 
clusively toward the payment of premiums for annuities 
covering past services. 


FOR FEBRUARY, 1945 








WANT TO KEEP YOUR 





CUSTOMERS Sattefied 


WITH YOUR 


SERVICE? 








Progressive insurance company man- 
agement requires more than just 
highly specialized experience and 
ample resources—necessary as they 
are. 


It is equally important to maintain 
a continuous study of the changing 
needs of your risks—and a continu- 
Ous program to improve methods of 
service, 


You will be pleased with Pearl’s 
friendly cooperation... and _ their 
ability to grasp your problems and 
rw | you keep your customers satis- 
ed. 


@ PEARL ASSURANCE COMPANY, LTD. 


@ EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. 


@ MONARCH FIRE INSURANCE COMPANY 
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aie RADIO IN EVERY ROOM 
es. FIVE FINE RESTAURANTS 
CENTRAL DOWNTOWN LOCATION 











FIRE ASSOCIATION of Philadelphia 
Philadelphia, Pennsylvania 


Stock Dividend 


Stockholders of Fire Association of Philadelphia may 
receive additional cash dividend income on their shares 
through a recommendation of directors for an increase 
in capital stock from $2,000,000 to $2,400,000 by pay- 
ment of a one for five stock dividend. The proposal 
is subject to approval by stockholders who will meet 
on April 18. 

Otho E. Lane, chairman of the board, stated that it 
is the present intention of the management to main- 
tain the usual $2.50 annual rate on the new stock which. 
if followed, would result in a 20% increase in cash 
income to stockholders. However, he pointed out, any 
dividend payments naturally must be predicated on 
the earnings of the company and the general conditions 
prevailing in the fire insurance industry. 


HANOVER FIRE Insurance Company 
FULTON FIRE Insurance Company 
New York, N. Y. 


New President 


F. Elmer Sammons has been elected president of the 
Hanover and Fulton Fire Insurance Companies, suc- 
ceeding Fred A. Hubbard who retired at his own re- 
quest. Mr. Hubbard, however, will continue as a di- 
rector of both companies. Mr. Sammons, a veteran 
with more than forty years of service with the organi- 
zation, had been vice president since 1938. 


HOUSTON FIRE & CASUALTY Insurance 


Company, Houston, Texas 
Change in Control 


The entire capital stock of the Houston Fire and 
Casualty Insurance Company was acquired, as of De- 
cember 30, by John M. Ferguson, Jr., of Fort Worth, 
Texas, acting on behalf of a group of Texas and Okla- 
homa capitalists who also own the General Insurance 
Corporation of Dallas, Texas. 

The Houston, formed in 1934 by interests identified 
with the Wesson Oil & Snowdrift Co., Inc., operates 
in twelve states and the District of Columbia, and writes 
a general fire business. Present assets are in excess of 
$3,000,000. 

The General Insurance Corporation began operations 
on November 1, 1943 with resources of $400,000 and 
is engaged primarily in writing casualty lines although, 
under its charter, it can also write fire and inland marine 
lines. 
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LTY NEWS 


The new official staff of the Houston, elected January 
2 follows: Chairman of the board, W. P. Bomar; 
president, John M. Ferguson, Jr.; vice presidents, J. 
Hart Abright and James E. Chenault; treasurer, J. 
Lewell Lafferty; secretary, Lewis Lacy. All of these 
officers except Mr. Chenault occupy similar capacities 
with the General Insurance Corporation. 


IDEAL MUTUAL Insurance Company 
New York, N. Y. 


Licensed 


A license was granted to the Ideal Mutual Insurance 
Company on December 28, 1944, by the New York 
Insurance Department, for the transaction of work- 
men’s compensation, personal injury, property damage, 
glass and collision insurance. It is sponsored by in- 
terests affiliated with National Dairy Products Cor- 
poration and began business with surplus of $800,000. 
Operations will be confined to New York and a few 
adjoining states. 


IMPERIAL Surety Company 


Bartow, Florida 
Dissolved 


The Imperial Surety Company of Bartow, Florida, 
which transacted a limited surety business, was dis- 
solved in November, 1944. The company was incor- 
porated in December, 1943, and licensed January 1, 
1944, beginning business with capital of $10,000. 


MARYLAND Casualty Company 
Baltimore, Maryland 


Suit Dismissed 


The long-pending suit of certain common stockhold- 
ers of Maryland Casualty Company against the com- 
pany and Reconstruction Finance Corporation has been 
dismissed for want of equity by Federal Judge Michael 
L. Igoe. No information was at once available as to 
the prospect of an appeal from the decision, which plain- 
tiffs would have to file within 90 days. The action had 
been pressed in an effort to upset the 1942 refinancing 
of Maryland Casualty Company, by which it had re- 
ceived substantial additional funds from the R.F.C. 
Following are quotations from the court’s opinion: 
“It is too late for Maryland’s common stockholders 
to repudiate the terms on which R.F.C. was induced 
to come to Maryland’s relief. The circumstances which 
led to the 1942 increase in the loans . . . do not warrant 


a finding that the continuance of the terms of the 1937 
(Continued on the next page) 
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MARYLAND CASUALTY—Continued 

preferred stock as terms of the new preferred was in- 
equitable or unfair. Certainly they would not sustain 
a decree by which the 1942 transaction is set aside, 
the voting power of the preferred stock limited to 
one vote per share and the control of Maryland turned 
over to 799,923 shares of common stock, which, at 
most, represents a very small equity in the prop- 
erty ... The transaction of 1942 represents a business 
decision which R.F.C. had the right to make under 
the terms of the contract for the loans of public money. 
It was its duty to protect those loans. There was not 
any illegality in the steps taken to procure the approval 
of the refinancing plan or in the terms of the plan it- 
self. The relief sought by plaintiffs should be denied 
and the suit dismissed for want of equity.” 


MERCHANTS FIRE Assurance Corporation 
of N. Y., New York, N. Y. 


Participating Powers Granted 


Stockholders of the Merchants Fire Assurance Cor- 
poration of New York at the annual meeting held last 
month approved an amendment to the charter to per- 
mit the issuance of participating policies. 

This change, which is in line with action taken by 
many other leading fire insurance companies over the 
past several years, does not presage any revision of the 





underwriting policies of the Merchants Fire Assurang 
Corporation. The revised powers were included jp 
connection with the modernization of its charter g9 
that the parent company’s charter would be synchro. 
nized with those of its wholly-owned subsidiaries 
Washington Assurance Corporation of New York ang 
Merchants Indemnity Company of New York, whid 
have carried authority to issue participating policies 
since 1940. However, the management has firmly 
stressed that it has no intention of entering the partic. 
ipating field at the present time either through policies 
of the Merchants Fire or through those of its wholly. 
owned affiliates. 

The Merchants Fire, one of the leading non-board 
companies in the country, is licensed in 39 states, Dis- 
trict of Columbia and Canada and transacts a net 
premium volume of more than $4,500,000 annually, 


MILLERS NATIONAL Insurance Company 
Chicago, Illinois 


Now Writing Ocean Marine 


Effective January 1, 1945, Albert Ullmann Marine 
Office, Inc., was appointed marine agent for Millers 
National Insurance Company of Chicago. The com- 
pany is presently a large writer of inland marine busi- 
ness, which will continue to be handled through its 
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American Equitable Assurance Company of New York 
Globe & Republic Insurance Company of America 


Merchants and Manufacturers Insurance Company of 


New York Fire Insurance Company 


Corroon & Reynolds, Inc. 


Losses paid exceed Two Hundred and Fifty Million Dollars 


New York 


MANAGER 
92 William Street, New York 
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own offices, while the marine agent will have under- 
ee writing jurisdiction over marine risks, hulls, cargo, 
ided i eic. It is the company’s intention to develop a sub- 
chew stantial volume of marine business particularly through 
ynchro, its coast agencies and also throughout the middle west. 
diaries The Albert Ullmann office also handles the marine 
ork and operations of American Equitable, National Union of 
; which Pittsburgh, U. S. Branch of New Zealand, Northwest- 
policies ern National and Pacific National Fire of San Francisco. 
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Edwin C. Jameson, president of National Fire & 
Marine Insurance Company, has accepted 15,000 shares 
of the company’s stock in discharge and satisfaction 
of aoe made by him totaling $750,000 ($600,000 15] st YEAR 
in 1942 and $150,000 early in 1943). The funds were 
contributed to cover an impairment of the capital stock 
resulting from unprofitable underwriting results and 
inadequate reserves. 

To accomplish the conversion of surplus advances 
the company readjusted its capital structure, reducing 
the par value of the common shares from $38 to $23.50 
each. In addition, to retain capital stock at $1,000,000, 
Mr. Jameson converted certain of his preferred hold- 
ings into common at the rate of two shares of common 
for each preferred as provided under the terms of the 
company’s charter. As a result, the capital account 
which at the end of 1943 consisted of 13,300 common, 
par $38, 2,000 6% preferred and 2,946 414% pre- 
ferred, both par $100, now comprises 34,324.528 com- 
mon, par $23.50, 1,007 6% preferred and 926.736 44%% 
preferred, both par $100. 

While the readjustment in capital structure leaves e 
capital and surplus funds unchanged, the company’s 
actual position is considerably improved through the FIRE © AUTOMOBILE * WINDSTORM 


elimination of the deferred liability represented by Mr. 


Jameson’s advances. Also, the company benefits by PARCEL POST * INLAND MARINE 


saving annual interest charges on these advances of 
3% ($22,500) for 1945 and 4% ($30,000) thereafter. 
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OLYMPIC INSURANCE Company 


San Francisco, California 
Now Licensed 


The Olympic Insarance Company, wholly-owned 
subsidiary of Pacific Finance Corporation of Cali- 
fornia, received its license from the California Insur- 
ance Department on December. 29. Initial capital of 
$100,000 and surplus of $200,000 were augmented by 
new funds of $200,100 (capital $66,700 and surplus 
$133,400) contributed on January 29, 1945, bringing 
total funds paid in to $500,100. The company presently 
is authorized to write automobile insurance only. Oper- 
ations are being confined to the physical hazard lines 
only. 

Officers and directors, all of whom are officially iden- 
tified with the parent finance concern, are: Chairman 
of the board, C. A. Barker, Jr.; president, Maxwell C. 
King; executive vice president, A. M. DeLauney ; vice 
president and counsel, John L. Rush; secretary and 
treasurer, B. C. Reynolds. Mr. Barker, in addition, is 
vice president and treasurer of Lockheed Aircraft 
Corporation. 


PACIFIC MUTUAL Life Insurance Company 
Los Angeles, California 
Restoration Payment 


Checks for a second restoration dividend of 5% have 





been mailed to holders of Pacific Mutual Life Insyp. 
ance Company non-cancellable accident and _ health 
policies now receiving disability benefits, or whog 
claims were closed prior to December 31, 1944. Com 
bined with a 7% restoration in 1942, 12% of that por. 
tion of policy benefits not originally assumed by the 
Pacific Mutual has been restored to claimants. |) 
addition, all unrestored balances of $25 or less have 
been paid in full. Under the reinsurance contract, the 
Pacific Mutual originally assumed from 20% to 90% 
of policy benefits, depending upon the particular policy 
series. 


PENN-LIBERTY Insurance Company 
West Chester, Pennsylvania 


Additional Surplus Contributed 


Resources of Penn-Liberty Insurance Company were 
increased by a $60,000 surplus contribution in De. 
cember. New funds were paid in by the Penn Mutual 
of West Chester, Pa., Lititz Mutual of Lititz, Pa, 
Perkiomen Mutual of Collegeville, Pa., and Donegal 
& Conoy Mutual of Marietta, Pa., which companies 
collectively own all of the outstanding stock. 

The Penn-Liberty, which received its license from 
the Pennsylvania Insurance Department on January 13, 
1937, is a reorganization of the Liberty Bell Insurance 
Company of Philadelphia, incorporated in 1924. Since 
reorganization in 1937, stockholders have contributed 
capital and surplus funds totaling $410,000. 
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PERKIOMEN VALLEY MUTUAL Fire Insurance 


Company, Collegeville, Pennsylvania 


New Title 


A proposal to shorten the title of the Perkiomen 
Valley Mutual Fire Insurance Company of College- 
ville, Pennsylvania, to “Perkiomen Mutual Insurance 
Company” was approved by policyholders at the an- 
nual meeting in January. 


RESERVE MUTUAL Casualty Company 
Kansas City, Missouri 


Name Changed 


The Reserve Mutual Casualty Company has changed 
its name to Old American Mutual Casualty Company 
as of December 6, 1944. The company has been in- 
active for several years, following the absorption of 
its direct-by-mail accident business by Old American 
Insurance Company, Kansas City, which was organized 
in 1939 by the same interests. 


RHODE ISLAND Insurance Company 


Providence, Rhode Island 
Enters Canada 


The Rhode Island Insurance Company has_ been 
licensed by the Dominion of Canada for fire, automobile 
and personal property lines of reinsurance only. W. E. 
Baldwin of Montreal has been appointed Canadian 
chief agent. 


ROYAL EXCHANGE Assurance 
London, England 


225th Anniversary 


This year the Royal Exchange Assurance will have 
been incorporated for 225 years. Its history during the 
past two and one-quarter centuries has been unique 
and it is one of the oldest insurance institutions in the 
world today. 

The original Royal Exchange building, constructed 
in 1570, was destroyed in the great 1666 London fire. 
Another disaster, which occurred in 1838, wiped out 
the second structure. The third Royal Exchange build- 
ing was built afterward and houses the present head 
office of the Royal Exchange Assurance. 


Associated Companies 


During its long life the corporation in London has 
entered into the alliance with many well known insur- 
ance offices. These are the Car and General Insurance 

(Continued on the next page) 
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HOSPITAL INSURANCE 


THESE ADVANTAGES: 


1. Office allowance. 

2. Commissions, plus cash allowances. 

3. Agency advertising and development 
fund. 

4. Home office cooperation 
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REAL OPPORTUNITIES: 
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who are looking for a chance to develop 
their own agencies. Territories open in 
Missouri, Kansas, lowa and Nebraska. 


in training 


For more information write 
©. R. JACKSON, Vice President 
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4727 Wyandotte Street Kansas City 2, Missouri 
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ROYAL-EXCHANGE—Continued 


Company, Ltd., Provident Fire Insurance Company of 
New Hampshire and the State Assurance Company, 
Ltd., three affiliates doing business in the United States, 
besides the Local Government Guarantee Society, Ltd., 
Motor Union Insurance Company, Ltd., National Pro- 
vincial Insurance Company, Ltd., British Equitable As- 
surance Company, Ltd., and the United British Insur- 
ance Company, Ltd. 

The Royal Exchange Assurance Group in this coun- 
try have local branch offices and representatives in most 
of the principal cities and have several thousand agents. 
Operations in this country are under the direction of 
Edward W. Elwell. The first United States branch of- 
fice was established 50 years ago. Headquarters, origi- 
nally at San Francisco, California, were moved to New 
York in 1898. 

Doing a world-wide business, the Royal Exchange 
Assurance has 111 separate branch offices covering the 
whole of the United Kingdom of England and Wales, 
Scotland and Ireland and 39 Dominion, Colonial and 
Foreign branches. The New York office covers the 
United States, the Territory of Hawaii, and Alaska. 

The Royal Exchange has been continuously loyal 
and co-operative in support of American business and 
the American agency system. It is said that the Royal 
Exchange was the first institution to go definitely on 
record as an agency company. Records of the cor- 
poration indicate that the first agent was appointed on 
May 22, 1721. The first reference to transaction of 
business in America, contained in the minute books of 
the Court of Directors dated February 28, 1721, was 
a resolution reading “That no business or goods be 
assured in America unless the company had an agent 
in the place.” 


ST. LOUIS CASUALTY and Surety Company 


St. Louis, Missouri 
New Incorporation 

Incorporation of the St. Louis Casualty and Surety 
Company with capital of $200,000 has been reported. 
Subscribers to the stock include P. J. McGuire, presi- 
dent of General Service Corporation, attorney-in-fact 
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SCOTTISH UNION AND NATIONAL 


ADMINISTRATIVE OFFICES, HARTFORD, CONN. 


Unsurpassed Indemnity and Exceptionally Qualified to Write All Branches of Fire Insurance. 





ESTABLISHED 1824 


J. H. VREELAND, Manager 


AFFILIATED COMPANIES 


CENTRAL UNION 


INSURANCE COMPANY 








for General Indemnity Exchange of that city, and others 
associated in management of the exchange, as well as 
Chris J. Muckerman, president of the St. Louis Fire 
and Marine Insurance Company. 


ST. PAUL FIRE & MARINE Insurance Company 


St. Paul, Minnesota 
Annual Statement 


The eightieth annual statement of this prominent fire 
and marine company as made to its directors and stock- 
holders on December 31, 1944, revealed new all-time 
highs for assets, policyholders’ surplus and net pre- 
mium volume. Total assets at the close of last year were 
$64,980,447 and policyholders’ surplus (including de- 
preciation reserve) was $44,172,623 compared with 
$59,870,563 and $41,322,468 as reported on December 
31, 1943. Stock holdings in subsidiaries are conserva- 
tively carried at their respective book values (capital 
and surplus excluding depreciation reserves). 

The company reported an increase in net premium 
writings last year of $2,261,358, or 121%4%, bringing 
the total volume to $20,349,498, an all-time record high. 
Despite the sharp increase in fire losses, the company’s 
underwriting account developed a profit for the twen- 
tieth consecutive year, being assisted to a considerable 
extent by a highly favorable experience on its im- 
portant ocean marine account. The reported under- 
writing gain before federal income tax was $985,428, 
although the large increase in premium volume necessi- 
tated the addition of $1,386,404 to its unearned pre- 
mium reserve. Income from investments was up over 
4% to $2,301,566 compared with $2,205,079 for the 
year 1943. Contribution to the company’s pension fund 
inaugurated last year amounted to $289,351, while fed- 
eral income tax incurred for the year was $386,338. 

Consolidated net earnings of the St. Paul and its 
subsidiaries after taxes and contributions to pension 
fund amounted to $5.13 per share for the year 194, 
as compared with $5.34 per share on the present par 
in 1943. Liquidating value of the shares at the year 
end, including equities in subsidiaries, was $67.62 each 
against $57.71 (on the basis of $12.50 par) the pre- 
vious year. 
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SAINT PAUL MERCURY Indemnity Company 


St. Paul, Minnesota 
Stockholders Report 


A 12.9% increase in premium volume is reported 
in the statement to stockholders of Saint Paul Mercury 
Indemnity Company made as of December 31, 1944. 
Volume was $10,321,954, or $1,182,181 more than in 
1943. Unearned premiums were increased by $626,839, 
and loss reserves by $1,310,153 for the year. The year- 
end statement shows assets of $22,502,500, capital of 
$3,000,000 and surplus of $6,421,856. 

As a result of the large additions to reserves, under- 
writing profit of $1,097,311 is less than the $1,801,304 
reported in 1943. Interest on investments was $661,639 
and profit on sales $22,061. Appreciation in market 
values of securities in the amount of $278,561 was 
added to the reserve for depreciation, which now stands 
at $1,075,289. 

The company paid dividends to stockholders of $500,- 
000 and set aside $503,112 for income tax incurred. A 
contribution to the pension fund was made in the amount 
of $220,662, and surplus increased by $557,236. 


SEABOARD Surety Company 
New York, N. Y. 


Dividend Payments Revised 


The Seaboard Surety Company has declared a quar- 
terly dividend of thirty cents per share payable Feb- 
tuary 15, 1945 to stockholders of record February 1, 
1945, and has expressed intention to consider dividends 
at regular quarterly meetings during the year, as well 
as such further dividends as might be warranted at 
year end. This is a revision of the previous practice of 
declaring dividends semi-annually, plus a special divi- 
dend at year end. For the years 1942, 1943 and 1944, 
dividends were paid at the rate of fifty cents semi-annu- 


ally, plus an eighty cent special year-end payment. 
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SECURED CASUALTY Insurance Company 


Indianapolis, Indiana 


Begins Business 


The Secured Casualty Insurance Company, which 
was chartered early in 1943, has begun business. It 
completed organization in December, 1944, and will 
operate as a running mate of Secured Fire & Marine 
Insurance Company, Indianapolis, headed by Norman 
T. Robertson, president and general manager (see 
Best’s Fire and Casuatty News, June, 1943). 


STATE INSURANCE Fund of New York 
New York, N. Y. 


Writings Up 


An increase of more than 9% in compensation insur- 
ance premiums written is reported by the State Insur- 
ance Fund of New York for 1944. The total of 
$28,273,380 is the highest for any year in the history 
of the State Fund. The Fund reports that its more than 
45,000 policyholders, employing more than 1,000,000 
workers, reported a decrease in 1944 of 4.4% in the 
number of accidents to employees, in spite of wartime 
employment and production difficulties. 


STUYVESANT Insurance Company 
New York, N. Y. 


Participating Dividends Discontinued 


The board of directors of the Stuyvesant Insurance 
Company voted to discontinue, effective January 1, 1945, 
the 15% dividend to policyholders which had been paid 
regularly since October, 1938. The company, during its 
period of operation on the participating plan, con- 
sistently reported unprofitable underwriting results and 
is now faced with substantial reductions in fire insur- 
ance rates, increasing loss frequency, higher cost of 
repairs and increased operating cost. 
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TEXAS EMPLOYERS’ Insurance Association 


Dallas, Texas 
Temporary Injunction Granted 


The District Court of Travis County, Texas, has 
granted a temporary injunction to the Texas Employ- 
ers’ Insurance Association, staying enforcement of the 
order of October 18, 1944, issued by the Texas Board 
of Insurance Commissioners. Particular exception was 
taken by Texas Employers’ to the Board’s order which 
would have required detailed filing and approval of 
policyholder dividend scales. Heretofore, such filings 
and approvals have been of lump sum amounts. Pre- 
sumably the court order will now permit trial of the 
issues on their merits. 


TRI-STATE FIRE Insurance Company 
Oklahoma City, Oklahoma 


Chartered 


The Tri-State Fire Insurance Company, an affiliate 
sponsored by the Tri-State Casualty Insurance Com- 
pany, was chartered under Oklahoma laws on January 
10 with authorized capital of $500,000. 

The company will operate in Oklahoma only under the 
same general management as the parent casualty com- 
pany. The latter, formed in 1933, reported paid-in 
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capital of $115,000 and net surplus of $45,510 on De 
cember 31, 1943. Net premium writings in 1943 totale 
$367 388. 


UNITED MEDICAL Service, Inc. 
New York, N. Y. 


Plans Announced 


In cooperation with the medical profession of the 
state of New York and 17 county medical societies 
in the Greater New York area, the first project of the 
United Medical Service, Inc., was announced on Janu. 
ary 16. The plan would provide working men and 
women and their families with pre-paid surgical and 
obstetrical care in hospitals. Individual subscribers with 
incomes up to $1,800 and families with incomes up to 
$2,500 are assured complete payment of physicians’ and 
surgeons’ fees for surgical operations, the treatment 
of fractures and dislocations, and maternity care, in- 
cluding pre-natal and post-natal care. Service will not 
be limited to these income groups, but a physician 
treating subscribers with higher incomes may bill them 
for additional amounts. Subscribers will have free 
choice of physicians. Participating physicians will be 
paid specified fees, and non-participating physicians 
up to 75 per cent of specified fees. Monthly charges to 
subscribers are 52¢ for an individual, $1.12 for hus- 
band and wife, and $2.00 for a family. 
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Direct 





NATIONAL SURETY 
CORPORATION 


VINCENT CULLEN, President 











BEST'S FIRE AND CASUALTY NEWS 





UN 
Cor 


Retii 


T 
retir 
194- 
their 
deci: 
year 
purc 
of |] 
the 
E 
194¢ 
befe 
but 
weel 
and 
plan 
fillm 
tern 
then 
F 
reac 
the 
ings 
amo 


FOI 


0 on De 
43 totaled 


in of the 
societies 
ct of the 
on Janu. 
men and 
gical and 
bers with 
1eS up to 
jans’ and 
reatment 
care, in- 
- will not 
physician 
bill them 
ave free 
> will be 
hysicians 
larges to 
for hus- 


— 





'Y NEWS 





INTER-OCEAN REINSURANCE COMPANY 


CONDITION DECEMBER 31, 1944 


ASSETS 


Cash in banks $ 548,194.68 
U. S. Government bonds (direct and/or 
fully guaranteed) ; : 
All other bonds 
Stocks ... 
First mortgage loans FHA . 
Other first mortgage loans . 
Real Estate sold under contract .. 
Home office building 
All other real estate 
Accrued interest and rents .. 
Recoverable from reinsurance on on 
losses 
Premium balances (not over 90 days) . 
Other admitted assets ; 


2,372,876.10 
642,325.41 
685,353.00 
466,334.99 
39,829.95 
63,300.00 
87,504.28 
11,850.00 
27,075.20 


4,975.63 
324,451.86 
49,613.77 


Admitted Assets ... $5,323 684.87 


Note: On the basis of December 31, 


1944 market quotations for all bonds and stocks owned, 


LIABILITIES 


$2,922,894.95 
387,065.50 
12,681.95 
26,120.32 
28,560.75 


Unearned premiums . 
Reserve for losses ‘he 
Reserve for adjustment expense 
Reserve for taxes .. 
All other liabilities . 


$ 500,000.00 
| 446,361.40 


Capital 
Surplus 
Surplus to policyholders . 1,946,361.40 


$5,323,684.87 


this company’s total 


admitted assets would be increased to oo 379, 683. 7 and surplus to $1,502,360.13. Securities carried at $502,144.77 


d by law. 





in the above are der d as 


REINSURANCE—FIRE AND ALLIED LINES 


EASTERN DEPARTMENT 
90 John Street 
New York 


HOME OFFICE 
CEDAR RAPIDS, IOWA 





PACIFIC COAST DEPT. 
114 Sansome St. 
San Francisco 





UNITED STATES FIDELITY and Guaranty 
Company, Baltimore, Maryland 


Retirement Pension Plan 


This company announces a comprehensive employees’ 
retirement pension plan, effective as of September 1, 
1944, to be submitted for approval to stockholders at 
their annual meeting on February 26. The plan was 
decided upon after months of study, to reward long 
years of service in the company’s employ. It is being 
purchased from the Aetna Life Insurance Company 
of Hartford, and will apply equally to employees in 
the home office and in branch offices. 

Eligible employees are those who on September 1, 
1944 had entered the service of the U. S. F. & G. on or 
before attaining age 50 and who were 30 years of age 
but not 65 and were employed over twenty hours a 
week. Any employee not eligible on September 1, 1944, 
and any new employee, becomes a participant in the 
plan on the first day of the month which follows ful- 
fillment of these three conditions. A participant who 
terminates service, if re-employed at a later date, is 
then regarded as a new employee. 

For each year of service after an employee has 
reached age 30 and becomes a participant in the plan, 
the amount of yearly retirement is 114% of his earn- 
ings during that year in excess of $600. The total 
amount of yearly retirement annuity for such service 


FOR FEBRUARY, 1945 





after August 31, 1944 is the aggregate of yearly 
amounts. 

For service prior to September 1, 1944 it is in- 
tended to provide an additional retirement annuity for 
each employee who is a participant on that date and 
who had then completed a month of service after 
attaining age 30. The amount of this additional yearly 
retirement will be 1% of such participant’s annual rate 
of earnings as of September 1, 1944, in excess of $600, 
multiplied by the number of years of service from 
attainment of age 30 to September 1, 1944. However, 
present employces now qualified to participate will be 
assured of receiving from Social Security and the plan 
an amount equal to 40% of their salary on September 1, 
1944, or $720, whichever is greater. The company in- 
tends to provide retirement pensions in these amounts 
for employees who are 65 or over on September 1, 1944, 
and therefore, excluded from the plan. 

The minimum retirement annuity payable under the 
U. S. F. & G. plan is $300 a year. The maximum 
retirement annuity is $10,000 a year. 

No death benefits are provided in the event of the 
death of a participant before retirement date. All em- 
ployees are covered by group insurance, the entire 
premium for which is paid by the company. 

The entire cost is being assumed by the U. S. F. & G. 
without contribution from the employees. Beginning 
September 1, 1949 retirement at 65 will be compulsory, 
except with the special approval of the board of di- 
rectors. 
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Group Service 
in One Company 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 
Fidelity and Surety Bonds 


°° AMERICAN - 
FIRE AND CASUALTY COMPANY 


A Stock Company 


Home Office Orlando, Florida 














Saint Louis — Washington 
Underwriters 


OF THE 


ST. LOUIS FIRE & MARINE 
INSURANCE CO. 


AND THE 


WASHINGTON FIRE & MARINE 


INSURANCE CO. 
ST. LOUIS, MO. 


Rated “A-+-,” Excellent, in Best 

















UNITED STATES GUARANTEE Company 
New York, N. Y. 


Examined 


The regular triennial examination of United Statg 
Guarantee Company has been completed as of Marg 
31, 1944 by the New York Insurance Department, ag 
the recently filed report shows assets of $22,944,489) 
capital of $2,000,000 and surplus of $10,913,797. The 
surplus figure is $566,919 larger than the total of 
surplus and voluntary reserves reported by the com 
pany at the same date. The increase was principa 
through reductions in reserves for losses, unearnef| 
premiums, commissions and taxes. As to liability log 
reserves, the formula reserve of $2,355,719 computed 
by the examiner was greater than the examiner’s esti 
mates on a case basis to the extent of $1,232,973, indi 
cating an equity of that amount. 

A study of security ratings disclosed that 98.08% of 
the $12,841,629 of bonds owned were in the highest 
or Aaa rating bracket. Stocks totaled $7,325,378, of 
which 38.88% were preferred issues, with the bulk ia 
the BBB and higher classifications. The 61.12% ig 
common issues were principally in the BB and BBB 
bracket. 

The report was favorable to the company and shows 
gains since inception of the company in 1890 of $10; 
596,135 from underwriting and $6,596,412 from in 
vestments. 


UNIVERSAL Lloyds 


Dallas, Texas 
To Write Taxi Business 


Universal Lloyds, which was licensed on September 
29, 1944 to transact full coverage automobile insurance, 
was organized to insure taxicabs of the Nichols Bros. 
Taxi Co. of that city. The Nichols brothers are the’ 
principal underwriters. The guaranty fund of $80,000 
is composed of first mortgages on real estate. Attor- 
neys-in-fact are H. H. Nichols, L. L. Nichols, J. B. 
Nichols and Leonard Nichols. 


VERMONT ACCIDENT Insurance Company 


Rutland, Vermont 


Stock Increase 


On December 15, 1944 the Vermont Accident In- 
surance Company issued $15,000 of additional stock 
at $100 per share, increasing capital from $20,000 to 
$35,000. Of the new stock, $5,000 was issued to replace 
a like amount retired during 1944. 
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EHIND THE FACT of our 100th Anniversary 

lies something more important—the rec- 
ognition by commerce and industry of the 
need for the insurance broker. He acts as an 
experienced buyer of insurance for business 
firms and corporations. Unbiased and inde- 
pendent, he is free to buy in the open market 
from one insurance company or many, accord- 
ing to his client’s needs. 

The intricacies of business insurance have 
long since outgrown the layman’s ability to 
deal with them unaided. Complications will 
doubtless continue to 


while creating new and ever-changing hazards. 

Our services to clients are comprehensive 
from the initial study and negotiation of an 
insurance program (including steps to prevent 
loss), through the collection of claims. At all 
times we function on the basis of No axe to 
grind—but yours. - 
On this simple principle we have slowly 
grown from one small office in New York to a 
substantial international organization. Over 
the next 100 years our facilities and organiza- 
tion will continue to change and expand—as 
required by new devel- 





multiply. Among many /( 
new factors, increased 
speed of communication 
and transportation 


CHICAGO 
DETROIT 


BUFFALO 
HAVANA 


make business opera- 
tions broader in scope, 





JOHNSON & HIGGINS 


INSURANCE BROKERS 
63 Wat STREET - 
SAN FRANCISCO 


SEATTLE 


PHILADELPHIA LOS ANGELES VANCOUVER 


opments in our clients’ 
business. The one con- 
stant factor will be our 
allegiance to the princi- 
ple of No axe to grind— 
but yours. « « + + 


New Yor« 5 
WINNIPEG 
TORONTO 
MONTREAL 


100 YEARS AS BUYERS OF INSURANCE FOR COMMERCE AND INDUSTRY 


DOS STII CORON METT SE 




















AC CENT ON Yes, in 1945 the Accent is on Production. Production for Victory! 
Out Production without stint or let-up. . 
* * * 
PRODUCTION Then ... and only then ...will we in the Insura 


Business be free to put into effect those postwar p 


2 WAYS! which we have wisely filed away to await the signal 


partial reconversion. 
* * * 


With Agents, too, it is Accent on Production. In sp 
of war conditions and manpower shortages, their job 
second only to winning the war—is to Keep America B 
and to protect industry against loss of time, profits 
productive capacity by selling insurance and the engine 
ing services that stop losses before they start. 

* * * 


Doing our patriotic duty—working hard at our own job; 


that is the song we sing in 194V—and that V is for Victa 


—a Victory which can be achieved if we all work togeth 


with ACCENT ON PRODUCTION. 


INSURANCE COMPANY OF 


goes NORTH AMERICA 


COMPANIES, Au adel hia 


INSURANCE COMPANY OF NORTH AMERICA INDEMNITY INSURANCE COMPANY OF NORTH AME 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA NATIONAL SECURITY INSURANCE COMP 
CENTRAL INSURANCE COMPANY OF BALTIMORE PHILADELPHIA FIRE AND MARINE INSURANCE CO 





KEEP AMERICA BUSY—GIVE A RETURNED VETERAN A JO 
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